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The case of 





the African 


bulb-snatcher i At a mahogany yard on the Gold Coast, sev- 


eral hundred primitive people stood spellbound. 
They were gazing at electric lights for the first 
time in their lives. 

Suddenly—darkness! A burst of flame! And be- 
fore the night was over, $75,000 worth of high 
grade mahogany went up in smoke. 

An inquisitive African was the cause of the 
conflagration. He tried to wrench a light bulb 
from its socket—and a short circuit did the rest! 

That costly black-out might have meant cur- 
tains for the American owner, except for one 
thing. He had American insurance—obtained in 
the U. S. by his own trusted broker. 

Thousands of agents and brokers have entered 
the booming overseas field. Through American 
International Underwriters, they find it as easy 
to insure American interests in Thailand or 
Germany as in Bar Harbor, Little Rock or 
Los Angeles—and as profitable. You will, too. 

Simply obtain from your client the same sort 
of information you require for domestic risks, 
and bring it to AIU. Specialists will plan your 
client’s coverage, in the light of every law, cus- 
tom and insurance peculiarity of the country con- 
cerned. Special problems will be met. Gaps and 
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overlaps will be avoided. Policies will be written 
in familiar U. 8. terms. 
Claims are adjusted on the spot, losses paid 


r 
4 
“se 


in the same currency in which premiums are paid 
—including U.S. dollars where local laws permit! 

Why let competitors get these new commis- 
sions...or get their foot in the door on you) 
accounts? You don’t have to be an expert to 
handle foreign risks. Take them to AIU — and 
AIU is your expert! 

For full information and literature, write to 
Dept. N of the AIU office nearest you. 


Me : 
Ze 2) \% American 


, International 


Alli Underwriters 


New York 5, New York...... .. 102 Maiden Lane 
Boston 9, Mass..... aie ..148 State Street 
Washington 6, D. C.. 317 Barr B vile ling 
Chicago 4, Illinois .208 So. LaSalle Street 
Vallas 1, Texas ia ...801 Corrigan Towe1 
San Francisco 4, Calif..........206 Sansome Street 
Los Angeles 17, Calif. ....612 So. Flower Street 
Seattle 1, Washington.... ...815 White Building 
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IN 1761, the British Parliament passed the Writs of 
Assistance whereby it assumed the right to search the 
colonists’ homes for contraband goods. Thereupon, 
James Otis, the Crown’s representative in Boston, re- 
signed his official position. His speech, often called the 
cornerstone of American liberty, defined the Writs as 
“the worst instrument of arbitrary power.” He denied 





Parliament the right to pass such a law and the king 
or a law court the right to enforce it. 

¥ ¥ ¥ 
Our sincere endeavor to adhere to the principles of 
democracy, which are exemplified in the American 
Agency System, has gained the respect and confidence 
of the agents of America. These are cherished assets. 
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Break Ice on Term 
Rule Change in N. H.; 
3 Year Credit 10% 


Annual Rate Levels 
Debased 71/2°/,—4.40 
Is 5-Year Multiplier 


Commissioner Knowlton of New 
Hampshire announces that he has ac- 
cepted the New Hampshire Board of 
Underwriters filing of a revision of its 
term rule effective Feb. 2, 1953. This 
will cause the perking of insurance ears 
countrywide to divine if this is a signal 
for the long awaited change in the term 
rule generally. 

Under the New Hampshire filing the 
discount for a three year term is 10% 
instead of 16% and for the five year 
term, it is 12 instead of 20. 

The rate for a two year term is 1.85 
times the annual rate; for a three year 
term it is 2.7 times; for a four year term 
it is 3.55 times, and for a five year term 
it is 4.40 times. 

The board at the same time proposes 
to reduce the annual rate levels of prop- 
erty previously eligible to term discounts 
by 744% to reflect in the premium the 
term discount revision so that the pre- 
| mium paid on risks now eligible for term 
discounts will be the same as in the 
past. Under the revision all classes of 
property insurance and time element 
coverage will be eligible for the term 
discount. Such classes not previously 
i eligible for the term discount will not 
obtain any rate reduction, but the term 
discounts now applicable to such classes 
will reflect demonstrated savings when 
policies covering them are written for 
a longer period than one year. 





Calls It Progressive Step 


Mr. Knowlton expressed the opinion 
| that the board was taking a progressive 
step in correcting a rule which has long 
provided discounts greater than could 
Possibly be substantiated by any sta- 
tistical information. He stated that 
term discounts can only be justified as 
a measure of expense saving in the re- 
duction of the cost of handling, collec- 
tion of premiums and accounting to- 
gether with some credit for interest on 
the use of additional money. A recent 
study by National Board reveals that 
a discount of not more than 10. 46% is 
justified on three-year policies and 
12.55% on five-year policies. The re- 
vised discounts as filed by the board 
produce a discount of 10% on three-year 
| Policies and 12% on five year policies. 
He stated that he was personally in 
favor of not extending term rule dis- 
counts beyond a period of three years 
because an extension for a longer period 
committed the companies to an inflex- 
ible rate for too great a time in the 
| iuture, but he said he recognized that 
' such a change would do violence to 
tradition and indicated his willingness 
to accept the present proposal as one 
| which at least removes the objections to 
the present discounts. 
, On the question of the revision of 
te term rule generally, Mr. Knowlton 
said he realized that more than one 
Plan could be used to adjust the dis- 
counts and while all produced approxi- 
Mately the same result premium-wise, a 
close study of the effects of each plan 
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Hourly Card Is Given 
for N.A.I.C. Convention 


The hour-by-hour program for the 
convention of National Assn. of In- 
surance Commissioners at Commodore 
hotel, New York, Dec. 7-11 is given 
herewith 

Sunday, Dec. 7 

10 a.m.—Blanks committee, Robinson, 
Ohio, chairman, Fraternal blank subcom- 
mittee report; report of subcommittee 
to study presentation of excess loss re- 
insurance in annual statement. 7 

10 a.m.—Subcommittee cost and profit 


factor study of casualty lines, Bohl- 
inger, N. Y., chairan. 
10 a.m.—Subcommittee to study the 





rules and regulations governing sale of 
credit life and credit A & H, Southall, 
Ky., chairman. 

10 a.m.—Subcommittee 
fication and licensing laws, 
Y. H., chairman. 


uniform quali- 
Knowlton, 





—Subcommittee to study sites for 
future meetings, Bohlinger chairman. 
1 Subcommittee examinations 





practice and procedure manual revision, 
Russell O. Hooker, Conn., chairman. 

1 p.m. i automobile rates 
by driver classification study, Mahoney, 
Maine, chairman. 

2 p.m.—Subcommittee: What level of 
contingency reserves are appropriate for 

various types of group coverage and in 

what manner should these reserves be 
set aside? Bohlinger, N. Y., chairman. 
5 ittee to study enlarg- 
ing the functions of the assistant sec- 
retary’s office and methods of financing, 
Dickey, Okla., chairman. 

3 p.m.—Subcommittee multiple loca- 
tion risks cost factors, Bohlinger, N. Y., 
chairman. 

3 p.m.—Subcommittee A & H policy 
benefits in relation to premiums, Navarre, 
Mich., chairman. 

4 p.m. Executive committee, Butler, 
Texas, chairman. Blanks committee re- 
port; reinsurance subcommittee report; 
reinsurance subcommittee report; as- 
sistant secretary’s office report; future 
sites for meetings report; assistant sec- 
retary’s report; invitations for future 
meetings. (Accepted invitations, 1953 an- 
nual, San Francisco, June 7-11, 1953, St. 
Francis Hotel; 1953 mid-winter, Miami 
Beach; pending invitations, Las Vegas, 
Nev., Lake Placid, N. Y. New invita- 
tions). The subject of inland marine 
regulated classes to be referred to the 
appropriate committee for deliberations. 


Monday, Dec. 8 


9 a.m.—Social security 
Okla., chairman. 

i Subcommittee Blue Cross — 
Blue Shield, Leslie, Pa., chairman. 

9 a.m. —Subcommittee uniform deposit 
laws and regulations, Kavanaugh, Colo., 
chairman. Proposed Uniform Deposit 
Law. 

10:30 a.m. — Plenary 
La., president, presiding. 

12:30 p.m.—Passe Club 
reception and luncheon. 

2:30 p.m.—Valuation of securities com- 
mittee, 3ohlinger, N. Y., chairman. 

:30 p.m.—Fire prevention and safety 
committee, Cravey, Ga., chairman. A 
volatile schedule for storage of flam- 
mable liquids; chemical extinguishers 
standards—kinds and types; liquid pe- 
troleum gas regulations; fire prevention 
training program. 

4 p.m.—Workmen’s compensation com- 
mittee, Larson, Fla., chairman. Valuation 
law amendment report; small policy 
economies report. 

4 p.m.—lInterstate cooperation commit- 














committee, 





session, Martin, 


International 


tee, Davis, Miss., chairman. Reciprocal 
agreements between states relative to 
waiving of examinations for brokers 
and agents. 


Tuesday, Dec. 9 


9 a.m.—Rates and rating organizations 
committee, Bohlinger, N. Y., chairman. 


might paren that one was peers 
to another. This question is now under 
study by a committee of National Assn. 


of Insurance Commissioners but Mr. 
Knowlton did not feel that the step 
taken in New Hampshire should be 


postponed to await the determination of 
the most desirable method. He did not 
feel that the rule as proposed by the 
30ard violated any provision of the 
rating laws relative to discrimination 
and that the discounts were still suffi- 
ciently attractive to encourage insured 
to take advantage of insurance on the 
term basis rather than on the annual 
renewal basis. 


Multiple location risks cost factors re- 
port; separate classification codes for 
multiple locations; deductibles, catastro- 
phe and excess coverages. Package poli- 
cies where coverages are under jurisdic- 
tion of several bureaus; term discounts 
and finance charges on installment pre- 
miums. 


9 a.m.—Taxation and real estate com- 


mittee, Viehmann, Ind., chairman. 

10:30 a.m.—Definition and interpreta- 
tion of underwriting powers committee, 
Leslie, Pa., chairman. Classification of 
fire, marine and casualty insurance, in- 
dustry report. Report of industry joint 
committee on interpretation and com- 
plaint. Proposed reaffirmation and 


amendment of the nationwide marine 
definition. 

12:30 p.m.—Luncheon, 
commissioner, presiding. 

2:45 p.m.—A & H committee, Knowl- 
ton, N. H., chairman. Blue Cross—Blue 
Shield report; A & H policy benefits in 
relation to premiums’ report; brief des- 
cription of cancellation and renewability 
provisions of policies. 

2:45 p.m.—Examinations committee, 
3owles, Va., chairman. Examinations 
practice and procedure manual revision 


Bohlinger, host 








report. 

4 p.m.—Laws and legislation commit- 
tee, Navarre, Mich., chairman. Uniform 
deposit laws and regulations report; 


uniform qualification and licensing laws 
report; similarity of company names. 
4 p.m.—Unauthorized insurance com- 
mittee, Southall, Ky., chairman. 
Wednesday, 10 


and surety 


Dec. 


commit- 
Cost and 
lines re- 
for auto 
classifica- 


9 a.m.—Casualty 
tee, Allyn, Conn., chairman. 
profit factor study of casualty 
port; individual merit rating 
liability; auto rates by driver 





and marine commit- 
1921 stand- 


Fore 
tee, Brown, Texas, chairman. 
ard profit formula report; to study the 
breakdown of permissible expense ratio 
for fire and allied lines and automobile 
physical damage coverages report. 
10:30 a.m.—Uniform accounting com- 
mittee, Lange, Wis., chairman. Uniform 
accounting subcommittee report. 
1:30 p.m.—Executive committee. 
2:30 p.m. 4 meeting, Day, 
chairman. 
p.m.—Zone 5 Graves, 
chairman. 
p.m.—Plenary 
presiding. 





Ill., 





meeting, 


session, Martin, La., 
Thursday, Dee. 11 


9 a.m.—Plenary executive session. 


Sullivan Vague on New 
Mass. Statutory B. I. Rates 


Commissioner Sullivan of Massachu- 
setts was quoted as saying that the 
statutory automobile liability rates for 
1953 wil lrepresent an increase of “at 
least 10% and perhaps as high as 20%” 
He said the tariffs probably would be 
published this week. He claimed that he 
did not know the exact amount of the 
increase, but said the figures. will 
probably be announced this week. 


National Fire Quarterly 
Dividend Increased to 65c 


The quarterly dividend rate on Na- 
tional Fire stock has been increased to 
65 cents, from 50 cents, the first pay- 
ment on the new basis to be Jan. 2 to 
stock of record Dec. 15. The year-end 
extra dividend of 50 cents that had be- 
come customary has been declared, pay- 
able Dec. 22 to stock of record Dec. 15. 
This on he the 1952 distribution $2.50 

In view of the increase in the quar- 
terly rate which represents an increase 
in the annual regular dividend rate from 
$2 pe rshare to $2.60, the board plans 
to discontinue special dividends, begin- 
ning with 1953. 


Now Industrial Mutual 


Industrial Mutual is the new title of 
the factory mutual insurer that was for- 
merly known as Cotton & Woolen Man- 
ufacturers Mutual. 





Motors Ins. Co. Dies 
Hard on Ohio Case; 
Asks Rehearing 


Pleads for “Reasoned 
Opinion” in Auto 
Dealer Licensing Issue 


Motors Ins. Co. has filed a petition for 
rehearing with the U. S. Supreme Court 
in the famed Ohio licensing case. The 
high court on Oct. 13 dismissed the ap- 
peal of Motors from the final judgment 
of the Ohio supreme court which upheld 
the Ohio insurance superintendent and 
director of commerce of that state. In 
the petition for rehearing, Motors states 
the questions here are of such 
novelty and commanding public im- 
portance that reasoned opinion is war- 
ranted. 

The Ohio statutes, according to peti- 
tion, are as construed and applied, com- 
pletely unique. Nowhere in the legisla- 
tion of the several states with the 
exception of the New York statute con- 
demned in Hauser vs. North British & 
Mercantile Ins. Co. and the thoroughly 
distinguishable South Carolina statute 
upheld in Daniel vs. Family Security 
Life Ins. Co., is there to be found a 
statute which either on its face or in 
practical effect, as applied, excludes per- 
sons connected with a particular busi- 
ness such as the sale of automobiles 
from the privilege of acting as agents 
for insurance companies. Nowhere in 
the legislation of the several states is 
there to be found a disqualification for 
licensure predicated upon the principal 
use of the agent’s license to sell insur- 
ance to customers of his mercantile 
business in respect to property sold to 
them 

The result of this case, if allowed to 
stand, the petition states, will mark a 
point of departure in the application of 
the due process and equal protection 
principles. 

The opinion of the Franklin County 
common pleas court in Ohio, according 
to the petition, is the only one which 
contains any discussion of the statutes 
as construed and applied by the state 
authorities. This opinion, according to 
the petition, makes entirely clear that 
the sole purpose and effect of the chal- 
lenged construction is to discriminate 
unjustly and without reason against per- 
sons engaged in the automobile sales 
business and to promote solely the pri- 
vate interest of a group of competing 
insurance agents. The case is of imme- 
diate importance to the 1,100 former 
insurance agents previously licensed by 
Motors Ins. Co. and to the other Ohio 
citizens connected with the automobile 
sales business who also desire to be 
licensed as insurance agents and sell 
automobile insurance to persons who 
have purchased cars from them. Also 
the case adversely affects the interests 
of the automobile insuring public. 


raised 





Deviation Moves in Ohio 


Fireman’s Fund has withdrawn its 
application for a deviation in rates, which 
it submitted to the Ohio department 
and Ohio Inspection Bureau. A hearing 
on the application of United Benefit 
Fire for deviation will be held before 
the department next month. 
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INSURANCE AND REINSURANCE 


Effected at 


Cable Address 
LUTIDINE—Chicago 


SURPLUS LINES 
EXCESS LINES 


PROBLEM RISKS Telephone 
UNUSUAL RISKS WeEbster 9-5777 
World-wide Facilities TWX CG 1849 





Aircraft Live Stock Mortality 
Casualty Malpractice 

Chattel Mortgage Motor Truck Cargo 
Earthquake Personal Accident 


Errors and Omissions 
Fire: Excess or Primary 
Hand Disablement 
Libel 

Liquor Liability 


Public Liability 
Reinsurance 

Replacement (Depreciation) 
Valuable Papers 

Valued Use and Occupancy 
Write for booklet which describes all facilities available to you. 


Business accepted only from Agents, Brokers and Insurance 
Companies. No direct business. 


Inquiries Invited 


Stewart, Smitn (Iuunois) Inc. 


BOARD OF TRADE BUILDING - 141 W. JACKSON BLVD. - CHICAGO 4 ILLINOIS 


Principal Offices 
LONDON SYDNEY NEW YORK TORONTO 
MONTREAL GLASGOW HONG KONG CHICAGO 








JACKSON 
FRANKLIN 


BUILDING 






JACKSON BOULEVARD 
AT FRANKLIN STREET 


The Leading 
Building For Leading 








Insurance Firms 





Tenanted by leading Fire and Casualty Insurance Com- 
panies, the Jackson-Franklin Building offers the ultimate 
in fine executive and general office accommodations, at 
substantial savings in rental. Companies with leases expir- 
ing soon will find it profitable to obtain our plans and 
rental information. 


DESCRIPTIVE BROCHURE AVAILABLE UPON REQUEST 


Owner Management JACKSON: FRANKLIN BUILDING 


309 West Jackson Boulevard “Chicago 6, Iilnols 
Telephone WEbster 9-3031 


Former Ally Charges 
Hopps and Clique 
with Slick Schemes 


T. A. Walsh Suit 
Alleges That Corporate 
Maze Was “Drain” 


The June 30 financial statement of 
Rhode Island Ins. Co. shows an impair- 
ment of $914,032 and the superior court 
for Providence county has ordered can- 
cellation of all outstanding 
policies effective 15 days from the mail- 
ing of notice of cancellation to policy- 
holders. There will be a hearing at 
Providence Dec. 8 on a petition by the 
receiver to the court for an adjudication 
of insolvency and for direction to liqui- 
date. T. J. Meehan, who is Rhode Is- 
land state director of business regula- 
tion in his report as receiver, said there 
is no longer any reasonable prospect 
that the company can be rehabilitated 
or made solvent. This petition was 
signed jointly by him and by Jesse B. 
White, who was formerly president of 


insurance 


Rhode Island and has been special 
deputy receiver. According to recom- 
mendation of the receivers, the claim 


for unearned premiums will be classi- 
fied as general claims. The receiver 
recommends that losses payable on poli- 
cies carried during the receivership and 
administrative expenses of the receiver- 
ship be classified as priority claims. 

There has also been filed a bill of 
complaint in Providence superior court 
by Thomas A. Walsh of Covington, Ky., 
with an equity suit for at least $2 million 
against companies and individuals that 
were involved in the Rhode Island 
situation. The suit alleges that these 
persons set up corporations with paper 
assets and that just before Rhode Is- 
land went into receivership there was 
arranged reinsurance treaties on which 
the principals of these paper companies 
were to be paid premiums of $750,000. 
He charged that Atlantic Brokerage 
Corp. of Nevada was the broker that it 
was paid $750,000 shortly before the 
receivership. 


Defendants Are Named 


The defendants in the lawsuit include 
C. Coburn Darling, John E. Reinhold, 
Harry R. Reinhold, Jesse B. White, 
Stewart B. Hopps, Charles B. Wiggin, 
John D. Guiness, Luis J. Botifoll, John 
P. Moran, Morrell MacKenzie, John 
R. Bear, Geraldine B. Hopps, Robert 
S. Hopps, Alfred R. Marks, Henry A. 
McCarthy, Jorge Pendas, Atlantic Brok- 
erage Corp., Commercial Brokers Corp., 
Compania General DeSeguros “La Com- 
mercial,”’ Narragansett Ins. Co., Com- 
pania Interamericana Exportadores Y 
Seguros, Continental de Seguros, In- 
stituto International Del Credito, Union 
de Exportadores de Azucareros and 
Continental Fire & Casualty of Dallas. 

Mr. Walsh in his suit alleges that he 
put up $110,000 in 1948 to help Stewart 
Hopps and Associates buy control of 
.a Commercial of Cuba. He said the de- 
fendants intended to transfer their op- 
erations to a new group of foreign in- 
surers, transferring some business and 
assets of Rhode Island. The complaint 
charges that one company after another 
was created by issuance of bonds and 
establishment of fictitious bank accounts. 
It was alleged that Stewart Hopps, 
John Reinhold and George Farquar 
organized Continental Seguros in Pan- 
ama and the stock of Commercial was 
transferred to that company. The Pan- 
ama company, according to the com- 
plaint, was “nothing more than the alter 
ego of Hopps and Reinhold 

Then there was organized Rhode Is- 


November 20, 1959 
land International Ins. Co., a Tangier; 
corporation, and to that the foreign 
business of Rhode Island was traps. 


ferred. 

The complaint charges that the Hopps 
group incorporated Union de Export. 
adores de Azucareros “for the sole pur- 
pose of issuing worthless bonds whic 
could appear as an asset in Rhode Js. 
land International’s balance sheet” 
Later, he said, the name of Rhode Js. 
land International was changed to Com. 
mercial & General Fire & Marine and 
stock of Narragansett was transferred 
to that company. Then it is charged 
that in April, 1950, there was created 
Commercial Underwriters Corp. which 
issued policies, collected premiums and 
paid losses on behalf of Commercial jp | 
Rhode Island and New York. There 
were some transfers, according to the 
complaint, that gave substantial profit 
to the individual defendants and that 
caused injuries to Commercial, Commer- 





cial & General and Narragansett. 

Atlantic Brokerage Corp., 
to the complaint, with Hopps and his 
wife as stockholders, was a device to 
“drain off the funds of Commercial, 
Commercial & Genera’ and Narragan- 
sett” for the benefit of the defendants, 





Bethel Honored 





Retiring secretary of Kentucky Assn. ot | 
Insurance Agents, Peyton B. Bethel (left), 
and incoming president, Hendree Milward, 


Lexington. Mr. Bethel, holding Cherokee 
cup award, was named “the man who con 
tributed most to the insurance industry in 
Kentucky in 1952.” The award, begun this 
year and presented by Cherokee Ins. Co. 
is an annual one. 





WANTED 
BOND & INLAND 
MARINE MEN 


MANAGERS 
UNDERWRITERS 
SPECIAL AGENTS 


Excellent salaries and locations. Call 
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YNNEL ..........VALUATION GUIDE: A vest pocket slide rule for estimating present 
O 6, ILL fk ee. ee remy rs rire i yt mer @ $2.00 each 
(Ohio residents please add 3% Sales Tax) er ere ATT'N MR. 
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A. M. A. Insurance Parley 
Draws Attendance of 7OO 


More than 700 were registered for the A.M.A. conference, Chicago in Novem- 
insurance division conference of Ameri- ber and New York in May, each year 
can Management Assn. at the Drake gets to be a greater gathering of the 
Hotel, Chicago, last Thursday and Fri- top insurance buyers of industry and 
day. A great many of the buyers were blue chip brokers and agents, and insur- 
on hand the previous day also for the ance company and bureau representa- 
first general membership meeting of tives. In its social aspects, it has now 
National Insurance Buyers Assn. This just about busted its buttons. 


7: HeNATIONAL UNDERWRITER 


On Thursday iain for instance, at 
the Marsh & McLennan sumptuous buf- 
fet and cocktail party, the guests were 
just about as tightly packed in as they 
are at the America Fore famous cocktail 
party at the N.A.I.A. annual gatherings. 
Also, the Rollins Burdick Hunter Co. 
dinner and floor show entertainment 
that same evening set a new high in 
style and attendance. There were nu- 
merous other hospitality suites in rooms, 


including those of Fred S. James & Co., 
W. A. Alexander, Alexander & Alex- 
ander, the Kemper companies, and nu- 





























































foil? 
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Suse e¢¢ts-¢e,°- 2) 
BP CEMENT, G OU GOIELA GO. 


application: This Kidde Vaporizing Liquid ex- 
tinguisher can foil 2 out of the 3 basic types of fire 
... flammable liquid (Class B) and electrical 
(Class C). That’s the meaning of the B-2, C-2 
Underwriters’ Laboratories rating on the label. 


Operation: Simply twist the handle and pump! 
The instant the carbon tetrachloride hits the fire it 
vaporizes, forms a gas that quickly smothers the 
flames. (Just be careful not to breathe the fumes. ) 


, ' 
ade-marks of 


‘“Kidde’’ the Kidde 
Walter Kidde & Company, Inc. and its associated companies 


The word and seal are tr 








yellow fever, the 


maintenance: 
quires that once a year vaporizing liquid extin- 
guishers be partially discharged and refilled so as 
to insure operation. 


suggestion: 
protection equipment. It has the highest Under- 
writers’ ratings. 


Gialale 


Walter Kidde & Company, Inc., 
1143 Main Street, Belleville 9, N. J. 
Walter Kidde & Company of Canada, Ltd., Montreal, P. Q. 


Ga » Ther Soe 2s i Protect! 


he CONQUERORS OF DISEASE — Like Dr. Walter 
Reed, who spent years in the Jungle to conquer 
World owes a debt of gratitude to 
the Men of Science who devote their lives to the 
study and cure of diseases of men and animals. 


The Northern Assurance has-provided reliable’ 
Insurance Protection for over 114 years. 
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Underwriters’ Laboratories re- 


Be sure you recommend Kidde fire 
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merous other smaller get-togethers. 

The Kemper breakfast the next morn- 
ing brought together a large number of 
the buyers in a congenial atmosphere, 

The program is run off smoothly and 
the publicity job is handled with the 
utmost skill, in charge of Donald G, 
Keen, public relations director. 


A. M. Best Featured 


The subjects for the business sessions 
were weil selected, and a special interest 
was taken in the appearance of A. M, 
Best, the venerable insurance publisher, 
who addressed a luncheon meeting Fri 
day, giving some hints on how to size up 
the underpinnings of an insurance com- 
pany. He said the most important dan- 


| ger signal is a continuous underwriting 


loss. This weakens a company and 
tempts the management to skimp on loss 
settlements. He went on to observe that 
if claim reserves are skimped, a fictitious 
appearance of underwriting profit may 
be created in the casualty and _ surety 
lines. However, there is little a_busi- 
ness man can do to test the adequacy of 
claim reserves. The insurance depart- 
ments have their eye on this. 

If premium volume or liabilities ap- 


| pear large in proportion to net resources, 


reasons should be investigated, he said. 
It may or may not be unfavorable, 
depending upon the margin of profit 


achieved. At the end of 1951, stock fire 
and casualty business reported 65c pol- 
icyholders surplus for each dollar of 
statement liabilities and 79c of such sur- 
plus for each $1 of net premiums written. 

Paul H. Schindler of Youngstown 
Sheet & Tube as vice-president of 
A.M.A. in charge of the insurance divi- 
sion was general chairman, and he 
enlivened the proceedings with witty ob- 
servations, as he went along. 

A lot of interest was taken in the 
paper on appraisal techniques for deter- 
mining insurable values that was given 
by John F. Boehner, regional supervisor 
for the Chicago metropolitan area of 


| Western Adjustment, and he was asked 


| to a year, depending upon whether 
| and outs” 


many questions in the discussion period. 


Must Keep It Up to Date 


The biggest problem with an ap- 
praisal, regardless of who made it, 1s 
the failure to keep it up to date, he said. 
This is not critical in years where there 
have been no material changes in cost, 
but that has not been the situation m 
the past decade. Whatever appraisal 
method is used, he said, building ap- 
praisals must be reviewed at least once 
a year and contents every six months 
“ins 
are taken into consideration at 
the time they occur. 

The whole value is made up of many 
items, and each play a certain part ™ 
determining value, both as to replace- 
ment cost and depreciation applicable. 
Trending values after good basic ap- 
praisals have been made can be done, 
but it is preferable to reappraise every 
item. If trends are used, they must 


| follow the individual trade changes ™ 


| with the-rate of depreciation, 


connection with buildings and class of 
equipment changes in connection with 
machinery, equipment and other con- 
tents. 

In a proper appraisal to determine in- 
surable value, the appraisal report should 
clearly state that the calculations are 
based on reproduction cost, less deprecia- 
tion. The computation values for insur- 
ance purposes serves not only to assist 
the buyer in determining insurable value, 
after a casualty has occurred. The burden 
of presenting the detailed data required 
by the policy conditions rests with the 
insured. This must include sufficient 
description and identification properly t? 
identity the items as well as the current 
replacement cost, depreciation, value 
and loss. : 

Appraisals by appraisal companies, 
from the adjuster’s standpoint, usually 
are in sufficient detail and well organ- 
ized. The adjuster sometimes disagrees 
howevel. 
The most frequent complaint is that 
the appraisal has not been kept up 10 
date and replacement of worn out equip- 
ment not adjusted for “ins and outs.” | 

Computations made by the insureds 
(CONTINUED ON PAGE 18) 
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May Sponsor Ohio 
Type Licensing Law 


SEATTLE—Sponsoring of an amend- 
ment to the Washington insurance code 
to prohibit the use of agents or brokers 
license for the “principal” purpose of 
insuring property sold under a condi- 
tional sales contract was considered at 
a meeting of the trustees of the Wash- 
ington Assn. of Insurance Agents and 


local association presidents. Keen in- 
terest was shown in the recent UV. S. 
Supreme Court decision upholding a 


similar statute in Ohio, which was con- 
tested by General Motors. 

The provisions of the Ohio law were 
reviewed by H. P. Sargent, state na- 
tional director, and it was decided to 
take a poll of the local associations to 
determine what course should be fol- 
lowed at the 1953 session of the Wash- 
ington legislature. Local association 
presidents were asked to report to the 
executive committee at once so that 
preparations can be made for drafting 
a bill, if it is considered desirable. 
Combat Monopolistic Proposals 

The association is gearing its legis- 
lative activity to combat any monop- 
olistic state fund programs. There was 
strong sentiment for a possible amend- 
ment of the Washington code to retaliate 
against states which impose umnreason- 
able split commission requirements on 
Washington agents or brokers writing 
business in other states. 

President Matt Maury reviewed sev- 
eral matters of direct concern to produc- 
ers of the state, including the Loyalty 
group’s recent announcement of a re- 
duction in automobile commissions; the 
writing of automobile insurance for va- 
rious groups by Public Employes Mutual 
and the requirement that all owners of 
boilers pay a permit fee regardless of 
whether inspection is made by the state 
or by private carrier. 

H. P. Sargent, state national director, 
reviewed the N.A.I.A. convention, 
particularly with regard to the commis- 
sion question. He said adequate assur- 
ances had been given the Washington, 
Oregon and Rhode Island associations 
that they will not be represented in any 
conferences with company or rating 
groups and that the position of these 
three states will be made clear to those 
participating in such conferences. In 
addition, Mr. Sargent said assurances 
have been given the three states that 
they will be notified in advance in the 
event the N.A.I.A. executive committee 
or committee on commissions contem- 
plates discussions with company or rat- 
ing bodies. . 


Adjusters to Hold Eastern 
Regional Meeting at N. Y. 


B. L. Jones, regional vice-president of 
the eastern divison of National Assn. of 
Independent Insusance Adjusters, has 


—" 


announced plans for a regional meeting | 


at New York Dec. 5. 

The eastern division comprises 12 
states and District of Columbia. The 
Principal speakers will be E. Chauncey 
Niver, executive vice-president of New 
York Board of Fire Underwriters, and 
Ward Cunningham of Chubb & Son, 
President of Loss Executives Conference. 


Centenarian Agency 

_The Loomis Agency of Glens Falls, 
N. Y., celebrated the 100th anni- 
versary of its founding and of its rep- 
resentation of Glens Falls Ins. Co. The 
agency was established by Meredith B. 
Little, eldest son of Russell Mack Little, 
the founder of Glens Falls Ins. Co. 
Today it operates not only at Glens 
Falls but at New York, Chicago, Van- 
couver, Toronto, Montreal and through- 
Out Canada. It became well known to 
the underwriters of London Lloyds. 


In 1883, Charles Carson, father of 
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FeNATIONAL UNDERWRITER 


Russell Mack Little Carson, widely 
known for his work with National Assn. 
of Insurance Agents, joined the agency. 
Six years later John R. Loomis became 
a partner. It was under the leadership 
and guidance of Mr. Loomis that the 
business expanded and became inter- 
national in character. In 1935, the agency 
was incorporated under its present name. 

Mrs. Martha Loomis Fox, the presi- 
dent, is the daughter of Mr. Loomis; 
Miss Helen F. Leonard is vice-president: 


Daniel L. Robertson, treasurer; and 
John L. Robertson, secretary. The 
treasurer and secretary are grandsons 
of Mr. Loomis. 


Loren Laughlin’s Wings 
Are Clipped by Governor 


According to the Omaha World-Her- 
ald, Gov. Peterson Nebraska 
told Insurance Director Loren Laughlin 
he must not travel much at state 
expense. The paper said it is no secret 
that the governor’s office has been con- 
cerned about the number of trips taken 
by Mr. Laughlin since he became direc- 


o! Nas 


sO 


tor last Jan. 1. 

The matter came to a head when 
Mr. Laughlin got Lieut. Gov. Warner 
to authorize a trip to Chicago while 
Gov. Peterson was away. 


a | 


The governor had laid down a ruling 
that out-of-state trips by officials under 
his supervision must be approved in 
advance by the governor. 

Technically, Warner was acting gov- 
ernor the day he okayed Mr. Laughlin’s 
expense voucher. 

But the governor held up payment of 
Mr. Laughlin’s $118.49 expense voucher 
for the Chicago trip and summoned the 
insurance director for a talking-to. 

The World-Herald was told that the 
governor okayed payment of the Chi- 
cago-trip voucher but told Mr. Laughlin 
that he is not to travel so much from 
now on. 











PROVIDENCE 
WASHINGTON 
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PROVIDENCE WASHINGTON INSURANCE COMPANY > 


... since 


PROGRESSIVE PROTECTION 


1799 


In 1799, “John Weskett On Insurance” was the 


Manual for underwriting. John Mason, first presi- 


dent of Providence Washington, used the copy illus- 


trated which is a highly prized volume in our library. 


During most of our nation’s history Providence 


Washington, through its agents, has insured the 


ventures of commerce and industry against loss by 


marine disaster and fire. 


New England’s oldest stock insurance company 


will be pleased to serve your agency. 


20 WASHINGTON PLACE, PROVIDENCE, RHODE ISLAND 


There ore Providence Washington Branch Service Offices in principal cities and Agents from coast to coast. 








Reent Gumate on 
Propriety of Reporting 
Small Loss 


A reader writes: 

“In regard to your editorial comment 
in your issue of Nov. 6, 1952, under the 
heading of “Contribution of Wives to 
Insurance,”, in your last paragraph, 
where you spoke about the special agent 
losing his hat and asking his manager 
if he should charge it on his expense 
account or else report it under his float- 
er policy, I couldn’t help making a 
comment because as an agent several 
times I have suffered a small loss which 
was covered by an insurance policy and 
my first impulse was that I should not 
report this because it was too small. 
Nevertheless, I generally take the stand 
that I am an agent representing both 
the company and my client, and I favor 


_AaNATIONAL 


representing my clients better because 
they have nothing to do with writing 
the contract which they buy. There- 
fore, I always feel, regardless of the 
size of the loss, if it is legitimate it 
should be paid if it is covered under 
the policy, and I try to discourage the 
feeling that a $10 loss or even a $5 
loss is too small to bother with. I feel 
that if the company which writes these 
contracts did not intend for these $5 
losses to be paid they should, as they 
do other things, put that remark in the 
contract. 


Floater Policy Loss 


“Now, getting back to our special 
agent, I also feel if he is buying a floater 
policy without any deductible, which by 
the way is unusual, it generally carries 
at least $15 deductible, he is perfectly 
in his right in placing that loss under 
the floater policy.” 


COMMERCIAL STANDARD 


a Multiple Line "A" rated company 
with A MILLION DOLLAR CAPITAL 
and OVER A MILLION DOLLAR SURPLUS 
Now in its twenty-eight year 
of PROGRESSIVE DEVELOPMENT 


Writes 
Automobile (All Coverages) 
Workmen's Compensation 
Public Liability 
Burglary 
Plate Glass 


Bonds 


—————_—= 


FIRE, EXTENDED COVERAGE 
INLAND MARINE 


COMMERCIAL STANDARD 


Tusurance Company 


FORT WORTH, TEXAS 
NO STANDARD HIGHER THAN COMMERCIAL STANDARD 
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Dekker Says Agents Should _ 


November 20, ae 


Aim for More U.&O. Business 


BALTIMORE—Emulation of a mid- 
western agency, which has_ business 
interruption insur- 
ance on 50% of its 
mercantile and 
manufacturing ac- 
counts, was urged 
by Nick Dekker, 
secretary of Amer- 
ica Fore, at the 
Maryland Assn. of 
Insurance Agents 
convention here. 

Mr. Dekker said 
that with only 3% 
of the total fire and 
extended coverage 
premiums writ- 





Nick Dekker 


ten by fire com- 
panies represented by U. & O., there is 
obviously an opportunity for greater 


sales in this field. 


The way to achieve the sales is to go 


out and approach customers, he said. 
Only through such a method can the 
agents learn the U. & O. field. Attend- 
ance at meetings, reading, and other 


activities are fine, but actual sales ex- 
perience is still the best teacher. 


Indicts Company and Agents 


3elieving that the small amount of 
sales written on this form is an indict- 
ment of the companies and agents, Mr. 
Dekker urged agents to quit worrying 
about the complicated risks and try to 
sell those that are easy to solicit and 
service. 

Business interruption insurance must 
be sold, he continued. Only a few large 
insured automatically include it in their 
insurance programs. The small con- 
cerns must be approached. 

Two basic forms, easy to employ, are 
available. The difference between the 
gross earnings form and the two item 
form is the treatment of ordinary pay- 
roll. 

Under the gross earnings form, gross 
sales minus returns is figured for the 
mercantile risk. In the case of the manu- 
facturing risk, it is the sales value of 
the production minus the cost of the 
merchandise or raw stock and supplies. 

Under the two item form, he said, it 
is just a matter of deducting the cost 
of merchandise or raw stock and sup- 
plies, ordinary payroll and heat, light 
and power from the gross sales of a mer- 
cantile risk, or the sales value of produc- 
tion from a manufacturing risk. 

In the gross earnings form, coinsur- 
ance is 50% to 80%, while under item 


1 of the two item form it is 80% and 
under item 2 of the second form it jg 
80% of the largest 90 day payroll, he 
said. He warned, since business inter- 
ruption insurance is always concerned 
with future operations, and since re- 
covery will be on the basis of future 
operations, the coinsurance clause must 
be on those same values. 

The advantages of the gross earnings 


form are: (1) it gives blanket coverage 
on net profit, fixed charges, key and 
ordinary payroll; (2) the assured has 


a choice of four coinsurance clauses: 
(3) it does not force the assured to de- 
cide at the time insurance is purchased, 
what part of the payroll is essential and 
what part ordinary. 


Check Values Periodically 


Values should be checked periodically, 
he said. During the past ten years in- 
flation of prices and the rise in business 
volume have tremendously increased 
U. & O. values. Therefore, agents 
should reexamine every value at least 
once a year. 

The small prospect should be ap- 
proached on the basis that he will be in- 
suring his standard of living. The large 
insured should be approached on the 
basis the agent is insuring his operating 
statement. 

A panel of Harry M. Gibbs, 
agent of Commercial Union; 
R. Finnie, special agent of Fireman’s 
Fund; W. Kempton Crosby of J. Ram- 
say Barry & Co., Baltimore; J. Edward 
Cochran, Hagerstown, and Hodges B. 
Childs, Crown Cork & Seal Co., dis- 
cussed Mr. Dekker’s paper. 

Mr. Gibbs asked Mr. Dekker if he 
could outline a theoretical risk which 
wowd require both U. 
expense insurance. He replied that a 
newspaper would be an excellent ex- 
ample. It will do anything and every- 
thing to maintain business. 


special 


Cest Determine Form 


It depends on the risk when it comes 
to determining which form is better, 
in general, Mr. Dekker replied to Mr. 
Cochran’s question. If the owner, such 
as a merchant desires to retain his em- 
ployes, then the gross earnings would 
be best regardless of the cost. 

Three things prevent business inter- 


ruption insurance from doing what in- | 
sured would have done in the event of | 


no loss, Mr. Dekker said—failure to 
comply with the coinsurance clause, 
(CONTINUED ON PAGE 18) 





1335 Biscayne Bivd. 
MIAMI 32, FLA. 


Phone 82-8228 


FOR THAT HARD TO PLACE RISK 


General INSURANCE Agents 


Kurr HiTKE & COMPANY. ING. 


175 W. Jackson Boulevard 


CHICAGO 4, ILL. 
TELEPHONE WAbash 2-3622 


900 Peachtree Street, N.E. 
ATLANTA, GEORGIA 


Phone Elgin 4481! 


Reisch Building 
SPRINGFIELD, ILL. 


Phone Springfield 8-4305 


1671 Wilshire Boulevard 
LOS ANGELES 17, CALIF. 
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Wind Hazard Makes 
Self-Insurance Idea 
in Fla. Dangerous 


MIAMI—“One geod hurricane could 
completely bankrupt any self-insurance 
plan set up by the schools,” states Jess 
L. Turner, president of Greater Miami 
Insurance Board, commenting on the 
recently released survey report on the 
Dade county, Fla., school system. The 
report, prepared by the George Peabody 
College for Teachers, estimated that 
the school board could “conservatively” 
save $200,000 per year by instituting a 
self insurance plan. 

This report, primarily designed to 
evaluate educational standards in the 
schools, devoted some of its efforts to 
proving that insurance rates charged 
the schools were too high. 

Turner stated that a committee of 
Florida Assn. of Insurance Agents, 
sponsored by the Miami board, is ex- 
amining fire rates throughout the state 
as applied to school property, and that 
there is a possibility that the fire rate 
would be dec. cased. 


Windstorm Losses High 


“But the windstorm rate is here to 
stay, or possibly even go higher,” he 
added. “Even in the relatively small 
1950 hurricane, our windstorm losses 
on school property were 50% of our 
gross premium, including insurance on 
contents, buses, compensation, etc. A 
repetition of the 1926 storm could easily 
run losses well over a million dollars.” 

The Peabody report stated that a 
study conducted by the National Asso- 
ciation of Public School Business Offi- 
cials contained the following statement: 

“The fire insurance business of city 
school districts yields stock companies 
upwards of ten million dollars in pre- 
miums collected annually. Their charges 
for this business are exorbitant. They 
do not intend to do anything about it. 
School districts should seek more ece- 
nomical sources for protection. There 
are other ways that are safe, as pointed 
out herein.” 


For Self-insurance Plan 


The way advocated by the Peabody 
report for Dade county, including Miami, 
where windstorm hazard is the greatest 
in the nation and construction costs are 
especially high because of necessary 
building code requirements, is to “take 
advantage of the legislation enacted in 
the 1951 legislature and begin a self- 
imsurance plan. 
| “In so doing, the board could save 

around $200,000 a year. Incidentally, the 

estimate of the insurance costs for the 
fiscal year 1952-53 is $342,438.92. On the 
basis of this estimate and the further fact 
that as the school plant expands the 
surance costs will increase, it seems 
evident that a saving of $200,000 is a 
conservative figure. Moreover, savings 
in such matters as insurance can be made 
without affecting the instructional pro- 
stam of the county.” 
_ Mr. Turner says he wonders how the 
mstructional program of the county 
would be affected under such a plan if a 
couple of schools were condemned as a 
result of windstorm damage. 


R. K. Hill Takes Post 
with Kemper Organization 


R. K. Hill, formerly secretary in the 
Chicago western department of Spring- 
feld F. & M., has joined the executive 
staff of the fire division of the Kemper 
group, where he will be associated with 
Vice-presidents J. A. Arnold and T. L. 

sborn, Jr. His headquarters are in 
the Kemper building in Wacker drive 
where the head office of American Man- 
ufacturers Mutual is located. 


Buyers Reelect Goodell 


Directors of National Insurance Buy- 
ers Assn. that were elected at a luncheon 
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meeting at Chicago, proceeded that same 
evening to go into a huddle and elect 
officers. Their decision was to retain 
those that have been serving, headed 
by H. E. Goodell of Western Electric, 
New York, as president. First vice- 
president is Ray S. Bass of A. E. Staley 
Mfg. Co., Decatur, Ill., and second vice- 
president is R. B. Gallagher of Philco 
Corp., Philadelphia. Treasurer is George 
E. Rogers of the Robert Gair Co., and 
manager is P. A. Burke, who presides 
at the headquarters in the Hotel Mar- 
tinique at New York. The next meeting 
will be in May at New York. 


Fleet Rates Must Be Given 
to Common Management 


Insurance Director Day of Illinois has 
won a decision in the Illinois appellate 
court on an old controversy under which 
it is held that an insurer that elects to 
handle aute fleet business must accept 
risks in which the cars are operated 
under the same management as well as 
risks in which the cars are commonly 
owned. 


The issue arose in 1950. The insur- 


- 
/ 


ance department's order that was up- 
held by this decision, was entered Feb. 9, 
1951, and was to the effect that under 
the unique provisions of the Illinois 
law, fleet rates if they are to be used 
at all must be made available to speci- 
fied common management situations as 
well as to common ownership situations. 
The matter was pressed by the Grey 
Van Lines. The ruling was protested 
by National Automobile Underwriters 
Assn. and North America. The circuit 
court had given a decision in favor of 
the latter. 

The appellate court said the legislature 
intended the fleet rate to be applicable 





















































“She heard he always ‘tends to his knitting’.” 





Leave it to the gals to string a guy along. But we suppose it can’t be helped in this case. 


The jack-of-all-trades reputation of the AG-EMPIRE field man just comes naturally. 


His way of getting things done keeps detail from desks of busy agents and secretaries. 


And when there’s a special job—to help sell prospects, explain rates, to make fire 


prevention suggestions—the AG-EMPIRE man is never “tied up.” He’s on the job, 


tending to his knitting. If you like this kind of helpful service. let us know. 


We're easy to write to. 











jeultaral BS Ewwpirs Sram 





Every Type of Property Insurance for Commerce, Industry and the Home 
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to either automobiles owned by one or ler is unreasonable because 






cannot shactoo groups under “one general but the Illinois legislature has seen 

= agement.” to provide for this typ busi 
he ar illudes to the contention Illinois. The present statute 
iN A.U.A. and North America that the both groups to the fleet rates. 





insured or non-owned automobiles under other state is insurance written under 
one general management. Accordingly. a non-owned “one general management’ 
if an insurer chooses to insure fleets it policy. That may be, the court said, 


a ': Meeting Covers Many Lines 













































OPPORTUNITY IS AT YOUR DOOR 


Increased taxes and increased operating 
costs, with government controlled prices, 
make it more and more difficult to operate 


a business successfully. 


Looking for a way out of this “squeeze”? 
Show the businessmen of your town how 
they can safely save a substantial part of 
their present insurance costs by insuring with 
Lumbermens of Mansfield — one of America’s 
leading non-assessable Mutual Fire com- 
panies — a company with an unbroken divi- 


dend record since 1895. 


HE Lumbermens Murtuar 


Insurance Gompany 
MANSFIELD, OHIO 


“MUTUAL INSURANCE IS OLDER THAN THE NATION" 
1752 — 1952 
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« Lively Forum at Kentucky — 


The forum which closed the annual 
meeting of Kentucky Assn. of Insurance 
\gents at Louisville last week was an 
outstanding hit. It drew a_ packed 
ouse, and the audience stayed with it 
entirely, although it ran until rather 
late in the afternoon. H. B. Milward. 
Lexington, newly elected president of 
the association, who was in the chair, 
remarked at one point that it was amaz- 
ing to see people tiptoeing into the last 
session, instead of tiptoeing out, as usu- 
ally happens. 

J]. C. Wharton, Lexington, state agent 
Crum & Forster, the moderator, did an 
excellent job in selecting and posing 
questions, and kept the members on 
their toes and the conversation running 
at a rapid fire pace. The panel consisted 
ot H. W. Robertson, Henderson, state 
agent Hanover; W. M. Brown, Louis- 
ville, manager Glens Falls; P. W. 
Jerome, Chicago, marine superintendent 
\etna Fire; and Ben Horton, Louisville 
independent adjuster. J. C. O’Connor, 
Cincinnati, executive editor, “Fire, Cas- 
ualtvy & Surety Bulletins,” of THE 
NATIONAL UNDERWRITER who spoke just 
before the forum, was pressed into serv- 


ice as an extra member of the panel. 
Automatic A.E.C. 


Mr. Robertson handled a number of 
technical questions on fire insurance 
coverages and rules. He brought out 
the point that practically all companies 
are accepting 45 day flat cancellation of 
additional extended coverage. Strictly 
speaking, the rules do not permit can- 
cellation of this portion without cancel- 
lation of the fire policy as well, just as 
is the situation with extended coverage, 
but this liberal attitude has been gen- 
erally adopted to encourage agents to 


incorporate A.F.C. into renewals on an 
automatic basis, witl Ci ancellation with- 
out penalty if the insured refuses to 


accept it. He cited several cases where 
agents have been very successful wit] 
this practice, the coverage sticking in 
the overwhelming majority of cases. 
There were a number of questions 
about term installment, annual renewal 
and the renewal loss clause rules. Mr. 
Robertson said that if the insured 
a total loss, does not rebuild his prop- 
erty, and asks for cancellation, he is 
entitled to a short rate return of the 
entire premium. Where an annual re- 
newal endorsement is added and the 
insured decides he does not want it, 
Mr. Robertson said that the rules give 
only 10 days for cancellation, but Ken- 
tucky Inspection Bureau has been allow- 
ing up to 45 days. There was consider 
able discussion about the situation of 
an insured under an annual renewal 
plan where the company has withdrawn 
from the agency. Mr. Robertson said 
that some arrangement must be made to 
take care of insureds under those circum- 


has 


stances, that another company ma 
agree to accept these renewals, but th 
arrangement must have the approval , 
the insurance department. G. C. Dick 
attorney of the insurance departmen; 
got into the discussion and added tha 
there is no automatic approval or ypi. 
versally prescribed solution. Each case 
must be submitted to the insurance ge. 
partment on its own merits, and in all 
cases the consent of both companie 
must be obtained. 






Money and Securities Form 


Mr. Brown was asked about the rela. 
tive advantages of schedule and blanke 
coverage under the broad money and 
securities form for an insured with tw 
or more locations. He said the individual 
circumstances of the insured should be 
considered before making any recom- 
mendations. For example, if the i 
sured’s locations are widely separated, 
say an office in Louisville and anot! ler 
in San Francisco, so that a loss could 
occur at one office and another loss at 
another before the insured’s home office 
could — to the insurance compan 


the dule form is preferable. T 
se I form provides an independent 
amount of insurance on each office 


while the blanket form has only a sing] 
amount, with automatic reinstatement 
applying only after a loss is reporte 
to the imsurer. On the other hand, i 
the offices are close together, so that 
any loss will be reported without dela 
he would recommend the blanket form 
(CONTINUED ON PAGE 18) 





New Kentucky Team 








The new official team of Kentucky Ass. 
of Insurance Agents elected at annul 
meeting at Louisville: Hendree Milwaré 
of Lexington, new president; Guy Billing 
ton of Murray, second vice- president, and 
Charles H. Moore of Bowling Green, fits 
vice-president. 
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Microtilm Not 
Substitute for 
Cover on Papers 


\ formal paper on 
“counts receivable and destruction of 
records insurance at the American Man- 
agement Assn. insurance conference at 
Chicago, Secretary Urban M. Lelli of 
Phoenix of Hartford, answered a num- 
her of questions. For instance, there 
was the question of whether it is not 
better for a concern to use its resources 
to duplicate valuable records by micro- 


ac- 


flm instead of paying for premiums. , 


Mr. Lelli said that it is frequently 
heaper to insure than to duplicate and 
insurance is a guarantee, whereas dupli- 
cated records might be destroyed or 
damaged in a catastrophe such as an 
earthquake. 

Mr. Lelli said that a concern that did 
microfilm, would need less insurance. 
In the event of a the firm would 
still want to put itself back in the posi- 


1 . 
loss 


tion of having duplicates. He told of 
one firm that microfilmed its records 
once a month and then filed these in 
the same vault with the originals. 


Some tests have been conducted that 
demonstrate that even with a depart- 
ment store that microfilms 26 times a 


month, 40% of its entire accounts re- 
ceivable are not microfilmed. This is 
due to collection department activity, 


current purchases, etc. 

In answer to a question on the 
amount of accounts receivable insurance 
that should be carried, Mr. Lelli said it 
is possible to exclude certain large 
accounts that could be counted upon 
to tell faithfully what they owe. There 
was a burst of laughter when the ques- 
tion was asked: “Have there ever been 
any losses paid under this cover?” Mr. 
Lelli replied that there had been many. 
He told of a large department store in 
Illinois that had been solicited frequently 
to buy accounts receivable insurance. 
This store suffered a big loss and did 
not have this coverage. The 
ment asked Phoenix what they might 
expect to collect and were told that it 
would be about 50%. That proved to 
be correct. 

He told of a small merchant that lost 
his records and went to a wealthy cus- 
tomer and asked what the latter owed 
him. This customer was indignant and 
said that he always paid his bills prompt- 
ly and owed nothing. The next week a 
statement from the merchant turned up 
in the pocket of a suit that this customer 
had sent to the cleaners. A preacher in 
the town heard about this, Mr. Lelli 
said, and bought insurance on pledge 
cards for a building fund. 





Transamerica io Buy Stock 
of New S. F. Auto Insurer 


Automotive Ins. Co., San Francisco, 
has been authorized by the California 
department to sell 1,000 shares of 
$100 par value stock at $200 to net the 
company $200,000. The stock is to be 


its 


sold to Transamerica Corp., which will | 


contribute not in excess of $500,000 to 
surplus. The company is proposed to 
lurnish a market for those who have 


difficulty in placing automobile insur- | 


ance. 


Mid-West Territorial Plans 


The mid-west territorial conference of | 


N.A.I.A. has now been definitely sched- 
uled for Feb. 22-24 at the Sheraton- 
Cadillac Hotel at Detroit. 





Marquis Joins Nehring 


Robert C. Marquis has become secre- | 


tary of the Nehring insurance agency 
of Tucson, Ariz., which is headed by 
Kenneth Nehring, state national director 
of Arizona Assn. of Insurance Agents. 
He attended University of Arizona and 
Served in the air force in the last war 
and has just recently been discharged 
from active service in the Korean war 


manage- | 


He was awarded the distinguished flying 
cross and the air medal with two oak 
leaf clusters. Since 1946, except when in 
military service, he has been with the 
Davidson insurance agency of Tucson. 


Uses Extra Digit: Loses 
Minn. State Prison Line 


ST. PAUL—The use of an extra digit 
in a bid on state prison insurance cost 
the Bachman-Anderson agency of St. 
Paul and Minneapolis a nice piece of 
business and brought an order from 
Commissioner Nelson prohibiting the 
agency writing any insurance on the 
state prison for a year. The insurance 


for the coming vear was awarded to 
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the Krog agency of Stillwater, repre- 
senting all agencies of that city, 
where the prison is located. 
Bachman-Anderson had put in a bid of 
.9557, slightly lower than the Krog bid, 
and was awarded the business. Then the 
Stillwater agents protested that the 
Bachman-Anderson bid was not accord- 
ing to law and asked for a hearing by 
Commissioner Nelson. It was brought 
out at the hearing that the correct rate 
should have been .956, under the rule 
of Fire Underwriters Inspection Bureau, 
which specifies that an average rate 
should not exceed three decimal points. 
If the fourth digit is five or more, the 
last digit should be raised to the next 
lighest. Therefore the rate should have 


the 





lob) 


Cy) 
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been .956 instead of .9557. The com- 
missioner held that the use of the im- 
proper rate constituted violation of law. 

The prison insurance is written on a 
five-year basis with total premium about 
$10,000. 


Pittsburgh Buyers Program 


“The Insurance Problems of the Con- 
tractor—Problem Today,—a Crisis To- 
morrow,” was the topic of discussion at 
the Tuesday luncheon of Insurance 
suyers of Pittsburgh. Special guests 
were Thurman C. Tejan, executive sec- 
retary of Constructors Assn. of Western 
Pa. and W. C. Bowden, executive sec- 
retary of Master Builders Assn. of 
\llegheny County. 














Itc takes two to doa mind-reading act—and 


it also takes teamwork between producer 


and company to build an outstanding insur- 


ance business. Last year we made available 


to any agent or broker, whether he repre- 


sented us or not, copies of a monthly mailing 
to our producers, FIREMAN’S FUND IDEA 


INDEX. The requests were so numerous that 


we are continuing this offer in 1952. Past 


issues of the IDEA INDEX discussed specific 


coverages...the complete file is a miniature 


textbook on insurance. This year, the em- 


phasis will be on sales helps, case histories, 


success stories, helpful information on 


overcoming sales resistance. One of many 
FIREMAN’S FUND services, our IDEA INDEX 


has built business for others...it can build 


business for you. 


Advertising Department, Fireman’s Fund Group 
401 California Street, San Francisco 20, California 


Without obligation, please send me the current issue of 
FIREMAN’S FUND IDEA INDEX. 


Mail the coupon today. 
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Term Discount 
Change Will Be 
Made Gradually 


Reduced term discounts and eligibil- 
ity of more classes are not expected to 
be adopted in a lot of states immediately. 
The action in New Hampshire un- 
doubtedly will stimulate other states to 
study the matter and perhaps confer 
with company leaders. 

Though the business pretty generally 
has concluded that there must be wider 
application of discounts, and that change 
will eventually be made the country 
over, the process will be slow. Studies 
still are going on to determine without 
any possibility of question that new dis- 
counts selected are justified by actual 
savings under the conditions that cur- 
rently obtain in the business—notably 
the effect of term pay plans on the cost 
of doing term business. One problem 
could be posed by some companies 
adopting reduced discounts and others 
adhering to the older, more liberal ones. 

_Several months ago the idea that a re- 
vision of term discounts might offset 
some of the very real miseries of term 
pay plans was discussed but explora- 
tion showed this would not to any ex- 
tent be the case. : 

The influence of pay plans may be to 
put most business on term with the 
trend more and more to five years. 

Fire rate reductions have been ap- 
proved as of Jan. 1 on dwellings all 
construction, apartment houses of brick 
and frame withia city limits or suburbs 
with full hydrant protection, and a num- 
ber of other classes in Georgia.. The 
premium reduction will amount to $1,- 
425,000 a year, according to commis- 
sioner Cravey. 


O.L.&T. Rates Up in Pa. and Minn. 


O.L.&T. rate revisions resulting in an 
average state-wide increase of 31.8% be- 
came effective in Pennsylvania Monday 
producing 


and, an increase of 37.6% 
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became effective in Minnesota the same = = 
a Auto Rate Revisions 


rate in- 


y. 
In Philadelphia the average 
39.7% 


crease is 19.5%, in Pittsburgh 

and remainder of state 34.5%. 
In Minneapolis-St. Paul the increase 

is 42.1% and remainder of state it is 


Hear Bohlinger May Take 
Company Post and Stott 
Become N.Y. Superintendent 


There is some gossip being heard 
these days that Alfred Bohlinger may 
before long take leave of his office of 
New York insurance superintendent and 
assume an insurance company position. 

Coupled with this is the rumor that 
John C. Stott of Norwich might be 
named as the new superintendent. He is 
a former president of National Assn. of 
Insurance Agents and is highly respect- 
ed. He was a delegate to the Republican 
national convention 


Bankers L. & C. vs. Cravey 
Must Be Tried in Ga. Court 


Commissioner Cravey of Georgia has 
won a decision from Federal Judge Hol- 
land at Atlanta that the action that was 
brought against him by Bankers Life & 
Casualty of Chicago must be tried in a 
Georgia federal court. Bankers L. & C. 
in dramatic fashion served Mr. Cravey 
along with Insurance Commissioner 
Larson of Florida during the course of 
the commissioners’ regional meeting in 
the Everglades and the action was to 
have been tried in Florida. Later, Mr. 
Larson got a severance. Bankers Life 
& Casualty is bringing action for dam- 
ages under the federal anti-trust laws, 
etc., in connection with Cravey’s denial 
of a license to the company. 


High Court Denies Writ 


A writ of certiorari has been denied 
by the U. S. Supreme Court in No. 359, 
Eunice Rice Milling Co. vs. Employers 
Mutual Liability. 
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Effective in Pa. 


Automobile rate revisions that became 
effective in Pennsylvania Monday pro- 
duce increases for BI and PDL com- 
bined from $1 to $12 except in Pitts- 
burgh suburban, the cities of Carbondale, 
Lancaster, Lebanon, Scranton and York 
and the counties of Adams, Bedford, 
Fulton, Franklin, Lancaster, Lebanon 
and York, and the southern portion of 
Dauphin county. In those regions there 
are reductions ranging from $1 to $8. 
The rates are higher for most commer- 
cial cars and range from a minimum of 
$2 to a maximum of $24. There are 
reductions in Philadelphia and Philadel- 
phia suburban and Scranton and Carbon- 


dale. 
Philadelphia Rate $109 


The class 1 rate in Philadelphia is 
now $66 and class 2, $109. Correspond- 
ing figures in Pittsburgh are $51 and 
$84. In Philadelphia the class 1 rate was 
$59 and class 2 was $97. In Pittsburgh 
the old rates were $47 and $77. 

New auto third party rates became 
effective in the state of Washington 
Monday for private passenger cars. The 
cost of combined BI and PDL has in- 
creased from $7 to $22 and for commer- 
cial cars the increases range from $6 
to $15. 

In Seattle, the class 1 private passen- 
ger rate is now $52 as against $42 in 
the past, and class 2 is $85 as compared 
with $68. 


Idaho Chairman Named 


President Thomas Terrell has an- 
nounced committee appointments for the 
Idaho Assn. of Insurance Agents. 

The committee chairmen are: Con- 
tact, J. B. Holden, Caldwell; compensa- 
tion contact, Ted Walrath, Orofino; leg- 
islative, Robert Campbell and Bob 
Brown, Boise; membership, Glen Mar- 
shall, Pocatello; driver and safety edu- 
cation, Tom Prescott, Jerome; constitu- 
tion and by-laws, John Whitsell, Twin 
Falls, and Art Ensign, Hailey; state ser- 
vice, Fred Kopke, Boise; educational, 
Norris Benson, Coeur d’Alene; fire saf- 
ety, C. O. Packham, Blackfoot; rural 
and small lines, Tom Prescott, Jerome; 
catastrophe, Thomas Terrell, Pocatello, 
and Harry Poulsen, Boise; publicity and 
public relations, J. Oren Clark, Jr., Poca- 
tello; finance, V. E. Graves, Caldwell. 


Advance Franklin, Olsen 


Paul W. Franklin has been promoted 
from secretary to president of New Lon- 
don County Mutual Fire. The com- 
pany’s by-laws have been changed to 
make the president the active executive 
officer. D. Leslie Olsen was named 
secretary. 

Before joining the company in 1944 as 
assistant secretary, Mr. Franklin was 
president of the Case agency at Nor- 
wich. He became a director in 1947 and 
secretary two years later. 

Mr. Olsen started in the business with 
Royal-Liverpool at New York City. 
He went with Glens Falls in 1941, serv- 
ing as state agent in Connecticut and 
western Massachusetts before joining 
New London County Mutual last year. 


Discuss New GBS Manual 


Under sponsorship of Lamesa (Tex.) 
Insurance Exchange, 50 agents repre- 
senting eight cities in that territory met 
for a discussion of the new GBS manual. 
M. L. Canfield, Home, Dallas, explained 
what had been done in the way of mak- 
ing the manual more easily usable by 
agents. 


Denver Manager Is Held 


A probation hearing has been set Dec. 
8 for John Schubert, former Denver 
manager of Traders & General of Dal- 
las, who pleaded guilty before District 
Judge Walsh to a charge of conspiracy 


November 20, 1959 


to obtain money by false pretenses. This 
was a scheme to approve padded charge: 
for repair bills and charges are stil} 
pending against Roy W. Roll, presiden; 
of Spot Auto Body Co. and Charles 4 
Moran, secretary of that firm. Wi. 
nesses were called against Schubert tes. 
tifying that he approved an excessive 
bill for repairs and shared in a profit 
of $148. 


Harrington Suggests That 
Life Insurers Invest in 
Casualty Company Stocks 


A suggestion that life companies help 
ease the automobile insurance capacity 
problem by investing in casualty com- 
pany stocks was made by C. F. J. Har- 
rington, former Massachusetts commis- 
sioner and now executive vice-president 
of National Assn. of Casualty & Surety 
Agents, in addressing Boston Board oj 
Fire Underwriters. 

He said the laws now permit life com- 
panies to invest in common stocks and 
that many companies have bought oil 
stocks and shares of other companies 
which appear more risky than sound 


casualty companies. He emphasized that | 


he was not suggesting that the life cem- 
panies enter the general insurance field, 
but said there are matters in which all 
classes of insurers have a common con- 
cern. 








Vou Get 
This “Extra” 


From Phoenix - Connecticut 


Fieldmen 


One concern of ours is that you 
prosper. Often the methods used 
in running an insurance office 
spell all the difference between 
success and failure. To bring you 
the latest facts about low-cost in- 
surance office operation, we run 
an Agency Management Service 
Find out how this 
department can help you, simply 
by writing to .. 


w PHOENIX 


GROUP OF INSURANCE COMPANIES 
The Phoenix Insurance Co, 

The Connecticut Fire Insurance Co. 
Equitable Fire & Marine Insurance Co, 
Minneapolis Fire & Marine Insurance Co. 
The Central States Fire Insurance Co. 
Atlantic Fire Insurance Co. 

Great Eastern Fire Insurance Co. 

Reliance Insurance Co. of Canada 
Executive Offices: 


52 Woodland St., Hartford 15, Connecticut 
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Deparment. 
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Searl Blames Rate. 
Laws for Auto 
Market Stench 


The thinness market for automobile 
insurance is traceable in a large measure 
to the effect of the all-industry rate reg- 
ylation bills, according to William C. 
Searl, secretary of Auto-Owners of Lan- 
sing, who gave the presidential message 
at the convention of National Assn. of 
Independent Insurers at Chicago. 

The independent companies prospered 
ynder the old system whereunder they 
had the right to make their own rates, 
classifications and policy forms. New 
and broader coverages were developed 
and policies and procedures were changed 
to meet the changing times. Rates were 
adjusted according to the economic 
necessities and competition brought 
about better service and broader cov- 
erages. 

Rate Adjustments Too Slow 


Under 








the present system of 


rate 


approval, he charged, rate changes can- | 


not be made rapidly enough 


to keep! 


up with the inflationary period. Although | 


it was known for years that the excess 


| limits tables were inadequate there was | 


no increase in those rates until early 
this year. 


are often out of date. 

In this dilemma the companies have 
restricted underwriting to only the most 
profitable classes, and this has produced 
cries for relief for the under-age and 
over-age and others; also agitation for 
compulsory insurance and schemes which 
the public thinks will solve its problems 
but which those in the insurance busi- 
ness know will not. 

It is a paradox, he charged, that after 

the Supreme Court declared insurance 
to be interstate commerce in order to 
prevent the insurers combining on rates 
and procedures, statutes were enacted 
which practically require such combina- 
tions. Under the present procedures, 
he declared, insurance is becoming an 
industry that is clearly monopolistic and 
this is not in the public interest. This 
was not the intention when these statutes 
were drafted. 
_ In passing these laws he asked whether 
it was possible that “we were more 
intent on preserving a system which 
was started nearly 100 years ago and 
in a different age?” 

_He invited the members to give atten- 
tion to the idea of amending some of 
these laws so that the public may be 
iully protected by free and open com- 
petition. 


——— 


Wedding Rumor Premature 


Although observers detect evidence of 
greater rapport between Multiple Lo- 
cation Service Office and National Serv- 
ice Org. in the multiple location field, 
there seems to be no basis for rumors 


that a wedding is in prospect in the! 


early future. 


Wortham Is Reelected 


_ Gus S. Wortham, president of Amer- 
ican General, was reelected chairman 
of the executive committee of Texas 
Insurance Advisory Assn. at the annual 
meeting at New York. Other officers 
aso were reelected. The Shamrock 
Hotel at Houston was selected for the 
spring meeting April 20-22. 


Markels London Speaker 


A number of company and Lloyd’s 
underwriters, guests at a gathering of 
nore than 200 insurance officials called 
y a firm of Lloyds brokers, were shown 
at London preventive safety techniques 
and prompt claims handling methods 
ued by American Fidelity & Casualty 
‘o reduce truck and bus accidents. 

Irvin S. Markel, president who was ac- 
companied by his father, Samuel A. 
Markel, founder and chairman, illus- 
trated by means of slide films the fea- 


XUM 


By the time statistics can be | 
gotten to justify adequate rates, they | 











tures of the safety program available to 
insured at no additional cost from Mar- 
kel Service, safety engineering affiliate. 


WOODHULL BAY, associate editor 
of the Weekly Underwriter, died at 
Chicago from injuries sustained in an 
automobile accident. He was attending 
the annual meeting of Life Insurance 
Agency Management Assn. and_ had 
been visiting friends on the south shore 
of Chicago. While being driven back 
to the hotel, another car crashed head- 
on into the car in which Mr. Hay was 
riding. 

He Princeton and 


graduated from 


FeNATIONAL UNDERWRITER 


from the law school of Columbia Uni- 


versity and later attended Ecole des 
Sciences Politiques, Paris. After prac- 
ticing law for several years at New 


York, he represented Ford Motor Co. 
for four years in India, Burma and Cey- 
lon. He joined the Weekly Underwriter 
and 1938 and became editor of its life 
insurance department. He was recently 
elected president of National Assn. for 
Retarded Children, of which he was for- 
merly secretary. 





A. A. Knoepfle was elected president 
of Tygvets Assn., which is the 25-year 
club of Yorkshire. G. C. Senn is vice- 
president and I. Graefner is secretary. 
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Ill. W.C. 7.1% Rate _ 
Increase Filed 


Workmen’s compensation 
creases have been filed in Illinois, to 
become effective Dec. 1. An _ overall 
increase of 7.1% is specified, with 5.7% 
on the manufacturing classification and 
8.8% on contracting. This is the first 
rate increase in Illinois in two years. 


rate in- 


Anthony P. Stark, with Liberty Mu- 
tual since 1947 at Chicago and Milwau- 
kee, has been appointed resident man- 
ager at Green Bay, Wis. 


‘ 


gives you a top renewal ratio 


WITH NO SERVICE HEADACHES THANKS TO MARKEL MEN LIKE CARL WATSON AND HIS “CAMERA CAR’ 


Over Carl Watson’s head you see the famous Markel Patrol 
Car Camera used to check over-the-road performance of 
our insured’s drivers. The inset shows what the camera gets: 
including the exact photo of speed, distance and elapsed 


reduces premiums. 


time as it happens. There are no arguments against this evi- 


1S 
St 


dence on film when Markel Safety Engineers talk with drivers. 
Result? Drivers, who know they are under observation, drive 
safely. Policyholders enjoy a lower loss experience which 


San ee Be 


CHESAPEAKE 
MOTOR LINES: 


SB 


This is Markel service in action! 


It pays off for Markel agents 
with a top ratio of renewals 





Successful agents make Markel the greatest company of its kind 
in the world. Our agents are successful because Markel-Men 
like Carl Watson and hundreds of other safety engineers like 


him do a complete service job. MARKEL AGENTS HAVE NO 
SERVICING HEADACHES! They spend their time on profit- 
making production! Markel Service offers you a source of un- 
tapped profits in bus and truck insurance, if you are an alert 
career agent with an eye to the future. Write for details. 





¢ DAY AND 
SERVICE 


© 24-HOUR ENGINEERING SERVICE 
ALONG INSURED’S ROUTES 


© SAFETY MEETINGS FOR 
DRIVER PERSONNEL 

© RESEARCH PROGRAM ON ° 

SAFETY METHODS AND 

DEVICES 

NON-PROFIT WASHINGTON 

BUREAU FOR ASSURED’S USE 








HOME OFFICE: 
RICHMOND, VA. 


SERiCE 


Louk for this symbol of safety 
on America’s trucks & buses 


MARKEL AGENTS OFFER TO THEIR PROSPECTS: 
NIGHT CLAIM 


Effective accident-prevention program at no cost to insured, including: 
© LOWER PREMIUMS BASED ON 
LOSS EXPERIENCE 
MECHANICAL INSPECTION OF 
ROLLING STOCK 

HIGHWAY DRIVER-CHECKS BY 
EXCLUSIVE CAMERA-EQUIPPED 
PATROL CARS 





MARKEL AGENTS HAVE AVAILABLE TO THEM 
A 10 POINT TESTED SALES AND PROMOTION PLAN 


PLUS THE SERVICES OF 36 REGIONAL OFFICES. 


© AWARD SYSTEM FOR SAFE © TRAFFIC-HAZARD REPORT NAME ssn 
DRIVERS SERVICE 
ADORGNB 
NO RISK TOO SMALL—FLEET SIZE OR SINGLE UNIT OPERATION 
9 CITY — 
/ . . . * . . . . 





MARKEL SERVICE 


MAIL COUPON NOW—YOU NEED NOT BE A SPECIALIST. 


Markel Service, Inc., Richmond, Va., Dept. NU 11-20 
GENTLEMEN: Please send me complete details on Markel Service. 
| am interested in selling this coverage. 





“ELIMINATES THE CAUSE TO ELIMINATE THE ACCIDENT” 


Exclusive Underwriters for the American Fidelity & Casualty Company, Inc., 


the largest stock company in the world specializing in motor carrier coverages. 








FieNATIONAL UNDERWRITER 


NEWS OF FIELD MEN 





Aetna Fire Appointments 
in Kansas and Missouri 
Aetna 


special 
with 
Topeka, 


ot 


appointed K. M. Bel- 
eastern Kansas, 
\gent I. H. 
and Don E. Arenz, 
Louis and St. Louis 
ens State Agent 


Fire has 
agent in 
state 


lows 
associated 
Thomas in 
assigned to 
county, who will work 
Crandall. 

Mr. Bellows is a graduate North 
Dakota State College and traveled North 
Dakota four years with the rain and 
hail department. He replaces C. B. 
Frazier, who resigned to enter a local 
agency. Mr. Arenz, who has been special 
.cent in western Missouri, will take th« 
place of Bernard Jacobs, who has ac 
cepted a position in another state. 


of 


Sterling, Wiseman Visit 
Northern New England Pond 


Northern New England Blue Goose 
held its November meeting at Manches- 
ter, N. H. Sam Sterling of Winnipeg, 
most loyal grand gander, and Robert L. 
Wiseman of Washington, D. C., grand 
custodian, attended. Mr. Sterling spoke 
of the aims and purposes of the Blue 
Goose and presented a Canadian flag to 


the new pond which only recently re- 
ceived its charter at the grand nest 


meeting at Dallas. 

Seven applications were voted on and 
will be initiated at the next meeting. 
The Christmas dance will be held Dec. 
20. 


Vocation Day Discussed 

Plans for an early spring vocation day 
for members of Michigan Fire Under- 
writers Assn. were discussed by H. C. 
Pollock, New Hampshire, at the execu- 
tive committee meeting at Jackson. The 
vocation day will be held on the campus 
of Michigan State College. 

Presiding at the Jackson meeting was 


Service Beyond 


the Contract 
3 








2 ee 





North British. 
Ke lly, Travelers, 
Greene, National 


Krussman of 
President George E. 
Secretary Frank E. 
Fire, Assistant Secretary Mary Leahy 
and other members from _ Lansing, 
Grand Rapids and Detroit attended. 


Fred A. 


N. H. Group Splits Mo. Field, 
Murdock, Perkins in Charge 


di- 


The New Hampshire group has 
vided - Missouri field, naming Robert 
Mi irdock, Jr., state agent in western 
Missouri with John J. Perkins continu- 
ing as state agent in the eastern part 
of the state. 

Mr. Murdock, who will have head- 
quarters in the Columbia National Bank 
building at Kansas City, at one time 
was a local agent at St. Louis and for 


traveled the Missouri 


several years has 
field for another company. 

Mr. Perkins, with New Hampshire 
group for four years, will continue to 
have his office at St. Louis. 

New Steel City Pond of 
Blue Goose Is Organized 
The new Steel City pond of Blue 


Goose was organized at Pittsburgh with 
38 charter members. Joseph J. Mc- 


Gann, Yorkshire, is a new most loyal 
gander. Other officers are: Supervisor, 
George R. Arrington, Norwich Union; 
custodian, Daniel B. Pastorius, Fire 
Association; guardian, James P. White, 
ee, Adjustment Bureau; keeper, 
Carroll James, U. S. F. & G., and 
wielder, pao Ww. Knowland, Schmidt 
Surveys. 


Joseph R. Knowland of Knowland & 
Thorpe, Philadelphia, a past most loyal 
grand gander, was the speaker. 


Lewis N. J. Field Speaker 


S. Gage Lewis, assistant manager Fire 
Insurance Rating Org. of New Jersey, 
will discuss the one-write policy, which 


The NEW ZEALAND 


Insurance Company Limited 


United States Head Office 
Since 1875 
San Francisco 


William M. Houston, U.S. Mgr. 


CASUALTY * AUTOMOBILE 





H. B. Chrissinger 
Manager 


P. A. Pederson, Chief Inspector 





NATIONAL INSPECTION COMPANY 
CHICAGO, ILLINOIS 


Service to Stock Fire Insurance companies for 49 years. 
Inspections and Underwriting Reports. 


R. L. Thiele 


R. M. Hubbell 
Ass’t Managers 








IF YOU KNOW OF ANY TWO-HEADED 
TRUCK DRIVERS... Don’t Read This Ad! 


The two-headed driver can eat and watch the truck too. . . 


the driver with only ONE head leaves his loaded truck 


for a cup of coffee, you and your shipper-assureds buck the hijack hazard. 










WAR RNING 


_PROFTCTER By Am AuTOMmATIC 


valuable cargoes away . 


| NOT UNDER 
DRIVER'S CONTROL | 


These days cargo thieves are simply driving 
that is, unless they 
are protected by BABACO burglar alarms 
Write us today for full ——— on how 
to improve the risk with BABA 


BABACO ALARM SYSTEMS, INC. - 


Effective Burglar Alarm Protection in Transit by Truck Since 1931 







but every time 


unprotected, even 


NEW YORK 14 


shortly will be available to agents in 


that state, at the Nov. 24 luncheon 
meeting at Newark of New Jersey Field- 
men’s Assn. Mr. Lewis will ask the 
cooperation of field men to get the 
change effected smoothly. 


Nat'l Union Names Siddall 
in Mo. and Barr in Kan. 


Siddall has been appointed 
state agent of National Union for west- 
ern Missouri, succeeding Robert Mur 
dock, Jr. He has been with Security 
New Haven. 

G. Don Barr is appointed special agent 


James S. 


ol 


for Kansas, associated with State Agent 
H. R. Joyce, at Wichita. He has had 
several years’ experience as an under- 
writer and special agent. After more 
than three years in the air force, he 
attended Missouri University. He has 
been with Maryland Casualty. His 


father is Paul Barr, western manager of 


Hanover. 


S. N. Olness Is New Great 
American S. D. State Agent 


Sterling N. Olness has been appointed 
South Dakota state agent for Great 
American. He succeeds Earl C. Rob- 
erts, who is retiring under the company’s 
retirement plan. The latter started with 


Great American in 1929 in the hail de- 
partment and has been South Dakota 
state agent since 1939. Mr. Olness has 
been traveling with him for the past 
year. 

John H. Byers, special agent, has 
been transferred from Chicago to the 


Michigan department of Great American 
to engage in marine production. 


Farne Named at Charleston 

Scottish Union & National has ap- 
pointed William H. Farne special agent 
in southern West Virginia and south- 


eastern Ohio, with headquarters at 
Charleston, W. Va. 
He is a graduate of University of 


West Virginia, an army veteran, and has 
had local agency experience. 


Jacobs to American in lowa 


American has appointed Bernard 
Jacobs as special agent in Iowa, replac- 
ing W. D. Miller who resigned some 
time ago. He has had Iowa field ex- 
perience. 


Jackson Puddle Initiates 

Jerre Ewalt of Western 
at Jackson was initiated into the Jackson 
puddle Michigan Blue Goose at its 
monthly meeting. Forty-five members 
from Ann Arbor, Detroit, Grand Rapids 
and Lansing attended. 

Harold F. Large, Michigan Inspection 
Bureau, presided, and John G. Sharpe 
Was toastmaster. 


Adjustment 


of 


Inspect Greenville, Ala. 


Assn. was in- 
It is spon- 


Alabama _ Fieldmen’s 
specting Greenville Nov. 20. 
sored locally by the Greenville Rotary 
Club and Chamber of Commerce. About 
45 field men will participate. The in- 
spection will be under the general direc- 


tion of George W. Foote, Great Amer- 
ican, chairman fire prevention commit- 
tee. 


Beresford Kan. Special Agt. 

Phoenix-London group has appointed 
Paul M. Beresford special agent for 
Kansas under Harry W. Hoffman, man- 
ager of the midwest branch office at 
Lawrence, Kan. 


Inspect Garrison, N. D. 


North Dakota Fire Prevention Assn. 
inspected Garrison Nov. 10 with 16 
members participating. Phillip Kraus, 
Springfield F.&M., showed a film, “Fire 
on the Farm,” at a public banquet in 
the school gymnasium. Vance Ander- 
son, deputy state fire marshal, and Gil- 
Malek, fire chief at Minot, N. D.. 


bert 
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New La. Officers 








Prominent figures at annual convention 
of Louisiana Field Men’s Assn. at Ney 
Orleans: Standing, Sam G. Peters. Londop 
& Lancashire, vice-president; Frank J 
Graff of Henry A. Steckler Co.. new se. 
retary; Emmett A. Herring. Sr., of Ham. 
mond, president of Louisiana Assn. of 
Insurance Agents. Seated: A. P. Cunning| 
ham. Jr., secretary of Audubon Ins. Co. 
Baton Rouge, the retiring president. and 


James J. Howe, special agent A. H. Tur 
ner. manager, of Atlanta, the new pres 
dent. 





also spoke. The films were also shown 
to school children, the attendance 2 
these gatherings being about 700. 


Move Barrett to Baltimore 


The St. Paul companies have appoint: 
ed Richard W. Barrett special agent for 
Maryland, Delaware and District of Co- 
lumbia. 

He was with the companies for mam 
years at the home office and has been 
special agent in Pennsylvania since 1946 
He will make his headquarters at Balti- 
more, working under State Agent John 


T. Nichols. 


Nearly 100 field men_ participate¢| 
when New Jersey Fire Prevention Assn.| 
inspected Collingswood Nov. 18. 


=REINSURANCt I 


SPECIALIZING IN 


AUTOMOBILE 


PHYSICAL DAMAGE 


HAVE YOU A Capacity or Loss Katio 
PROBLEM? 


x * * 


— LET US ASSIST YOU - 
Call - - Wine - - Write 
UNITED UNDERWRITERS 
REIN StoR ANCE 


303 SOUTH BOULDER 


TELEPHONE 3-1134 


TULSA, OKLAHOMA 


THE OLDEST INSURANCE, 
COMPANY IN THE WORLD 








55 FIFTH AVE., NEW YORE 


——_— 
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— Club of 
Chicago Sets Jan. 20 
for Its Reunion 


The annual meeting of Buckeye Club 
of Chicago will be held at the Bismarck 
hotel Jan. 20, it was decided at a lunch- 
eon meeting of the officers presided over 
by Herman P. Winter, assistant secre- 
; America Fore, 


tary of the president. 
This is the organization of Chicago 
fre and casualty insurance people that at 


one time or another did a stint in Ohio. 
A special effort will be made this year 


to gett some Ohio emigres, who are now 
located in the east, to be on hand as 
special guests and plans were also dis- 
cussed for inviting some distinguished 
Ohioans who have never forsaken the 
heath, to make the journey to Chicago 


and receive their accolades. 
The Chicago environs are going to be 


combed thoroughly to be sure that no 
man that is eligible for membership is 
overlooked. 


N. C. Groups Reelect 
RALEIGH, N. C.— Compensation 
Rating & Inspection Bureau of North 
Carolina, North Carolina Automobile 
Rate Administrative Office and North 
Carolina automobile assigned risk plan 
ill reelected managing officials and gov- 


erning board members at their annual 
meetings. 

Lumbermens Mutual Casualty and 
Maryland Casualty were reelected by 
the compensation bureau; General Acci- 
lent, Maryland Casualty, Travelers, 
U.S. F. & G. American Mutual Lia- 
bility, Liberty Mutual, Lumbermens 


Mutual and Shelby Mutual Casualty by 


the auto rate office, and Travelers, Lib- 
erty Mutual, Bituminous Casualty and 
Shelby Mutual to the assigned risk 
board. 


Cal. Buyers Hear Marley 


Denzil F. Marley, 
of California, 


Johnson & Higgins 
discussed the “Economic 
\spects of Retrospective Rating of 
Workmen’s Compensation and Public 
Liability Insurance” before the northern 
California cl hapter of National Insurance 
Buyers Assn. 


Thomas Thompson to Retire 


Thomas Thompson, manager of the 
compensation and liability department of 
Ocean Accident and Columbia Casualty, 
will retire on pension Dec. 31. 

His retirement will terminate nearly 
46 years with these companies. For 
many years an authority on compensa- 
tion and liability, Mr. Thompson was 
transferred from the Glasgow offices to 
the United States in 1914. 

Mr. Thompson will be replaced by 
William J. Allen, who has been with the 
companies 28 years. 


Bowden Joins Home Office 
RICHMOND, VA.—John P. Bowden 
nas been promoted to the home office 


underwriting staff here of Markel Serv- 
ice. 


Since his graduation from University 
of mend in 1936, Mr. Bowden has 


( Gtevens Pan 
A Syatem fo FUNMANCE 
INSURANCE PREREXUMS 
FOR BANKS 
Descriptive Folder From 


Allan C. Stevens, White Plains, N. Y. 

















Course covers 


Management, Appraising, 


ans, Mortgages, and 
related subjects. STUDY £ ; 


rooms AT — or in —_ 

Ww in ro ng =. ded 
rite TODA for fre obli 

WEAVER SCHOOL OF “REAL ciate CEst. 1936) 
Suite 300 Law Bidg Dept. IN Kansas City, Mo. 
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yeen with Markel Service as field engi- 
neer and supervisor of safety engineer- 
ing in the southeast and the New York 
with 


area. His most recent position 
Markel was as assistant manager at 
New York. 


Daniel Leaves Insurance 


Walter F. Daniel has left the service 
of Norwich Union as state agent for 
Oklahoma and Kansas. He has gone 


into the 
around Oklahoma City. He had 
with Norwich Union since 1949. 


been 


McCarthy Leaves Security 


filling station business in and | 


Bernard S. McCarthy has resigned as | 


state agent of the Security group to go 


with the E. W. Shaw Co. of Denver as 
state agent for Colorado, Wyoming and 
New Mexico. 


Forum Hears Gloss, Wrenn 


of San Francisco 
“Valuable Papers 


Insurance Forum 
heard a discussion on 


and Accounts Receivable Insurance” by 
m: te Gloss, assistant manager of Phoe- 
nix of Hartford, and Albert C. Wrenn, 


superintendent of casualty business for 


the St. Paul group. 


Marshall Auto Club Director 


Clyde M. Marshall, vice-president of 
Aetna Fire in charge of the 
Coast, has been elected a director of 
National Automobile Club to fill the 
vacancy — by the retirement of 
Clarence E. Allan, formerly coast man- 


ager of Northern Assurance. 


Branch Gets Two Companies 


Eagle Fire of New York and Provi- 
dent Fire have appointed W. W. Branch 
Co., Birmingham, as general agent for 
the entire state of Alabama. Both were 
formerly with Boykin-Branch general 
agency of Birmingham. 


Write Builders Risk as Surplus 


The Washington department has ap- 
proved writing all-risk builders risk cov- 
erages as a surplus line. 

Such placement has been prohibited. 


Johnson on Job with Leonhart 


Homer J. Johnson is now on the job 
as a special field man for W. Harold 
Leonhart & Co., Baltimore, handling re- 
insurance, Lloyds and excess. He for- 
merly was with George F. Brown & Co., 
Chicago. 


NEWS BRIEFS 


An open house was held Tuesday for 
ager of the H. C. Bailey agency, prom- 
inent representative of mutual com- 


panies at Jackson ,Miss. 


Pacific | 








Guy Bailey has been appointed man- | 


ins spection of the new home office build- 
ing of Tri-State Mutual Grain Dealers 
Fire at Luverne, Minn. This is a one- 
story brick building with full basement 
an dembodies the latest in design. W. 
E. Norelius is the executive officer and 
secretary. 

F. S. Green has been appointed man- 
ager of claims for all of southern Cali- 
fornia for United Pacific, and has been 
elected assistant secretary. At the same 
time, Paul W. Youngers, the claims 
manager for northern California, was 
also elected assistant secretary. 

Lawrence A. Treder, New York Life, 
McPherson, Kan., who has also been in 
the fire and casualty business there, has 
become insurance manager of George 
Kaufman Co. of Salina, Kan. He is a 
graduate of McPherson College and is 
a veteran of the last war and of the 
Korean war. 

More than 200 attended a banquet at 
Fort Wayne, Ind., celebrating the 35th 
anniversary of Brotherhood Mutual 
Fire and honoring its founder and exec- 
utive secretary, 

yn his 70th birthday. 


Albert Neuenschwander, | 








One thing the control tower 
cant handle... 


«a fellow’'s AVIATION INSURANCE. 
That's your job. 





It's an easy job too...when you use the 
facilities of our Aviation Department. 


ROYAL? LIVERPCOL 
Cuf Group, S) 


CASUALTY FIRE* MARINE SURETY 
150 WILLIAM ST., NEW YORK 38, N. Y. 
ROYAL INSURANCE COMPANY, LIMITED © ROYAL INDEMNITY COMPANY © AMERICAN & FOREIGN INSURANCE COMPANY © THE 
BRITISH & FOREIGN MARINE INSURANCE CO., LTD. © NEWARK INSURANCE COMPANY + QUEEN INSURANCE COMPANY OF AMERICA 
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Ny 











14 


Morrissey Takes Wisconsin Helm 





ALL SIDES REPRESENTED 





_AGNATIONAL ( 





R 


November 20, per 20, tem 

















Auto Panel Is Feature at 
Wisconsin Agents Convention 


MILWAUKEE — One of the high- 
lights of the Wisconsin Assn. of Insur- 
ance Agents annual convention here was 
a panel discussion at which the various 
approaches to the automobile insurance 
problem were given. 

The companies’ point of view was 
given by Roy L. Davis, midwest man- 
ager of Assn. of Casualty & Surety 
Companies; the rating bureau’s position 
by William H. Brewster, automobile di- 
vision manager of National Bureau of 
Casualty Underwriters; the agent’s view 
by Ray H. Kenady, South Bend; the 
position of Wisconsin assigned risk plan 
by E. W. Kraus, its manager; and 
Stewart H. Struck, research director of 
Wisconsin motor vehicle accidents com- 


mittee, presented the public’s approach. 
Because the inflationary spiral has 
greatly affected automobile insurance 


rates, the good lecal agent will face the 
problem through better salesmanship 
and by continually preaching safety, Mr. 
Kenady remarked. Some agents, and 
some companies, have taken the position 
that because premiums are high, they 
should concentrate sales efforts in other 
lines and no longer worry about helping 
their clients place their automobile in- 


surance, he stated. 
“If we do this,” Mr. Kenady_con- 
tinued, “there may be the possibility 


of making a few dollars in some other 
line of insurance, but what will happen 
to the future? If we abandon automo- 


bile insurance as it is now being cast 
aside due to so much negative thinking, 
then we are hastening the day when 
state funds will be established, and when 
the state will follow by writing other 
forms of insurance.” 

Mr. Brewster mentioned that since 
1946 stock companies have suffered a 
countrywide underwriting loss of more 
than $200 million in writing automo- 
bile liability insurance, $100 million of 
this in 1951 alone. He reviewed the 
background of the rate situation, noting 
that in 1942 private passenger BI rates 
were reduced solely on judgment by 
35.7% and, after wartime restrictions 
were lifted in 1945, the rate level was 
returned only halfway to the pre-war 
level. Further rate increases were made, 
and it finally became necessary to sup- 
plement the usual policy year experience 
with calendar loss ratio data to bring 
the indications up to the cost and fre- 
quency level of the period immediately 
preceding the date of the rate revision, 
and also by average claim cost statistics 
by state in order to accomplish a realis- 
tic approach to new rates which will 
apply to policies effective in 1953 and 
1954. 

When considered in the light of other 


prices, automobile liability rates are 
moderate, Mr. Brewster said. He em- 
phasized, however, the importance of 


agents bringing home to policyholders 
the frightful costs of automobile acci- 
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Pictured at the Wisconsin Assn. of In- 
surance Agents convention at Milwaukee: 
Seated, Orville S. Morse, Janesville, who 
served the association as president in 1907- 
1909 and was secretary in 1899. and Harry 
E. King. Calumet, Mich., a past president 
of the Upper Peninsula association; stand- 
ing: J. L. Ashton, Milwaukee, the new 
state national director, and Urban Krier, 
executive secretary. 


dents. With that cooperation, insurance 
will “weather the storm” and the auto- 
mobile liability business will again be 
profitable. 

Mr. Davis commented there are signs 
that the public is beginning to realize 
that motor vehicle accidents are their 
concern, affecting their lives, their prop- 
erty and their pocket book. 

“In Wisconsin,” Mr. Davis said, “the 
interim legislative committee on motor 
vehicle accidents studied the problem, 
with the Wisconsin association and 
other segments of the industry partici- 
pating. The No. 1 recommendation was 
‘enforcement,’ reduction of speed on the 
highways, strengthening the present fi- 
nancial responsibility statute and other 
corrective legislation aimed to reduce ac- 
eidents. Insurance has a responsibility 
to help carry out these recommenda- 
tions.” 

It is up to the insurance business to 
show leadership in making the public 
highway safety-conscious if the demand 
for compulsory automobile insurance 
legislation is to be lessened, according to 

Mr. Struck. He said that insureds ex- 
pect other drivers to carry liability in- 
surance, with compulsory insurance 

(CONTINUED ON PAGE 17) 





left, 


Carney, Eau Claire, an executive commit- 


and John H. 


Commissioner Lange, 


tee man of N.A.LA., at the Wisconsin 


agents Milwaukee convention. 


Appleton Agent 
Succeeds Timm at 
Milwaukee Annual 


Auto Problem Is 
Single Theme, New 
Attendance Mark Set 


By CHARLES C. CLARKE 


MILWAUKEE~—Agents of the state 
evinced their tremendous interest in 
finding ways to improve the automobile 
insurance market by turning out in the 
largest number ever for the annual con- 
vention here of Wisconsin Assn. of In- 
surance Agents. The program, which 
had “Insuring Your Automobile Busi- 

7 , : 
ness’ as its single theme, attracted a 
banquet attendance of about 750, and 
the 650 registrants kept the business 
session rooms packed. 

Don R. Morrissey, Appleton, was 
elected president to succeed George A 








Don R. Morrissey, Appleton, the new 
president of Wisconsin Assn. of Insurance 


Agents, and his predecessor, George A. 
Timm, Kenosha. 





Timm, Kenosha, who becomes chait- 
man. 

The new vice-president is Dwight H 
Teas, Wisconsin Rapids; J. L. Ashton, 
Milwaukee, was named state national 
director; Matthew P. Zendzian, Mil 
waukee, was reelected secretary-treas 
urer, and Urban Krier continues as ex 
ecutive-secretary. 


List New Directors 


New directors are Paul E. Holden, 
Superior; John Freisinger, La Crosse; 
D. C. Pisha, Sturgeon Bay, and John 
Batenburgh, Racine. 

Prior to their dinner conference Wet- 
nesday for local board officers, there 
was a_ cocktail party with Walter 
Schroeder, president of the Chris 
Schroeder & Sons agency, Milwaukee, 
and of Schroeder hotels, as host. Speaker 
was Emerson H. Westwick, field repre 
sentative of Assn. of Casualty & Surety 
Companies, Chicago, who described the 
new psycho-physical driver testing equif- 
ment available to local associations. The 
equipment was used in the driver-test 
ing clinic conducted by Mr. Westwick 
during the meeting. 

The general meeting 
day with a showing of 


opened Thurs 
the new West 
“| i 


ern Underwriters Assn. film, 
Risks.” 
Mr. Timm in his presidential at 


dress previewed some of the associé 
tion’s principal legislative aims for 195! 
It plans to back the Wisconsin mot 
vehicle department proposals designé 
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to alleviate the automobile traffic prob- 
lem. Also, there will be introduced a 
pill to limit the state fire fund to the 
writing of insurance on state-owned 
buildings only. Presently municipal 
properties are eligible for state fund 
coverage. 

Another objective, according to Mr. 
Timm, is strengthening of the present 
agents’ license law, with action in this 
respect likely to take the form of an 
antticoercion bill. The association, he 
added, favors a law that would enable 
the insurance department to make the 
same ruling relative to the licensing of 
auto dealers as agents as did the Ohio 
commissioner under that state’s law. 

Complimenting those companies which 
are making a sincere effort to lessen the 
placement problem with respect to class 
9 automobile risks, Mr. Timm described 
this sort of action as the type of public 
relations extremely helpful to the agent. 
The companies that are not doing their 
share to provide a market for this class 
of business, however, are adding fuel 
to the arguments of those who favor 
taking the automobile insurance business 
out of private hands. If all companies 
practice such selectivity, he predicted, 
this result would necessarily follow. 

Mr. Timm wondered whether the class 
1 rates of bureau companies have not 
placed them in an unfavorable competi- 
tive position, with more of this better 
business going to direct writers and 
other companies which write in limited 
markets and thereby are able to offer 
lower rates. Many agents, he said, would 
like to know why no consideration is 


given to a breakdown of class 2 risks 
where the soung driver’s use of the 
automobile is restricted, or where the 
under-age person is married, or there 
are other circumstances lessening the 
risk. 

As a constructive approach to the 
problem, Mr. Timm _ suggested that 


agents through their associations organ- 








ize “crusades for traffic safety.” He ex- 
pressed the belief that effective pro- 
grams could be financed if each agent 
would donate merely the additional 
commissions earned from the increased 
rates of five automobile liability policies, 
thereby protecting at a small outlay 
business that often constitutes more 
than one-half of an agency’s volume. 

Three local boards were organized in 
the state during the year, bringing to 
53 the number of local associations, the 
speaker reported. Membership remained 
about the same, numbering 1,372. 

In what he termed his “swan song” 
after nine years of state association ac- 
tivity and four years at the national 
level, John H. Carney, Eau Claire, an 
N. A. I. A. executive committeeman, 
warned against treating risks as surplus 
lines unless the agent first determines 
that the business is something that is 
not being written by Wisconsin licensed 
companies. He said that recently when 
competitive bids on municipal fleets, 
etc., were opened, there have been cases 
of an unqualified agent submitting a 
Lloyds bid. This has been the case, 
he said, even though the agent did not 
possess a surplus line license, or was 
not placing the business through an 
agent so licensed. He urged all agents 
to help remove the laxity in this respect. 


New President’s Career 


Mr. Morrissey, the new president, has 
been in the agency business at Appleton 
since 1946. Before that he had 10 years 
of company experience. A past presi- 
dent of the Appleton association, this 
is his third year as an officer of the 
state group. 

Resolutions were passed recommend- 
ing the various bills about to be spon- 
sored in the next legislature by Wiscon- 
sin motor vehicle department accidents 


committee, increasing the minimum 
agency dues from $15 to $20, and 


amending the by-laws to specify that 








Leaders of Wiscon- 
sin company organi- 
zations, in attendance 
at the Wisconsin 
agents’ Milwaukee 
meeting: H. L. Mau- 
ritton, Fireman’s 
Fund, most loyal 
gander of Wisconsin 
Blue Goose. and 
grand wielder of the 
goose quill; Thomas 
W. Roberts, Ameri- 
can Surety, president 
of Surety Underwrit- 


ters Assn. of Mil- 
waukee, and Lloyd 
Wallace, Jr., Niag- 


ara, president of 
Wisconsin Fire Un- 
derwriters Assn. 








Officials of Wisconsin Assn. of Insurance Agents pictured at the Milwaukee meeting: 
~ C. Pisha, Sturgeon Bay, a director; Dwight Teas, Wisconsin Rapids, vice-president; 
anew P. Zendzian, Milwaukee, secretary-treasurer, and John Batenburg, Racine, 
4 director. 
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I: THIS CLAUSE has been adopted for Fire pol- 
icies in your state, Mr. Agent, then we think 
you will be interested in our new Unearned 
Commission policy—especially designed to in- 
sure your Fire, Windstorm and Sprinkler Leak- 
age commissions. 


In those states where use of the National’s 
Unearned Commission policy has been ap- 
proved, coverage is available on a blanket or 
scheduled account basis. It is especially im- 
portant to agents writing large lines or accounts, 
as cancellation after a loss can mean substantial 
commission refunds. 

Our fieldman will gladly acquaint you with 
full details on coverage and rates. Or, if you 
prefer, write to us for full information. 


NATIONAL OF HARTFORD GROUP 


NATIONAL FIRE INSURANCE COMPANY OF HARTFORD 
MECHANICS AND TRADERS INSURANCE COMPANY 
FRANKLIN NATIONAL INSURANCE COMPANY OF NEW YORK 
TRANSCONTINENTAL INSURANCE COMPANY 
UNITED NATIONAL INDEMNITY COMPANY 





Canadian Department, Montreal 
Metropolitan Department, New York 


Executive and Administrative Offices: Hartford 15, Connecticut 
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22 years experience operating in eastern 


Hlinois and western Indiana. 
Legal personnel, all types of claims and losses. 





R. L. GRESHAM & CO. 
General Insurance Adjusters 
Phones 4733—6164 
410 E. Carson Avenus 
LAS VEGAS, NEVADA 
Gervicing Southern Nevads—Sout&- 
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and Needles, California. 
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damage claims. Our adjusters for- 
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nance Company Insurance affiliates 
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124 S. Main St. Decatur, I 





MICHIGAN CLAIM SERVICE, INC. 
Fire — Casualty — Inland Marine 
Workmen’s Compensation 
564 Hollister Bldg., Lansing 
Day Phone 5-9449 — Night Phone 8-3648 
Federal Square Bldg., Grand Rapids 
18067 James Couzens Highway, Detroit 

212 W. S. Dewing Blidg., Kalamazoo 





DICKSON ADJUSTING CO.., Inc. 


Farmers & Merchants 
National Bank Bldg. 
Winchester, Va. 


ow Phone—Winchester 4118 
ight — Winchester 7791 


none opriee 
Washington, Republie 








NEBRASKA 


WISCONSIN 





J. L. FOSTER & R. K. FOSTER 
Insurance Adjusters 
903 First National Bank Building 
Springfield, IHinois 
Inland Marine 


Fire Casualty 











CHERRY-WENDT ADJUSTMENT CO. 


Geo. T. Cherry, Assoc. Mor. 
Henry E. Wendt, Assoc. Mor. 


308 BRANDEIS THEATRE BUILDING 
OMAHA 2, NEBRASKA 
Fire—Casualty—Marine—Auto—Aviation 
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members must hold licenses issued by 
the commissioner, instead of only the 
certificates of authority issued by the 
companies. The latter resolution was 
made necessary on an agents license 
law change in the last legislature. 
Speakers that afternoon were Mr 
Westwick, Bernard L. Garmire, chief oj 
police at Eau Claire, and John N. Cos. 
grove, secretary of American. 
“Insurance rates can be reduced only 
by reducing the number and the cost of 
settling claims against the companies,” 
Mr. Westwick said. Instead of making 
the slight gains in traffic accident fre- 
quency which are claimed by some sta- 
tistical departments, he pointed out that 
“new studies tend to prove that the 
trend is still upward and we are losing 
the game of traffic accident prevention.” 


State Measures Insufficient 


“Although the responsibility for pre- 
vention of traffic accidents is primarily 
that of the state, the efforts to date have 
not been sufficient to control the prob- 
lem and other agencies must step into 
the picture,” he said. He urged agents 
to take the lead in establishing a state- 
wide accident prevention program, and 
to lend their support to any laws needed 
to solve the problem. 

Chief Garmire gave facts and figures 
substantiating his contention that Wis- 
consin needs a state police system if it 
is to reduce highway accidents. He 
said Wisconsin has as many or more 
rural law enforcement officers than prac- 
tically any other state. However, he 
went on, there is practically no coordina- 
tion or training which is reflected by the 
state’s increased traffic death rate. 

“Perfect company men and _ perfect 
agents are not too numerous,” Mr. Cos- 
grove observed. “Instead of wasting 
time looking for perfection we might 
well rejoice at the constantly growing 
number of competent and well inten- 
tioned producers and company men who 
are trying to co-operate in providing 
the public with quality insurance pro- 
tection. To truly appreciate your ac- 
complishments, consider what would be 
the result if politicians performed the 
ee services agents discharge 
daily. 


Reviews Agent Services 


Using a visual demonstration, Mr. 
Cosgrove presented a factual review of 
the services of a professional agent, 
analyzing the sale of a personal account 
of insurance. Producers not only survey 
and analzye protection needs, they also 
service as well as sell, help when loss 
occurs, help prevent losses and con- 
tribute to the welfare of their com- 
munities. He gave examples illustrat- 
ing these points. 

At the banquet that evening, 
was followed by an excellent floor show 
and dance, Roger Sippel of Eden, was 
awarded the association’s $50 govern- 
ment bond for winner of the fire pre- 
vention poster contest. Harry Solberg, 
Madison, winner of the association’s 
annual insurance scholarship at the Uni- 


versity of Wisconsin, also was intro- 
duced. 

Friday’s session was opened by an- 
other film, “Juvenile Traffic Attitude 
School,” produced by Arizona Assn. of 


Insurance Agents. The automobile 


surance panel, reported elsewhere, fol 
lowed. 

The closing luncheon, addressed by 
Walter M. Sheldon, Chicago, president 
of N.A.I.A., was in honor of Commis- 
sioner John R. Lange, who spoke 
briefly. 

Hear N.A.I.A. President 
Mr. Sheldon said many state officials 


have gone beyond the intent of public 
law 15 and subsequent rate regulatory 
bills enacted at state level, in theif 
efforts to regulate the business in theif 
respective states. 
He said that the 
tion of government 
business, both in 


continuing infiltra- 
into the insurance 
Washington and im 
most states, “has been a serious threat 
to all of us. I am convinced that we 
now have the opportunity that we have 
been waiting for some years to return 
to private industry that part of the in- 
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tion Was copies of the book are sent to nearly W-. E. Bixby, president Kansas City 
s license 1,000 schools and libraries in Missouri Life; Morton lr. Jones, president Nansas 
ture. and Kansas. City Fire & Marine 
vere Mr. : 
, ae of 

- Cos- 


















iced only 


. panies” Man Y CITIES on the North Amer- 
f making ican continent thrive where once 
dent fre- a fur trader’s post stood. Because 
yee et pelts were valued in Europe as 
‘an = high as thirty times their cost in 
the colonies and because they 


ire losing 


vention.” were obtained at such a risk of 


life, trading in furs was once 
the most important industry in 
French America. In fact, it might 
be termed one of the causes of 
the French and Indian Wars. 


for pre- 
primarily 
date have 
the prob- 
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~d pte Shown at the Wisconsin agents’ meeting at Milwaukee: From left, Robert M. Freer. 
ya state- state agent of St. Paul F. & M.; L. L. Riley, Winneconne; Don C. Hawkins, secretary 


ram, and of the St. Paul companies, and John Bird, Milwaukee. 
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id figures surance business that is now in govern- pany, he said, has written enough class 2 
hat Wis- ment hands.” business directly so that it will not re- 
stem if it “We must also be ready,” he added, ceive any more such assignments until 
nts. He “to assist our leaders in their endeavors the end of the year. 
or more to change the thinking of some govern- He represented this as a good public 
han prac- ment officials from more control of the relations innovation, as many young 
vever, he insurance business to that of super- drivers who basically are good risks feel 
coordina- vision.” ill toward insurance when they are auto- 
ed by the The public has confidence in the in- matically classed with those persons 
rate. surance producers of this country to considered the worst type of risk. 
1 perfect cover their risks without getting a ——— 
Mr. Cos- written receipt or even reading the in- : NEW HAMPSHIRE 
wasting surance policy, Mr. Sheldon observed. Seek to Rescind Pro Rata 
ve might | Companies place this same confidence ; ; FIRE INSURANCE COMPANY 
growing by permitting agents to commit them to Cancellation Rule in Tex. 
ell inten- thousands of dollars of potential lia- Fire Commissioner Brown of Texas is Incorporated 1869 
men who bility. In recoguition of this confidence, holding a hearing Dec. 1 on the protest MANCHESTER 
providing the vast majority of agents are making of Houston agents against the new rules : 
ince pro- a sincere effort to better agents, to have where under pro rata cancellation can NEW HAMPSHIRE 
your ac- a better knowledge of their own busi- be effected on fire and EC to accomplish 
would be ness and a better knowledge of their a savings so long as the new policy is GRANITE STATE 
rmed the companies’ problems, and the insurance written for a term as long as the orig- 
discharge problems of their policyholders. He said inal policy in the same company and FIRE - diame COMPANY , 
that they thereby become better equipped agency, and for the same amount as lacorporeted 1685 Furs today are owned with 
to serve the public. the old policy. A rate reduction is an- 4 no less a preciation, even 
: Mr. Sheldon said | that one of the ticipated for the sea coast early next MANCHESTER, though » have become 
ion, Mr. most important activities of the agents year, and the Houston agents fear a NEW HAMPSHIR l d 
review of | should be devoted to a study of all new program of cancellation and rewriting MPSHIRE So popes. The escrve 
al agent, | legislation affecting the business. He that would eventuate in a common ex- the protection which only 
1 account urged constant alertness to legislative piration date for a great deal of their a fur floater can give. 
ly survey matters, whether this applying to agents business. Under the old rules, with cer- 
they alsc or companies. tain exceptions, when the policy was can- : 
vhen loss ; en celed he an assured, the short pon Agents, look about you. How many thousands of dollars are 
and con- Auto Panel Featured at charges applied and one canceled by represented in the coats, scarves, stoles, and capes which 
eir com- é the insurer was on a pro rata basis. d the ladi ° a? As +h th hah Same 
illustrat- Wisc. Agents, Convention Ten Qectems Walene adorn the ladies in your town: Approach these neighbors 
aot ieiiahaaiineniin tin —- and tell them about the all-risk policy you can offer them. 
gz, which (CONTINUED FROM PAGE 12) According to the Houston agents, the . . ° . 
ne ; we Ses Ss - . : = ee Convince them insurance is the only sure way to protect 
oor show sometimes appearing the most direct experience modifier system in the Texas y J P 
‘den, was means available to achieve this goal. rating procedure is unique and short rate their investments. 
} govern- Whenever an insured motorist is injured is the only protection for the insured or 
fire pre- by a financially irresponsible uninsured the agent. 
Solberg, motorist, his demand for compulsory in- A Houston delegation visited Mr. 
ociation’s surance often takes the form of legis- Brown in October and there was sub- 
the Uni lative pressure. Until saie drivers de- sequently a meeting with the directors 
‘as intro- mand that effective centrol and enforce- of "exas Assn. of Insurance Agents. _ eee eas 
ment be exercised over the others, no Leaders in Texas Assn. of Insurance 
d by an- abatement can be expected in the rising Agents are meeting at Ft. Worth this 
Attitude cost of automobile insurance, he con- week to establish the position that this 
Assn. oi cluded. organization will take on the matter. 
robile ‘in- Mr. Kraus briefly reviewed the as- _ 
here, fol- signed risk plan’s history, and made ‘ai 
several miiaealnne to better handle such Three Gopher 1752 Clinics 
essed by risks. He advised being thoroughly More than 200 local agents and field 
president jamiliar with the plan, and to be sure men attended agents’ educational clinics 
Commis- that the applicant is in good faith en- sponsored by Gopher 1752 Club and 
10 = spoke titled to insurance. Besides complete Minnesota Assn. of Mutual Underwrit- 
and truthful applications, there never ers at Crookston, Fergus Falls, and St. §f 
should be optimistic premium quota- on iy’: A. E. STRUDWICK Co 
i tions, or discontinuance of agent serv- i. Jordan, vice-president of Minne- § - 
e officials ices after the assignment has been com- sota Siseume Mutual, was in charge of 
of << a The applicant also should be the program, which featured voy, as A. E. STRUDWICK, Pres. 
‘egulatory made to understand that both the com- its theme. Other speakers were Oscar . : 
in their pany and the agent will do all possible Nygaard, Implement Dealers Mutual BE. W. BLANCH, Vice-Pres. THOS. M. DARDEN, Vice-Pres. 
s in theif to help him again obtain direct cover- Fire; Arthur C. Anderson, St. ra Mu- 
age. tual Fire; Arthur Taylor, Dick Olofson 
x infiltra- Mr. Kraus said the youthful driver and Lyle Clark, secretary Minnesota 810 BAKER BLDG. 
insurance supplement plan, under which companies Assn. of Mutual Underwriters. MINNEAPOLIS 2, MINN. 
n and in that directly accept class 2 auto risks At St. Cloud John O. Louis, public 
yus threat build up a credit and are assigned that relations counsellor from Minneapolis, 
| that we many fewer under age 25 drivers, al- dramatically brought home to agents the 
- we have ready is being used by about one third need for good public relations in all 
to return of the Wisconsin companies. One com- business dealings. 
of the in- 
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Lively Forum Held at Kentucky Meeting 


(CONTINUED FROM PAGE 8) 





since the insured wouid then have the 
advantage of automatic coverage on any 
new location. In connection with pro- 
posals for automobile liability merit 
rating, Mr. Brown said that any such 
plan would be of psychological benefit 
but of little or no financial benefit to 
drivers entitled to the merit rate, since 
basic rates would have to be increased to 
make the net premium income the same 
as it is now. In answer to another 
question, he said he does not think any 
company is rejecting commissioned offi- 
cers and other people in the Armed Serv- 
ices whom they would accept if they 
were Civilians. 

In answer to a question about the 
coverage of inventory shortages under 
fidelity bonds, Mr. Brown said they are 
covered if they can be proved ‘to have 
been caused by dishonesty of employes, 


but a high proportion of inventory 
shortages are not caused. Every 
merchant knows that a certain amount 
of shortage is due to error, misplace- 
ment, mispricing, shoplifting, etc. He 
added that some authorities claim that 
once a loss of this type can be estab- 
lished as having been caused by a 
dishonest employe it ceases to be an 
inventory shortage and becomes an 
embezzlement. 


Motor Cargo Limits 


Mr. Jerome discussed the problem of 
high limits for motor cargo risks. He 
said that present inflated values of 
cargoes and the increased capacity of 
the newest type trailers have legitimately 
increased the needed limits and the 
situation is further complicated by the 
fact that many trucking firms want 


so 
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make payment in advance. 


Rates—$!3 per inch per insertion—! inch minimum. Limit—40 words per inch. Deadline 5 P. M. 
Monday in Chicago office—I75 W. Jackson Bivd. 


THE NATIONAL UNDERWRITER — FIRE & CASUALTY EDITION 


Individuals placing ads are requested to 








SUBURBAN OFFICE 
SPACE AVAILABLE 


Will provide 1600 square feet of new office 
space strategically located in Skokie, Illi- 
nois for responsible insurance company or 
agent interested in setting up suburban 
policy writing or typing division. Rental 
cost very reasonable. Address P-16, The 
175 W. Jackson 


National Underwriter, 


Blvd., Chicago 4, Illinois. 








FIRE UNDERWRITER 


Experienced in Underwriting for Southern states, 
salary based on experience and ability. Fine 
opportunity for assured future in gg all 
risk company. Address Fred H. Calvin, Execu- 
tive Vice President, Kansas City Fire & Marine 
Insurance Co., 301 West Iith Street, Kansas 
City, Missouri. 








WANTED 
STATE AGENT — WISCONSIN 

Western Department of prominent group with 
a well established agency plant wants a fire 
field man with a seasoned background in field 
work. Write giving experience, age, etc. Our 
employees know of this ad. Address P-5, The 
National Underwriter, 175 W. Jackson Blvd., 
Chicago 4, Illinois. 








AVAILABLE 


State agent, 8 years in Illinois and Wisconsin 
field, wants connection with live, aggressive 
fire company. Central or Northern Illinois pre- 
ferred, wide acquaintance, excellent references, 
full history on request. Address P-9, The Na- 
tional Underwriter, 175 W. Jackson Blvd., Chi- 
cago 4, Ill. 








WANTED 
STATE AGENT — IOWA 


Prominent multiple line fleet with established 
agency plant wants a fire man with lowa back- 
ground. Excellent opportunity with this rapidly 
expanding group. Salary commensurate with 
experience and ability. Company executive will 
be in Des Moines, lowa the week of November 
16 to interview applicants. Write giving qualifi- 
cations. Our employees know of this ad. Ad- 
dress N-91, The National Underwriter, 175 W. 
Jackson Blyd., Chicago 4, Illinois. 








MANAGER 
BROKERAGE DEPARTMENT 


Excellent opportunity for a man with brokerage 
and general cover background to establish him- 
self with a prominent multiple line ou. Write 
giving experience, etc. Gur employees have 
been informed of this ad. Address N-90, The 
National Underwriter, 175 W. Jackson Bivd., 
Chicago 4, Illinois. 








POSITION WANTED 


In loss supervisory capacity. ualified in fire, 
inland marine, auto. Knowledge of casualty. 
Twenty years experience includes supervisory 
work in field (multiple line), adjusting, loss 
department. Dry climate preferable (for fam- 
ily) but not necessary. Address P-14, The Na- 
tional Underwriter, 175 W. Jackson Blvd., Chi- 
cago 4, Ill. 








WANTED 
STATE AGENT — ILLINOIS 


Excellent opportunity for experienced fire man 

to supervise well established agency plant in 

Northern Illinois for leading stock company. 

Write giving qualifications. Inquiry will be 

kept confidential. Address P-15, The National 

a 175 W. Jackson Blvd., Chicago 4, 
inois. 








WANTED ADJUSTER 


for established independent adjusting company. 

Some inland marine experience. All replies con- 

fidential. Our employees know of this ad. Ex- 

cellent opportunity. Address P-17, The National 

—— 175 W. Jackson Blvd., Chicago 4, 
inois. 





CASUALTY UNDERWRITER WANTED 


For Cleveland branch office of rapidly expand- 
ing nation-wide organization. Unlimited oppor- 
tunity for qualified individual. Salary com- 
mensurate with ability. Immediate opening. 
Please give history and salary desired. All re- 
plies confidential. Address P-10, The National 
ieee 175 W. Jackson Bivd., Chicago 4, 








EXPERIENCED 
SPECIAL AGENT 


needed in Florida by multiple line insurance 
company operating nationally. Should have some 
background in multiple line and must be thor- 
oughly experienced in fire. Address DEF, Na- 
tional Underwriter, 99 John St., New York 38, 
New York. 








FIDELITY—SURETY OPPORTUNITY 
Large multiple line Bureau company desires 
services of an experienced Fidelity and Surety 
Underwriter as department assistant in Los 
Angeles. All replies will be kept confidential. 
Address P-11, The National Underwriter, 175 
W. Jackson Bivd., Chicago 4, Ill. 








EXCELLENT OPPORTUNITY 


knowledge 
write Mr. Bieg 


ler, Geo. F. Brown & Sons, 
Jackson Bivd., Chicago, \ 


WAbash 2-4280. 











limits of $200,000 or $300,000 per trailer 
to impress prospective customers with 


their size and stability. Even though 
part of the desired limit is thus for 
advertising purposes, an underwriter 


cannot assume this and must treat the 
application as though a loss of that size 
could occur. This means getting ex- 
pensive excess reinsurance and, conse- 
quently, charging the insured a higher 
receipts rate. On the matter of bailees’ 
coverages, Mr. Jerome said that while 
there is a limited market for all risks 
coverage, practically all American in- 
surers have stuck to named perils pro- 
tection. There is a certain amount of 
trade loss in all bailee businesses, and 
named perils protection has proved much 
more satisfactory in providing the cover- 
age against the major exposures and 
eliminating trade loss cover. 

The mobile agricultural floater and 
livestock floater have been very profit- 
able and desirable business so far, Mr. 
Jerome said, but contractors equipment 
business, previously profitable, is getting 
sour because of competition. There is a 
growing demand for a full automatic 
reinstatement provision in the personal 
property floater similar to that in fire 
forms, and the matter is under study 
now. Mr. Jerome and W. E. Clark, 
superintendent audit department of Ken- 
tucky Inspection Bureau, got into an 
animated discussion of covering strip 
mining equipment, particularly as to 
just what may be covered under an 
inland. marine form in Kentucky. Mr. 
Clark criticized the fact that certain 
properties, mentioning horses and wa- 
gons in addition to mining equipment, are 
insurable by two or more different sides 
of the business, with rates often differing 
for apparently similar cover. Mr. Jerome 
said that experience on strip mining 
equipment is not segregated, being 
lumped with contractors equipment, but 
most insurers do not think it is favor- 
able. 


Garage Liability 
Mr. Horton answered a number of 


questions on automobile liability and 
garage liability insurance, and he and 


Mr. Brown tangled over whether a 
partnership could be held liable for 
damage to an automobile owned in- 


dividually by a partner, although they 
agreed that the liability policy covering 
the partnership would provide coverage 
in a case such as this, if the partner’s 
automobile were not in charge of the 
partnership at the time of the accident. 
He pointed out that coverage D of the 
garage liability policy, although entitled 
“Property in Charge of Named Insured,” 
actually covers liability for collision 
damage only, and that insurance against 
liability for damage to automobiles of 
customers by fire or theft is obtainable 
under the garage keepers legal liability 
policy, a fire coverage. 

Asked about when loading and un- 
loading coverage under automobile lia- 
bility policies begins and ends, Mr. 
Horton, with Mr. O’Connor concurring, 
said that the courts of different states 
have adopted various rules, but no rule 
provides a clear-cut answer in every 
individual case and the only way to 
stay out of trouble is to write all lia- 
bility insurance in the same _ insurer. 
Mr. Horton said there is nothing more 
disheartening to an adjuster than to see 
an insured who has paid for and actually 
has adequate liability insurance waiting 
helplessly while two companies argue. 


Agents Should Aim for More 
U.&O. Business, Dekker Says 


(CONTINUED FROM PAGE 6) 


loss causing failure to meet contract 
obligations which automatically cancels 
this contract, and loss of customers 
who do not return. 

Mr. Childs’ question on how to de- 
termine values was answered when Mr. 
Dekker told of 2 formulas available for 
the small risk and the analysis of the 
operating statement for the larger risk. 

Mr. Dekker answered Mr. Crosby’s 
question concerning the amount of co- 
insurance by stating that 50% coinsur- 
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ance will usually cover for nine months, 
and 80% coinsurance will usually cover 
for 14 months. 


A.M.A. Parley Draws 
Attendance of 700 


(CONTINUED FROM PAGE 4) 





engineers or accounting departments as 
a rule usually have not been sufficiently 
concise on buildings. Too often a square 
or cubic foot unit price is used. Deter- 
mination of value of buildings must be 
itemized by trade. Since the last war, 
there has been a decided change in con- 
struction costs as a certain trade com- 
pares to another in the increased cost. 
Even in a certain type of stock, values 
sometimes vary considerably, even in a 
30 day period. Current replacement 
costs are needed as a basis before de- 
preciation. Usually, where insured rely 
on accounting records, the value of 
many items that are charged to expense 
are omitted and not included in the value 
calculations for insurance. 


Service Appraisal an Accommodation 


The appraisal service by a company 
is strictly an accommodation to the 
buyer and agent. Here again, usually 
their representative must resort to 
square or cubic foot calculations as a 
basis for replacement cost. This type of 
calculation does not give an accurate 
basis for determining value. 

A survey report, properly detailed, by 
an independent contractor is in many 
ways similar to that used by the ap- 
praisal companies, but it is only fair to 
state that their prime function is to 
build — not to evaluate. 

Fred S. James & Co. for the first time 
dispensed hospitality at this meeting. 
A hospitality suite was maintained 
throughout the period of the convention, 
and was a popular meeting place. It 
was in charge of Rush C. Butler, vice- 


president, and Glenn O. Rearick, sales | 


manager. 
During the time of the conference a 
number of insurance buyers of corpora- 
tions with extensive foreign interest got 
together for a session at the Union 
League Club. These included repre- 
sentatives of Minnesota Mining & Man- 
ufacturing Co., Parke-Davis Co., Rey- 
nolds Metals, Proctor & 
Arabian American Oil Co. 


Parties are Jammed 


Increasing attendance at the insur- 
ance section meeting of American Man- 
agement Assn. has put a strain on the 
entertainment facilities of the Drake Ho- 
tel. Marsh & McLennan and Rollins 
3urdick Hunter conducted their tradi- 
tional parties, and they were packed, and 
Fred S. James & Co. was host to an 
overflow crowd. 

M. & M. and R.H.B. go all out for 
the buyers. Representatives from many 
of the offices across the country of 
Marsh & McLennan were helping out 
as hosts for their organization. The 
room in which this party was held was 





Gamble, 


completely filled. Rollins Burdick Hunt- | 


er conducted its festivities in the ball- | 


room, and even there space was at a 
premium. Herbert J. Lorber, president 
of R.B.H., greeted nearly all the visitors. 
More than 200 buyers were treated to 
cocktails, dinner and entertainment. 





Attention Real Estate & Ins. Execu- 
tives: Buy your advertising calen- 
dars, Specialties, Office supplies, 
Goodwill gifts, Holiday merchandise, 
Labels & Signs from us and save 
money. Open acct. to rated co’s. Our 
products are known the world over 
& fully guaranteed. Reference: 1st 


Natl. Bank, No. 4th St. Branch, 
Chamber of Commerce. 
ARCO SALES 


P. O. Box 6187 Sta. B, 
Albuquerque, N. M. 
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Cc. C. Goddard L. A. Manager 

C. Convers Goddard has been ap- 
pointed manager of the ocean and inland 
marine department of Chubb & Son at 
Los Angeles. 

Following service in the navy, Mr. 
Goddard joined Chubb & Son in 1946 in 
the home office in New York. In 1948 
he was named ocean and inland marine 
underwriter in the Pacific department, 
San Francisco. 

For the past three years he has in- 
structed and conducted seminars at 
Golden Gate College. 


Mahon Made Newark Mgr. 


Employers group has appointed W. 
Bert Mahon manager of the marine 
department in the northern New Jersey 
ofice at Newark. He has been in the 
insurance business for almost 18 years, 
specializing mostly in inland marine. 





Seide to Speak at Boston 


Jack Seide, president of Babaco Alarm 
Systems, will speak on the “Increase 
in Crime from the Viewpoint of Pack- 
age and Truck Cargo Theft Losses” at 
the Nov. 24 luncheon meeting of Mar- 
iners Club of Boston. 


Parker Rudder Club Chief 


Capt. Harry J. Parker, chief surveyor 
of New York Board (Marine) Under- 
writers, has been elected commodore of 
the Rudder Club for 1953. Harry J. 
McCahan of the same organization was 
named a rear commodore. Captain 
Parker has been chief surveyor of the 
board since 1944 and is scheduled soon 
to assume a similar position with Na- 
tional Cargo Bureau, Inc., a nationwide 
organization formed to take over cargo 
inspection for the board. 


J. M. Grimsley of Girard Trust Corn 
Exchange Bank gave a talk on condi- 
tions in HongKong and the Philippines 
at the luncheon meeting of Mariners 
Club of Philadelphia. 


¢. W. SCHIRMER TO HENDRICKS CO. 

Chester W. Schirmer, son of R. W. 
Schirmer, president of Hendricks Engi- 
neering Corp., has become associated 
with the corporation as a fire protection 
engineer. He will operate out of the 
Chicago office. 

Mr. Schirmer is a graduate fire pro- 
tection engineer from Illinois Institute 
of Technology and served two years 
with Missouri Inspection Bureau, be- 
fore being commissioned in the navy. 

e has just returned from 21 months of 
active duty in Korean waters. 








TO DISCUSS INSURANCE HIRING 

Assn. of Fire Insurance Examiners, 
at its “Manager’s Night” will hear an 
address on psychological considerations 
in choosing insurance employes. The 
speaker will be George S. Speer, profes- 
sor and director of the institute for 
psychological services of Illinois In- 
Stitute of Technology. 





KARL KUNATH GIVES AUTO TALK 


Karl Kunath of National Fire gave 
a talk at the luncheon meeting Tuesday 
ot Automobile Superintendents Club of 
Chicago on the automobile garage lia- 
bility policy. 





FORM F. P. ENGINEERS CONFERENCE 

Chicago Conference of Fire Protection 
“Ngineers has been organized with J. T. 
W. Babcock as temporary chairman and 
will apply immediately for a charter from 
National Society of Fire Protection En- 
Sineers. It is expected that this charter 
will be granted this spring. All those 
cligible, joining before Jan. 1 will be 
considered charter members. The an- 
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nual meeting and election of officers 
will be held in January. 

At the December meeting the top of 
discussion will be “Water Spray as Ap- 
plying to Fire Protection.” This discus- 
sion will be directed by O. L. Robinson, 
director of the hydraulics division of 
Underwriters Laboratories. 

Honor Smith, Stone & Snyder 

Lloyd J. Goulet, manager at Kansas 
City, and Victor Moellering, Kansas 
state agent of Standard Accident, hon- 
ored the Smith, Stone & Snyder agency, 
Wichita, with a dinner in recognition 
of 45 years’ continuous representation. 
G. W. Smith, father of Dwight Smith, 
present head of the agency, was first 
appointed in 1907 for A. & H. and soon 
became a leader in that field. Dwight 
Smith entered the agency in 1919 fol- 
lowing graduation from Kansas Univer- 
sity and a year later took it over but 
continued to operate as G. W. Smith & 
Son until 1923, when the Stone, Hatton 
Snyder agency was purchased and the 
name changed to Smith, Stone & Snyder, 
Howard Snyder becoming an active 
partner. A son-in-law of Mr. Snyder, 
R. E. Lindstrom, formerly with Cen- 
tral States Fire, is now a firm member 
as are Morris D. McCready, former 


Wichita general agent of Massachusetts 
Mutual Life, and Deane Myer, former 
claim examiner for Business Men’s As- 
surance at Wichita. 





Pittsburgh Agents Sponsor 
Move for Safety Committee 


Pittsburgh Assn. of Insurance Agents 
and Insurance Club of Pittsburgh are 
co-sponsors of an all-industry luncheon 
safety meeting to be held Nov. 24 to 
set up a safety committee for Pittsburgh 
and Allegheny county. 

Speaker will be Paul H. Blaisdell, di- 
rector of the public safety division of 
National Assn. of Casualty & Surety 
Companies. Supt. James W. Slusser of 
the Pittsburgh police department, Supt. 
Walter Ketchell of the Allegheny coun- 
ty police, Magistrates John Donahue 
and Jules Strba of Pittsburgh traffic 
court and representatives of most of the 
important organizations in the city and 
county will attend. 


Henry C. Little Retires 

Henry C. Little, secretary-treasurer of 
Excelsior of Syracuse, has retired. Miss 
Mildred T. Linn and Robert E. Miller 
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will succeed Little as secretary and 
treasurer, respectively. 
Mr. Little was honored at a dinner 


attended by directors, officers and the 
home office staff. 


Arthur Hoffman Promoted 

Fire Association has elected Arthur 
L. Hoffman assistant treasurer. He 
attended University of Pennsylvania and 
was an accountant with Equitable So- 
ciety before joining Fire Association in 
1942 as a tax accountant. 


Ark. 1752 Club Organized 

Arkansas 1752 Club was organized at 
a meeting held at Little Rock. Wayne 
Grissom, Western Millers Mutual, and 
Allan H. Glatt, Fidelity Mutual, were 
elected president and secretary, respec- 
tively. 

The club made plans to hold a meet- 
ing at Little Rock in December, at which 
the constitution and by-laws will be 
adopted. Dates will be established for 
holding agents’ clinics in various Arkan- 
sas cities, beginning early in 1953. 








Joseph H. Becker, a Peru, Ind., local 
agent, has been named a member of the 
school board there. 





“Prudential’s LIFE DEPARTMENT plan 
makes LIFE selling easier for me” 
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THE PRUDENTIAL 


A mutual life insurance company 
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Morton Lachs (left) of Sternback & Lachs, Rockaway Park, 
New York, presents a Life plan to one of his clients with the 
help of a Prudential Life Specialist. 





“I’m a general insurance man. I used to sell very little life insurance. But now whenever I 
get a chance to sell LIFE to a regular client, I first make an appointment. Then I phone my 
Prudential Agency. Their Life specialist makes the sales call with me as my LIFE DEPART- 
MENT. I get all the commissions.” 


It’s as easy as that. Let Prudential serve as your LIFE DEPARTMENT. We'll make it easy 
for you to sell Life along with your regular business. 


For details about Prudential’s LIFE DEPARTMENT plan, call your nearest Prudential Ordi- 
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Southwestern Home Office, ADDRESS ..... 
Houston, Texas 
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Los Angeles, Calif. 
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BROKERAGE SERVICE 
The Prudential, Newark, N. J. 


I want to know more about Prudential’s LIFE DEPART- 
MENT plan and how it will make LIFE sales easier for 
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Possible Solution for a Knotty Problem 


The plan for providing comprehensive 
great middle- 
patients Dr. 
Brooklyn is advocating 


diagnostic service for the 


income group of which 


Louis Berger of 


as president of the Kings County 
Medical Society may well have im- 
portant implications for the insurance 
business as well as the medical profes- 
sion. Under this plan patients unable 
to afford the cost of such diagnostic 
techniques and yet not in the charity- 


patient class would be referred to the 
which the county 
The sev- 


diagnostic laboratory 
medical society would set up. 
eral thousand general practictioners and 
specialists comprising the society would 


be available to handle such referred 
cases, each doctor serving a relatively 
short stint. 

The problem of the middle-income 


pensation but even so there would be 
expenses that would presumably exceed 
what the patients paid, the difference 
being made up by contributions from 
employers, the doctors, and other pub- 
lic-spirited members of the community. 

The reason for considering the plan 
of potential importance is that it opens 
the way to a possible solution of a 
knotty problem in the insuring of 
medical care and to closing the door to 
one of the most potent arguments for 
government health insurance. The do- 
gooders beating the drum for com- 
pulsory government coverage have made 
much of the need for preventive and 
diagnostic medical care, possibly be- 
cause of the difficulty of finding an 
insurance answer to the problem. 

Blue Cross and insurance company 
plans cover diagnostic procedures to an 
extent but in general they apply when 
the patient hospitalized. This has 
tended to throw an added burden on 
already overcrowded hospitals. Doctors 
have tended to use hospitals for ob- 
servation and tests much more than for- 


is 


The plan proposed by Dr. Berger 
effect of lifting a con- 
siderable share of this type of load from 
the hospitals for it would not be neces- 
to to 
hospitals. 


merly. 
should have the 


sary send ambulatory patients 

The proposal also has the advantage 
that it is the doctors’ control 
start to finish. Whether a patient 
needs an elaborate series of diagnostic 
treatments or not is something that his 
doctor must decide. An insurer may feel 
that a doctor is overdoing this sort of 
thing but there is little the company 
can do about it. Where something like 
surgery, for example, involved the 
situation is much more readily adapted 
to insurance, for it is generally true that 
nobody is going to have himself cut up 
just because an insurance company is 
going to pay for it. 

The problems of the 
group has long been recognized as 
extremely troublesome. It has often been 
said that those who get the best medical 
care are the poorest and the richest. 
The in-between group is being pretty 
well taken care of by insurance com- 
pany and Blue Cross and Blue Shield 
plans as far as actual medical care and 
operations are concerned. But today’s 
elaborate diagnostic procedures can run 
into figures that may bankrupt the 
average working man or white-collar 
worker. Not only does such a person 
dislike the charity-patient tag but often 
he cannot afford the time away from 
work that is involved in sitting around 
at a dispensary until his turn comes. 

Dr. Berger’s proposal is encouraging 
evidence that the leadership of a large 
and important medical society is suffi- 
ciently aware of both the problem of 
the middle-income patient and the 
threat of government insurance to de- 
velop a plan to meet both these chal- 
lenges. 


under 
from 


is 


middle-income 








__ PERSONAL SIDE OF THE BUSINESS — 





Otto Krueger, former North Dakota 
commissioner, was elected to Congress 
in the Nov. 4 election. 

Arthur M. Jens, president of Chicago 
Federal Savings & Loan Assn., who is 
well known in the insurance business, 
as he was in the local agency field at 
Chicago from 1907 to 1947, is gaining 
strength and making progress after a 
rather lengthy hospitalization at Com- 
munity hospital at Geneva, III. 

Hugh H. Murray, Jr., of Raleigh, past 
president of National Assn. of Mutual 
Insurance Agents and member of the 
U. S. Chamber of Commerce insurance 
committee, is attending the meeting of 
the Inter-American Council of Com- 
merce & Production at Lima. He and 


Mrs. Murray joined other delegates at 
Miami, where they left by plane. The 
Murrays will visit Santiago, Chile, after 
the sessions and will return to Raleigh 
Nov. 26. 

George P. Albiez, state agent of Pearl 
in New Jersey, appeared on “The Home- 


owner’s Program” over TV _ station 
WATYV at Newark Sunday. He carried 
on conversation in which he discussed 


the question of adequate insurance to 
value on dwelling houses and the need 
for extended coverage. 

Adelbert W. Lee, Washington local 
agent and former vice-prsident of the 
D. C. board of education, is a candi- 
date for appointment as member of the 
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governing body 
said he has Repub- 
has a good chance otf 


tive and administrative 
of the capital. He 
lican backing and 
getting the job. 
Commissioner M. O. Allen of Tennes- 
see, following a gall bladder operation, 
is resting well at Vanderbilt Hospital, 
Nashville. However, he is not expected 
to be able to spend much more time in 
his office before term ends in Jan- 
uary. He plans to return as soon as he 
is able to Newport where he has a local 


his 


agency. An engineer and an attorney, as 
well as insurance man, Mr. Allen is a 


successful inventor, owning five patents. 
His most successful, a water meter, was 
designed while he was commissioner of 
waterworks at Newport before entering 
insurance. 

Bert F. Lutz, Wisconsin state agent 
for London & Lancashire, is making 
satisfactory recovery at St. Joseph’s hos- 
pital in Milwaukee where he underwent 
two serious operations. 


DEATHS 











GEORGE Y. WILKINSON, 82, vet- 
eran Milwaukee insurance man, died of a 
heart attack in his sleep at his home. Until 
his retirement in 1949, he was a partner 
in the Myers & Wilkinson agency, and 
for many years was treasurer of the Mil- 
waukee Board of Fire Underwriters. 
Formerly state agent of Northwestern 
Fire & Marine, he was a charter mem- 
ber of Wisconsin Blue Goose. He had 
been in the insurance business more than 
50 years. His son, John B. Wilkinson, 
is chief engineer of the Wisconsin Fire 
Insurance Rating Bureau at Milwaukee. 

EDWARD H. DOLLE of the Walter 
P. Dolle & Co. agency of Cincinnat died 
in Jewish hospital at the age of 82. 

ROBERT J. MACMULLEN, dis- 
trict manager for All-American Casual- 
y, died at Chicago. 

ROBERT TUTTLE, assistant treas- 
urer of Central Mutual, Van Wert, O., 
died from coronary occlusion after a 
short illness. He had been with Central 
since 1927 when Ohio Millers Mutual 
moved to Van Wert from Columbus. 


MRS. RENA SLINGLUFF RUTH- 
ERFORD, wife of President Paul Ruth- 
erford of Hartford Accident, died Sat- 
urday night, after an illness of several 
months. Funeral services were held at 
Hartford and interment was at Balti- 
more. One son, Frank Rutherford, is 
branch manager of Aetna Casualty at 
New Haven, and Paul Rutherford, Jr., 
is in the local agency business at Hart- 
ford. 

THOMAS C. HAYES, 68, in the 
insurance business 42 years and for 
several years president of Thomas Grif- 
fith & Co. agency at Charlotte, N. C., 
died after an extended illness. 

LOUIS N. HAMMER, who had been 
with Sun in the western department 43 
years, died at the age of 68. He was 
secretary to Manager C. W. Ohlsen and 


had served in the same capacity for 
John Stafford and P. T. Kelsey. 
HUGH T. CAMPBELL, 75, retired 


3oston general agent and company man- 
ager, died at his home at Marblehead, 
Mass., where he had been conducting a 
brokerage business. Mr. Campbell start- 
ed in the business with a St. Louis local 
agency and then was with Missouri In- 
spection Bureau before going to Con- 
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American. In 1907 he became a party, 
of Simpson, Cram & Co. of Boston, ; 
that time New England managers , 


American Central, Mercantile F. 
and Detroit F. & M. The name of the 
agency was changed to Simpson § 
Campbell in 1912, and in 1921 Mr. Camp. 
bell wz AS appointed New England map. 
ager of New Amsterdam Casualty 


MRS. PHILIP L. BALDWIN, ; 
wile the executive secretary of \; 
tional Assn. of Mutual Insurance Agen 
died after suffering a stroke. She hag 
lived at Washington and at near} 
Chevy Chase since 1925. She was mz. 
ried in 1922. 

FRANK C. WRIGHT, 60, secretary 
of the Minner & Barnett agency, Ne 
York City, died at his home there. 

MRS. FREDA MOSER, wife 
Henry Moser, the general counsel , 
Allstate and prominent factor in ing. 
ance industry legal and legislative activ 
ities, died after an illness of sever 
months. 

CHARLES A. TEGNER, 
more than 37 years a local 
Santa Monica, Cal., died there. 
an Alaska “sourdough” in 
years. 

MRS. ETHEL M. DOERFLER, 62, wit 
of Milo H. Doerfler, vice-president , 
Hoosier Casualty, died at Indianapolis « 
a heart attack. She had been il) for 
number of years. 

CHARLES T. COHEN, 60, a founder 
the Breiner & Cohen agency, Milwauke 
who sold the agency and retired in 1% 


after more than 30 years in the busines 
died of a heart ailment at his home. 


& ¥ 


of 


86, for 
agent 2 
He wa 
his earlie 





G. FRANK BROWN, veteran agent # 
Madisonville, Ky., who had been bedfas 
for two years or more, died at his hom 
there. His son, G. Frank Brown, Jr., ha 
been in charge of the business. 

CHARLES 8S. PRITCHETT, agent a4 
Morganfield, Ky., and former sheriff, die 
at his home there. 

T. MANN SCOGGINS, 60, Houston loc 
agent, died there. 

JAMES T. MOYE, 72, who retired tw 
years ago as a local agent at Raleigh 
N. C., died at Palatka, Fla 


Oct. Fire Losses 
Show 17% Jump 


Fire losses in the United States m 
October were estimated by the Nationa 
Board as $65,958,000, an increase of 17° 
over the same month last year. Th 
October total is up 8.5% from the Sep 


tember figure of $58,949,000. For the 
first 10 months of 1952, losses now 


amount to $647,697,000, 7.8% more that 
the first 10 months of 1951. 

3y months for 1952 and the two pre 
ceding years, losses are. 








1952 1951 1950 
$ $ $ 

Jan . 74,155,000 38,686,000 58,823,00 
Feb. ....69,925,000 3,000 58,340,0 
March 72,254,000 7,000 72,468,00 
April ( 280,000 35,000 61,605,00 
May 62,354,000 000 58,765, 00 
June 58,585,000 3,000 57,116,00 
July 61,675,000 000 49,592,00 
Aug. 56,462,000 5,000 8,00 
Sept. 58,949,000 a 5.000 

Seta. is xe 65,958,000 54,660,000 





647,697,000 603,135,000 568 


Haney to MacDonald & Co. 


G. A. Haney has been appointed vice 
president of D. K. MacDonald & Co 


Seattle. He has been vice-president ® 
Johnson & Higgins of Washington ant) 
has had 22 years of insurance exper} 
ence, including service with Norwich 
Union, National Fire and Firema' 
Fund. 
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Howard J. Burridge, President. 
Louis H. Martin, Vice-Pres, & Secretary. 
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Boston Gets 
for 2 for 1 
Split of Stock 


Boston Ins. Co. has called a special 
meeting of stockholders Dec. 16 to vote 
ym a proposed two-for-one split of the 
stock. 

Under the proposal the number of 
shares outstanding would be increased 
fom 500,000 to 1 million, par value 
would be reduced from $10 per share 
to $5 and each stockholder would receive 
two new shares for each share held. 
{uthorized capital is $5 million. 

In a letter to stockholders, President 
D. C. Bowersock said the split would 
broaden the market for the stock and 
increases the interest of investors. 

It is the intention of the directors to 
pay a dividend of 35 cents quarterly on 
the new stock, or $1.40 per year. The 
company is currently paying 65 cents 
quarterly, or $2.60 a year on the present 
stock. The proposed dividend on the 
new stock would be the equivalent of 
$2.80 annually on the old stock. 

On Monday 72 was bid for Boston 
stock with none offered. Last week the 
market was 71-71%. 


UJF in N. D. May 
Be in Red Before 


End of This Year 
BISMARCK — North Dakota's state 


unsatisfied judgment fund, the only one 
in operation in this country, may be de- 
pleted before the year runs out. The 
fund is built up by an extra $1 assessed 
on all motor vehicle registrations in the 
state. Records in the state treasurer’s 
office show only about $25,000 left in the 
fund, with at least one judgment for 
$7,500 to be presented soon and 25 cases 
pending in the courts which may take 
additional sums. 

The fund was set up four years ago 
to protect innocent parties in traffic in- 
jury and death cases when the person 
at fault is unable to pay the judgment. 
The law provides that when the fund 
falls below the $100,000 mark an extra 
assessment of $1 shall be made. 

Any judgments presented for payment 
with no money in the fund will be reg- 
istered by the treasurer in the order of 
their arrival and paid when money is 
available. 


Advanced by Pan American 


_Ben G. Ramsey has been elected as- 
sistant secretary and claims attorney 
of the Pan American companies of 
Houston. Before joining Pan Amer- 
ican in 1951, he was assistant general 
claims manager of Travelers. He is a 
law graduate of Southern Methodist 
University. 


Conference Names Gifford 


Bruce H. Gifford has joined the staff 
of H. & A. Underwriters Conference. 
Mr. Gifford, a former radio-newsman 


and government information aide in 
Austria, will assume general admin- 
istrative and staff duties. He is a 


veteran, with infantry service in France 
and Germany. He is a graduate of the 
Northwestern University school of 
journalism. 


R. I. Adjusters Organize 


A. E. LaChapelle has been elected 
President of the newly organized Rhode 
Island Assn. of Independent Insurance 
Adjusters. 

Aims of the association will be to de- 
velop cooperation between members and 
companies and to establish a_ catas- 
trophe plan for pooling manpower for 
Prompt and efficient handling of losses. 
Other officers are William F. Cruise, 
vice-president, and Joseph A. Pelletier, 
S€cretary-treasurer. Ronald J. Smith and 
Alexander C. Tainsh are directors. 

Charter members are B. M. Caruth, 


Fi2eNATIONAL UNDERWRITER 





W. C. Chambers, W. F. Cruise, G. V. 
Gray, G. L. Kim, A. E. LaChapelle, G. 
W. MacPherson, J. A. Pelletier, R. J. 
Smith, G. E. Swan, A. C. Tainsh, Her- 
bert Trimble and H. V. Collins. 


O'Sullivan Insurer 
Being Taken Over 


American Farmers, mail order insurer 
at Phoenix, Ariz., for many years the 
stormy petrel of the life and A. & H. 
business, which has been in trouble over 


the years with probably most of the 
insurance departments in the United 
States and Canada over its unlicensed 


activities, and now has a suit pending 
against it in Illinois, is being taken over 
by National Life & Casualty of Phoenix. 

Mike O'Sullivan, its redoubtable two- 
gun president, becomes executive vice- 
president and chairman of National 
L. & C. Robert H. Wallace, president 
of Consolidated of Phoenix, which is 
also being taken over, will be president 
of National L. & C., which will become 
a legal reserve company, operating in 
most western states. 


Figures Are Cited 


National L. & C. at the end of 1950, 
the latest figures available, showed assets 
of $68,936, income for the year of $115,- 
579, claims paid $10,554. Corresponding 
figures for American Farmers were $161,- 
979, $246,999, $46,183, and for Consoli- 
dated, $36,709, $24,206, $11,239. 

Mr. O'Sullivan, in colorful western 
costume, has been a prominent figure 
especially at A. & H. meetings for a 
number of years. 


Hear Valuation Talk 


Adjusters Assn. of Chicago at its No- 
vember meeting heard a talk on building 
valuations by Abner Goldenson, Chicago 
attorney. He reviewed the lines of rea- 
soning followed by courts in deter- 
mining what claimants should recover 
under insurance policies. 

The next meeting is set for Dec. 17 
and will take the form of a Christmas 
party. 


Buyers Hear Valentine 

Don W. Valentine, marine manager 
of Fred S. James & Co., is speaking 
on “Contingent Liability—Transporta- 
tion Insurance” at a dinner meeting of 
Midwest Insurance Buyers Assn. Thurs- 

















day. 

By H. W. Cornelius, Bacon, Whipple & 
Co., 135 So. LaSalle St., Chicago 
Nov. 18, 1952 

Div. 3id Asked 
Aetna Casualty ...... 3.00* 96 99 
BOtWS. FIG 2:é.0020 6200 2.25 57} 59 
BOC TATO sccccccces 2.50* 98 100 
American Alliance 1.50* 33 34% 
American Equitable 1.50 271%, 28% 
American Auto ...... 2.00 471%, 49 
American (N. J.) 1.00 26% 27% 
American Surety 3.00 541%, 56% 
SE ieee wd os aid ba 2.60 73 Bid 
Camden Fire ...ssee 1.10* 24 25 
Continental Casualty . 2.50 95 97 
Crum & Forster Com. 1.60 46 48 
Fire Association 2.00 70 72 
Fireman's Fund ..... 1.00 59% 61 
Firemen’s (N. J.) , 0 261 27% 
General Reinsurance.. 1.60 5 36% 
Cree: A agin bia wie 2.00 59% 61 
Globe & Republic - 80 16 18 
Great American Fire. 1.50* 37 38% 
Hartford Fire ; . 3.00 155 157 
Hanover Fire ....... 1.60 38%, 39% 
Home (N. Y.) . Te 10 42 
’ 1d Casualty 1.20 25 26 
es. Bomding ..0... 22 23 
National Casualty - 1.50° 29 Bid 
MACIOMMS PITO 2 ccccscs 2.60 73% 75 
National Union ...... 1.80 41 43 
New Amsterdam Cas.. 1.50 391 41 
New Hampshire 2.00 16 47% 
Marth Tivee. < oss ces. 1.20 30 32 
Ohio Casualty ....... 1.20 67 70 
Phoenix, Conn. ...... 3.00* 99 102 
Pree, Wels viaccess os 1.50* 30%, 32 
St. Paul F. & M. .85* 33 34% 
Security, Conn. ...... 1.60 39 41 
Springfield, F. & M... 2.00 501%, 52 
Standard Accident 1.60 40 42 
os uw) > ee eee 14.90% 675 685 
U. S&S. F. & G 2.00 62 64 
I eg. Ble pee 1.50* 44 46 


*Includes extras. 


New Candidate in Tenn. 


Arch Northington, local agent at 
Clarksville and vice-president of In- 
surors of Tennessee, has emerged as 


the strongest candidate to date for Ten- 
nessee commissioner, with the full sup- 
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port of local agents of the state. A close 
friend and supporter of the new gov- 
ernor, Frank Clements, Mr. Northington 
has agreed to accept the position if 
offered it, although he has a large local 
agency at Clarkville. Another possibility 
is J. M. McCormack. 
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INDIANAPOLIS — The turnout at actual premiums for the past year were Louie E. Woodbury, Wilmington, N. = ® featuring 
the luncheon and afternoon sessions of about $900,000, divided almost equally Ca member of the executive committee u a n lanhapo IS N.A.LA. 
the farm underwriters committee of In- between stock and mutual carriers. of the National Assn. gave a lively talk Indianap 
diana pa of oe gente ——, — a" 7 a true me _— ay on “Selling Ideas” at the Indiana agents associati 
opened the annual meeting at Indian- will probably never be achieved, Mr. convention. . The n 
apolis Monday was amazingly large, Hawkins said, the future in Indiana A good salesman must have ideas, but E. E. McLaren Is Picked ers Asst 
even by Indiana standards. R. L. Stray- can be indicated by the figures in Illi- she jdea is of no use unless he te ene Cc Pri . Monday 
~ W a nee of the ny vg —_ = - — of $12 bony] thusiastic about it, Mr. Woodbury said. as ULrown Frince; in Cour 
who presided, said that it was the larg- lion, last year had premiums of $6% {ft is not necessary that the idea be used ; ; vester C 
est crowd in history, and no one chal- million. This indicates that the potenial j;, apesiealy the manner in which it was Linn Kidd Reelected The I 
lenged that statement. After a perform- in Indiana for the future should be about | a . . iti 
ie : rss “ é earned, he added. A _ salesman can ‘ dition tc 
ance by a magician which rung the bell $5 million, or more than five times as adapt it to his own situation. “You will By JAMES C. O'CONNOR the acci 
with the be a “oo much as the present premiums. find that if you incorporate some of talk of 
to a meeting which lasted until a late mW Forms In Use your own thoughts in the use of the INDIANAPOLIS—Another crowded, | N. C. 
hour that afternoon. Speakers were R. - . idea, then you will want to use it,” he enthusiastic meeting of Indi A ; | member, 
E. Hawkins, Peoria, hail department, _ There are two forms in common use, (3:4 ; SS ae ee ees ee 2 
supervisor of Home, J. P. Scanlon, Mun- Mr. Hawkins said. The percentage type Let the client talk, he suggested. In- Insurance Agents ended Wednesday af- len, Balt 
cie, on farm liability compensation and form is the most common and the 4.34 of the agent telling his ideas, he ternmoon with H. J. Gescheidler, Jr,] director 
occupational disease insurance, and E. cheaper, although it is more limited. cyouiq guide the conversation so the Hammond, installed as president suc-| speaking 
H. Luecke, New York, superintendent In effect, this form has a 100% coin- prospect will think the ee ee ee , se _/ Reeatt 
of agencies, Fidelity & Casualty, on surance clause, since it provides that nents tint eae then io his pa ceeding H. H. Mi et, Seymour. E. E. insuranc 
salesmanship. : losses shall be adjusted solely on the ip0, when he starts discussing it, give McLaren, Indianapolis, moved up to first} the dem 
_ ‘Mr. Hawkins said that now is the basis of reduction ig ig “e In other hin the credit for the ides. Ask the Vice-president and heir aparent and Ed- Agents’ 
ideal time to push crop-hail insurance, words, if a farmer has | land planted prospect questions, so you can find out ward Watson, Vincennes, started up the 
as recent history has shown conclusive- with corn worth, say, $110 per acre what he is really interested in. Don't ‘cial | : e a Mr. P 
ly that hail storms are moving eastward. and insures to the basis of $80 per acre, talk eiveaid eatna es raha tell noni each official adder as second vice-president. ness life 
What used to be a problem almost ex- in case 40% of his crop is lost, he will his poset Genie Stestrate to him what Registration, over 1,500, set a new! must me 
clusively of states such as Kansas and recover 40% of the amount of insur- nouls happen should = tees eceme. Get record. There is little mews value in| needs of! 
the Dakotas has become a regular phe- ance. Because there are very few total him to the point where he feels he can’t this statement, since the Indiana associ-| leading 
nomenon of Illinois, Indiana and Ohio, losses on corn and small grain SE —aook te de Viteont proper protection.” ation almost monotonously sets a new! said the 
and probably will get still further east. although this is not true as to specialty Mr. Woodbury said the prospect record every time it holds a meeting.| consulta 
Indiana is still behind the state west crops, such as tomatoes, the guaranteed should be given a choice, but it should As always, Harry E. McClain, Indian-|  ganizati 
of it in writing this insurance, but the price per bushel form has been author- be between one limit or another. or one aPOlis, executive secretary, amazed ob-| sibility. 
need is clearly indicated and it is just ized in a_number of states, including policy or another and not between one S€rvers with his magnificent handling of | stressed 
a matter of who will get the business in Indiana. rhis form sets an agreed value limit or nothing or one policy and noth- 3 multi-ring circus and brought another} their co 
the years to come. The number of per bushel and pays up to this amount oe § j record-breaking meeting to a successful} and tha 
acres under cultivation in Indiana indi- of insurance for every bushel lost ssa conclusion despite the phy sical handicap} fallen o1 
cates that the potential premiums are through hail. It costs more than the Four Stages to Goal of obviously inadequate facilities of] sponsibi 
something over $10 million, while the (CONTINUED ON PAGE 24) As a formula for selling, the speaker Indianapolis hotels. the dem 
suggested that the sale be planned and Shift Scene of Dance 
= _ eid: ao re Srery sea An innovation in the annual dinner 
7 simple steps to follow in making a sale relieved one major problem and was en- 
cn aekd. Witet. tex aeedeast's eetuetion thusiastically received. For the first time, 
meet be had "bie Manarees aveinten ‘ta the annual dinner was held at the Indi- | 
must have a desire for the coverage — Ballroom, close to the Claypos 
IN RA E OMPAN and then the s le has to 1 losed 8° Hotel, instead of at the hotel, where . 
! Hard Bie 4 ol will bee  sagil many previous years attempts to crowé 
seat. te + Tiara oy There aa 1,200 to 1,400 people into a room which 
man: ‘men who ak hard fail because could accommodate about - people 
ar ae not plan their work tintin had the inescapable result. The dinner, 
and that is also the difference between wedeion dg og Sarees. oe 
the success or failure in the imsurance j,.6 foor’ Reo ig oceans 
business. Once an agent learns how to ie Seer eaew sone me bee. : : 
be sucessoial, i aor te a ‘ Mr. Gescheidler, the new president, is 
offer “‘ is easy to stay on top, of a noted Indiana insurance family. He 
“ . is treasurer of Hammond National Co 
one of the largest agencies in the state 
41 EAST WASHINGTON STREET Evansville Wins Trophy founded by his father, who was. firs 
° s . vice-president of the Indiana association 
INDIANAPOLIS, INDIANA INDIANAPOLIS — Evansville Assn. before the war. Mr. Gescheidler, Jr 
of Insurance Agents won the W illiam entered the agency in 1933 and has been 
C. Myers local board trophy ol Indiana with it continuously, except for four 
d k } —< A Insurance if a wee a years service with the army transporte 
. . cie board was awarded the Herman C. tion corps. His brother, Ronald, now 
A progresslve, indepen ent stoc Ccasua ty W olff achievement trophy and the Wol- with the army, was formerly with the} 
verine insurance Co. safety and accident agency and expects to return when he 
company prevention trophy went to Fort Wayne jis released from service. 
for the fourth consecutive year. a er 
; . . F. Neville, New York, secretary ion 
Owned and operated by Hoosiers; National —_ of Insurance Agents, The meetin gconstantly stressed the - 
announced the awards at the closing importance of accident prevention, 3 
Large enough to Scr Ve You; luncheon Wednesday. Judges were Mr. subject dear to the hearts of Indiana] 
S 1 h ' ’ ' d ern 7 he aenee Wilmington, agents and one for which the associ | A 
ma nou O alive prom an N. C., N.A.LA, executive committee tion has won national recognition. It} 
€ 9g 9g p p member, and J. C O’Connor, Cincin- was the theme of the Tuesday morning | Nv 
, ; nati, executive editor “Fire, Casualty & session and was in evidence at all times 
Courteous consideration to your problems. Surety Bulletins,” who were convention Linn S. Kidd, Brazil, who has been 
speakers rumored as the next insurance commis: 
WRITING H. M. FAILING W. L. FISHER M. R. BEAL 
Full coverage Automobile Insurance FA II IN G & B EAI 
General Casualty Insurance 
Fidelity and Surety Bonds including 
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sioner of Indiana, was reelected state 
nation! director. Mr. Kidd, a past pres- 
ident of the Indiana association and son 
of a former commissioner, has_ been 
prominent in National Assn. of Insur- 
ance Agents as chairman of the impor- 
tant steering committee of the National 
Board of State Directors. 

The meeting opened Monday noon 
with a packed luncheon and meeting of 
the farm underwriters committee. Mon- 
day evening there was the traditional 
dinner conference of local board officers, 
featuring J. F. Neville, New York, 
N.A.I.A. secretary, and M. J. Carter, 
Indianapolis, safety director Indiana 
association. 

The new film of Western Underwrit- 
ers Assn., “I Take Risks”, was shown 
Monday evening, along with “A Day 
in Court”, film of International Har- 
vester Co. 

The Tuesday morning session, in ad- 
dition to the report of President Miller, 
the accident prevention forum, and the 
talk of L. E. Woodbury, Wilmington, 
N. C., N.A.LA. executive committee 
member, all of which are reported else- 
where, featured the talk of W. E. Pul- 
len, Baltimore, vice-president and agency 
director U. S. F. & Mr. Pullen, 
speaking on “What the Agent Should 
Expect of His Company”, said that the 
insurance business can be no better than 
the demands of representative agents. 


Agents’ Role Emphasized 


Mr. Pullen, who spent his early busi- 
ness life in Indiana, said that insurance 
must meet the reasonable demands and 
needs of the public and that it is up to 
leading agents to interpret them. He 
said that he is positively in favor of 
consultation with agents and agents’ or- 
ganizations and feels the major respon- 
sibility should be upon them. He also 
stressed that agents should not expect 
their companies to be “in and outers” 
and that a heavy burden has presently 
fallen on companies whose sense of re- 
sponsibility has impelled them to meet 
the demand of the public for a market. 


He concluded his talk, which got a tre- 
mendous ovation, with the statement 
that agents should expect no more from 
any company than they deserve to 
demand. 

The election Tuesday afternoon was 
preceded by talks by John F. Neville, 
New York, N.A.I.A. secretary, and W. 
W. Clement, New York, research man- 
ager International Underwriters Corp., 
on the world market for insurance on 
American properties overseas. 


Agency System Accepted by Public 


Mr. Neville said that not only the in- 
surance business, but, more important, 
the insurance buying public has over- 
whelmingly accepted the American 
Agency System. He said, however, that 
it is well to review exactly what an 
agent is supposed to be. He quoted 
from the N.A.I.A. constitution, which 
defines the American agency system as: 
“The production of insurance premiums 
and the servicing of insurance contracts 
by insurance agents operating solely on 
a commission basis on their own ac- 
count as independent contractors, who 
maintain their own offices, separate and 
apart from any production office main- 
tained by an insurance company.” Mr. 
Neville punctuated his talk with an ac- 
count of the history of the agency sys- 
tem in the United States from pre- 
revolutionary days. He pointed out that 
the United States Supreme Court has 
held clearly that an agent owns his ex- 
pirations and that ‘'N.A.I.A. was the 
protagonist in the suit. 


No Fireworks at Business Meet 


The balance of the Tuesday afternoon 
session had explosive possibilities, but 
no fireworks developed. Mr. Kidd, who 
presided, introduced A. C. Johnson, In- 
dianapolis, counsel of the Indiana asso- 
ciation, who discussed the proposed 
agency licensing law. Both he and Mr. 
Kidd made no attempt to conceal their 
opinions that the propsed legislation is 
not as strong as they would like, but 
still would be an advance over present 








legislation. After some discussion, the 
Indiana agents instructed the officers 
and legislative committee to push the 
proposal. 

There was also a flurry of discussion 
over the present support of the Indiana 
agents of National Tax Equality Assn. 
Opposition was voiced over the attacks 
of this pressure group to building and 


Mr. Gescheidler H. E. MeClain 


loan associations. The discussion even- 
tually degenerated into a wrangle over 
whether building and loan associations 
throw any business to agents and whe- 
ther their interest charges are excessive. 
No formal action was taken. The same 
was true of a discussion of the practices 
of insurers in property damage liabiilty 
claims. 


Roy Duffus Is Heard 


The Wednesday morning session fea- 
tured a talk by R. A. Duffus, famed 
agent of Rochester, N. Y., and past 
president of New York Assn. of Local 
Insurance Agents, on “How to Be a 
Better Agent”, and an “Information 
Please” panel. J. C. O’Connor, Cincin- 
nati, executive editor “Fire Casualty & 
Surety Bulletins” of The National Un- 
derwriter Co., was moderator, assisted 
by five agents, David Baldwin, Fort 
Wayne; Al Carle, Terre Haute; D. F. 
Dean, Indianapolis; A. W. Hognig, 
Evansville, and Virgil Smith, Milan. 





A lively forum on the automobile ae- 
cident problem, a subject which has re- 
ceived special attention from Indiana 
Assn. of Insurance Agents, featured the 
crowded Tuesday morning session here. 
M. J. Carter, Indianapolis, who became 
safety director of the association early 
this year, presided. Participants were 
Prof. C. W Dane of Indiana Univer- 
sity; O. C. Shaw, Evansville; Prof. J. 
L. Lingo of Purdue university; R. A. 
O’Neal, Indianapolis, superintendent 
Indiana state police; C. D. Kessler, Peru, 
and Sergeant Edward Kaiser of the 
Peru police department. 

Prof. Lingo pointed out that keeping 
the public educated to safety is a con- 
tinuous job. Not only do people forget, 
but there are two million new citizens 
born each year and they must be taught 
safety. 


Policemen Need Education 


Mr. Kessler, who is past president ef 
the Indiana association, introduced Sgt. 
Kaiser and told of his outstanding work 
in Peru. Sgt. Kaiser said that eduea- 
tion of police officers is just as im- 
portant as education of motorists and 
pedestrians and praised the training 
courses at Purdue. He also said that 
people cannot be expected to obey traf- 
fic laws unless they know them. A most 
helpful contribution, he said, was the 
general distribution of copies of the 
Peru code, thanks to a committee of 
civic leaders of which Mr. Kessler was 
a member. _ 

Mr. Shaw, who is president of Evans- 
ville Assn. of Insurance Agents, which 
later received an award for outstanding 
work, told how his board had spon- 
sored safety patrol work among the 
Evansville schools. 

Mr. O’Neal said that Indiana’s safety 
record is bad—the state standing 32nd 
among states on a mileage basis and 
38th on a population basis. The popula- 
tion movement, as everyone knows, is 
toward rural areas and the big problem 
is now on state and rural highways. 
Actually, cities are improving their 
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safety records, while that of rural high- 
ways is getting worse. He asked for 
support of the proposed increase of 90 
troopers in the state police, which now 
has 291 officers and a total personnel 
of 590, 

The safety theme was also empha- 
sized in the report of President Hobbs 


Miller, Seymour, which opened the 
meeting, Mr. Miller told of the hiring 
of Mr. Carter and his work. He said 


that many local boards are making good 


INDIANA AGENTS MEETING 


use of Mr. Carter’s services, but that 
others have failed to cooperate. He also 
pointed out that the Indiana associa- 
tion received the National Assn. of 
Insurance Agents award outstand- 
ing contribution to traffic safety and 
accident prevention at Cleveland in 
September. 


tor 








Membership in Indiana Assn. of In- 
surance Agents remained exactly sta- 
tionary at 1,118, President Miller re- 
ported. There were 60 new members, 





MORE 


THAN 


90-TWENTY - 20 
Years of Faithful 
Service to Agents 


and Policyholders 


ILLINOIS NATIONAL CASUALTY CO. 


SPRINGFIELD, ILLINOIS 


General Liability — Automobile — Compensation — Burglary and Glass 








THE MERCHANTS 
FIRE INSURANCE COMPANY 
OF INDIANA 


HOME OFFICE 
1715 NORTH MERIDIAN STREET 
INDIANAPOLIS 








155 E. Market St. 


* 





W. P. RAY & COMPANY, INC. 
State and General Agents 


Indianapolis 4, Indiana 


Serving Indiana Agents Since 1920 


* 


FIRE — AUTOMOBILE — MARINE 








FeNATIONAL UNDERWRITER 


withdrawals. 
association 


reinstatement and 61 
It is rare that such a large 
comes out even. 

Regulation of automobile drivers must 
become more rather than less restrictive 
to assure safe highways and sate trans- 
portation, the agents were told by Paul 
H. Blaisdell, public safety director ol 
\ssn. of Casualty & Surety Companies. 

Declaring that there is little to choose 
yetween no trafic law enforcement at 
all or enforcement that is spineless, Mr. 
Blaisdell asserted that “the technique of 
selective enforcement used by progres- 
sive police departments must be applied 
in larger doses as our network of super- 
highways becomes a reality.” Citing one 
instance of a driver who traveled the 
entire length of the Pennsylvania Turn- 
pike without seeing a patrol car, and 
another of a woman motorist who was 
three times for exceeding its 
70-miles-per-hour speed limit but was 
illowed to continue on her way, the 
speaker declared that “we are not even 
keeping pace with 1952 conditions” in 
neeting the problem of highway safety 
presented by unenforced speed limits. 


Expect Individual to Be Infallible 


“Under the present standards of traffic 
law enforcement, and under present 
trends of tolerating higher and higher 
speeds on our most up-to-date roads,” 
he said, “we have worked ourselves into 
1 dilemma of expecting the individual to 
be infallible in judging his own safety 
saturation point.” 

“Your association,” Mr. Blaisdell said, 
“might well take the forefront position 
in building public support for more and 
stronger traffic law enforcement before 
the gigantic task of the super-highway 
is added to the burden. It means more 
and better-trained police — it will cost 
more money but the cost will be a 
trifle compared with the destruction of 
life, limb and property which inadequate 
1 will produce.” 


one 


1 


stopped 


control 

Urging greater public support of plans 
to achieve safer highways, Mr. Blaisdell 
said a new note of realism has appeared 
in evaluations of what has been accom- 
plished toward traffic accident preven- 
tion —‘‘a common sense approach which 
idmits that the conflicting appraisals of 


the safety professionals have created 
nothing more than confusions in the 
minds of people whose support they 


have requested.” 

“We may as well admit that the people 
cannot shoulder the entire blame for the 
fact that the traffic safety machinery of 
today is stuck on dead center,” Mr. 
Blaisdell added. “We may as well face 
up to the basic premise that unless pub- 
lic officials can agree, in a state or com- 
munity, as to just what they need for 
safer highways, the public has nothing 
to support. No amount of apology can 
excuse our state and local officials from 
their primary responsibility in traffic 
control.” 


Ind. Farm Session 
Draws Big Crowd 


(CONTINUED FROM PAGE 22 





percentage form, but, for larger and 
more efficient farms with a good yield 
per acre, it is probably more desirable. 

Mr. Hawkins described several details 
of crop-hail coverage. Insurance, he said, 
goes into effect 24 hours after the ap- 


plication is signed, but there is no 
time limit on when insurance may ‘be 
written. It may be written in the fall 


or winter before the crop is even planted 
and there is no warranty that planting 
will be in certain portions of the farm, 
the legal description of the farm being 
the only information required. Premium 
must be paid in cash or with a _ note 
accompanying the application. Most 
notes are due Oct. 1. He said it is esti- 
mated that it would cost $60 to produce 
one acre of corn, while for the average 
farm, in Indiana the premium for crop- 
hail insurance is approximately $1.40 
per acre, thus illustrating the relatively 
small cost of this insurance. He also 
pointed out that, competitively, mutuals 
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write over half the business and it js 
the fault of nobody but stock companies 
and their agents. Unlike most forms 
of insurance the stock company rate is 
usually lower than the mutual rate, so 
it is just a matter of salesmanship 
Mr. Scanlon, who was well-known to 
Indiana agents as state manager for 
Ohio Casualty at Indianapolis before 
he entered the agency field last year, 
said that from a viewpoint of public 
liability the situation of a farmer is no 
different from that of any other person 
or corporation. He is liable for his 
negligence and is under the same duties 
to the public as anyone else, the only 
difference being that until very recently 
farmers did not pay much attention to 
this liability and were not particularly 
concerned with carrying insurance. Ac- 
tually, a farmer has a number of special 
exposures which might result in lia- 
bility which is even worse than that 
of the average city dwellers. He men- 
tioned particularly, animals, farm ma- 
chiney, many types of which are more 
dangerous than those handled by city 
dwellers, spreading fires, attractive nuis- 


ances, such as ponds, stacked lumber, 
abandoned buildings and machinery, 
etc., and the fact that tractors and 


other farm machinery are often driven 
on public highways by very young boys, 


Has Standard Defenses 


As to employes, Mr. Scanlon said 
that under common law, the farmer has 
the same defense as any other employer 
—contributory negligence, assumption 
of risk, and negligence of a fellow sery- 
ant, and ordinarly it is difficult for an 
employe to collect legally from a farmer, 
with the catch that once he can collect, 
the sky is the limit. As is true in most 
states, a farm laborer is not compul- 
sorily under the Indiana workmen's 
compensation act, the difficult problem 
being the question of just what is farm 
labor, with many conflicting decisions 
which do not throw much light upon 
the basic problem. Custom farming, 
however, has been clearly held to be 


under the workmen's compensation act. | 


Che occupational diseases act in Indiana, 
like that of Illinois, is unique in that it 
does not specify occupational diseases 
by name and is not restricted to certain 
employments, so it is still anybody’s 
guess as to whether a farmer can be held 
liable for diseases contracted by his em- 
ployes and to what extent. 

Can Come Under the Act 


Because of this uncertaintly, there is 
much to recommend a farmer coming 
voluntarily under the compensation act, 
buying insurance and being certain that 
any injured or diseased employes will 
be paid, with the added attraction that 
his liability under those circumstances 
is limited and definite. There is the 
drawback, however, that once a person 
or corporation voluntarily places him- 
self under the occupational disesases 
law, there is no way he can get ott, 
and consequently he might find himself 
liable for a penalty and for personal 
payment of an occupational diseases 
compensation award if he ever ceases 
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4 carry insurance, Mr. Scanlon said. has been so ashamed by his fear ot a 
e a to ¢ A 6 = + ° ~ if " x 
and it is \s to workmen’s compensation, the calling on his first prospect that he has 


companies “tyation is not so clear, but there is gotten out of the business. The principal 
Ost forms ws ason to fear the same result. Some or partner in an insurance agency who 
ny rate is ~ ialty carriers will get around this is bringing young men into the busi- 
il Tate, so ee should remember this and should 


writing voluntary compensation pol- ness 


nship 5. under which no formal filing is remind these people that this hesitancy 
-known to ord ‘with the industrial commission is only natural and nothing to cause 
nager for f the state, but which provide that the them any shame. ; CONGRATULATIONS 
lis before semonnre company, in case an employe Any insurance agent should develop 
last year, ‘. injured or diseased, shall voluntarily sound work habits, trying as far as 
Or public tender payments according to the scale possible, to plan his work and _ his on your 
mer 1s no to which the employe would have been office routine so that he can spend the 
ler person entitled had he been under compensa- maximum time out of the office calling A CONVENTION 
e for his en with a provision for defense and on customers. He particularly recom- |} FIFTY FOURTH ANNU L 
ah duties ability protection if the employe re- — making agama ar 
the only tucae these benefits z sues. phone before making any calls ris . 
y recently ee pee procedure is valuat ble in that it gives || and on being 
tention to Bureau Forum an Improvement any person a work picture of his day || 
articularly On the public liability side, Mr. Scan- and pretty much forces him to make || THE OUTSTANDING STATE ASSOCIATION 
rance. Ac. ion said that the farmers comprehensive calls. It is also valuable for the effect 
OF special personal liability policy of National Bu- on the prospect, since it shows that the » 
Ht in lia. reat of Casualty Underwriters is a big salesman values his own time and the in 


than that improvement over the non-standard con- prospe ct’s time and eliminates the possi- 


He men- tracts previously offered by many inde- bility of opening an interview with such 

farm ma- pendent carriers, but there are two inexcusable expressions as “I was in FRI A 
a—< serious drawbacks. The present con- the neighborhood and thought I’d drop 

d by city tract excludes liability from the use in.” Mr. Luecke, as an aside, said that 
ctive mae of tractors and other farm vehicles on if any fieldman, including one of his OOPERATION BETWEEN 5 
d_ lumber, the highways if they are subject to motor OWn company, ever says that to an CLOSE C 

nachinery, vehicle registration. The Indiana motor agent, he hopes the agent will throw || 


cg vehicle law apparently makes consider- ayo his company right out of his AGENTS AND COMPANIES 


able common use of farm implements 
on the highways subject to registration, Mr. Luecke offered several personal }} 


but in practice scarcely any farmer buys suggestions for conduct in front of a . CAN SAVE “wa? 


license plates for this equipment, so client. He said the salesman should not || 


ning boys. 
































nlon said there is the likelihood of technical vio- smoke unless the prospect suggests it; || 
armer has | tation and no coverage here. The other but if he does not smoke, he should not 

employer | grawback is that the classifications are insult the prospect by making a speech || 
ssumption | unrealistic, at least for Indiana territory. to that effect, he should simply say, || 
llow serv- | They are not as bad as they seem, if “No, thanks.” He said an agent should 
ult for an 4 producer will take the trouble to call only when he is in good physical 
| a farmer, study the manual carefully, but at first condition. It he has a bad cold, the best || 
an collect, | glance they are startling. For example, thing is to go to bed and get over it. || 
fe if MOS studio occupancy of a farm would be Likewise, while it is advisable not to || 
t compul- very difficult to find in Indiana, as is 40 a lot of carousing the night before, | 
vorkmen’s | ajso the case with elevators in a farm if the agent has a hangover, the smart 
t problem oe ssifica- thing is to recognize it and to stay in 

house. On the other hand, the classifica g is g I stay 
gh! farm tions do not at first sight cover all the bed half the next day, if necessary, INDIANAPOLIS, INDIANA 
decisions : Pe rather than to force himself to make || 

the common situations. Mr. Scanlon J C os " 
ight upon said that the three most common situa- calls at 10% efficiency. WHERE THERE IS NO VISION THE PEOPLE PERISH 

Ry ming, tions in farming are a farm occupied a mg L 
e to be P = 

: and operated by the owner, a farm on R ] L ] 

—r act. which the owner lives, but with a tenant oya 1verpoo 

1 Indiana, on the same premises who does the C MPANY 
in that it actual farming, and a farm owned by a Announces Several VERNON CASUALT | INSURANCE 0 
/ os person who lives in a city or village, 

oO certain with a farming tenant occupying the = = Ch 

’ ¢ Ss . - a 
a premises. Actually, proper classifica- xecutive anges FINANCIAL STA TEMENT 
an be held f tions can be found in the manual, with 
5 £5. | ° . 
y his em-| the assistance of later interpretive bul- Royal-Liverpool has made several im- AS @F JU8E 30. VIS2 
letins, but at first sight the problem is portant executive changes. 
. =. . . . = > “Ie “Ww ae cecret: , 4 > 
not easy. He said that frills like animal a B. Clancy as whee will de- ASSETS 
collision insurance are not strictly lia- vote full attention to the supervision ot 4 ok 972. 163.57 
, there is hility insurance, but he thinks it is de- the budget control and forms control U. S. Government a, $ 95 184 07 
‘r coming sirable to suggest them, since they are departments. _ , : State and Municipal Bonds. .. . ; 
sation act, likely to result in small claims being TT. Corwin Steele will be relieved of Corporate Bonds 125,198.09 
— paid encasinnnlty ant this helps keep a_ his duties ‘ss = —_ a o* Preferred and Common Stock: 276,403.46 
loyes Will larmer happy and sold on imsurance, come comptroller and secretary. Ne w . a 85,608.25 
ction that | since the actual loss incidence of farm have supervison of the general accounts, Cash in Banks and Office. . “prey 
umstances liability insurance is very slight. pono e control, agency accounts, and Accrued Interest on Investments , Us 
re is the Mr. Luecke said that he is convinced methods and _ planning a! hom Premiums in Course of Collection 79,972.75 

a person that the day of the salesman is at hand. A. Mercer Pool becomes chief auditor. , 
aces fhim- It has been overdue ever since the end Mr. Clancy started with Newark Fire Total Assets - $1 ,642,397.22 

disesases of the war, but one emergency after an- in 1917. He was transferred to Royal 
SS other has postponed it. He said _ in- in 1924 a in ~ aa LIABILITIES 
a himsen surance agents should be spared for retary of Roya ndemnity. n 947, 

oneal rance agents shou d be prepared fe aa dice cee pe gente: Reserve for Losse: $ 500,674.57 

rs ‘ serious competition, perhaps not so with the consoldation ot the groups f 5 - 

diseases much with other insurance people as management, he was appointed secretary (Amount reserved for payment of claims and 
rer ceases with automobile dealers, television sales- and comptroller of all companies in the adjustment expenses.) 

———— men, saga tax collectors, ete. es said orope. He is a merumoet of oe FP cssegger Reserve for Reinsurance Payable , 57,232.90 
that four ‘ ‘ and uniform accounting committees of ; 

1 the four fundamental principles of < +. ere 1g Tea Reserve for Unearned Premiums 494 546.09 

LU salesmanship are (1) you; (2) your : ationa »Oa>re an¢ d ssn. Of asuaity ¢ d f } +i at lic hold = 

client; (3) your client’s needs, and (4) Surety Companies and since 1950 has (Amount reserved tor protection of policyho e 
iTS your prescription for your client’s needs. served as chairman of the industry uni- unexpired policies.) 

—— Most of Mr. Luecke’s talk was de- form accounting committee. He is also Reserve for Taxes and Miscellaneous 7,931.85 
icilities voted to the theme of “you.” He said casualty director of Insurance Account- : vel 
' | that first of all, any salesman must be ing & Statistical Assn. ; F . Total Liabilities $1,060,385.41 
ALTH convinced of the importance of the Mr. Steele also started with Newark 
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| aaa pee pen - hog? economy of our Ae: in 1921 as a mae en rk, eevee Capital Stock and Surplus 

lation, and anybody in the insurance through various positions on the au “sal St Par V $280,216.76 
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Dusiness must be convinced of what staff and in 1942 was made executive Capita Stock (Pa 301.795.05 

Msurance means to our nation and the assistant to the presidents ee Surplus : 

Well being of everybody. He pointed Globe and Royal Indemnity. e€ was ‘ ae ; a" 

out that statistics indicate that out of appointed chief auditor of the pea Policyholders Surplus ...... ss $ 582 011.81 

every 100 failures in business, nine are operations in the United States anc 

conned by lack of knowledge and 91 by Canada in 1947. Total Liabilities and Policyholders Surplus : , $i, 642, 397.22 

‘et knowing how to sell one’s product Mr. Pool entered Royal's southern de- *l. S. Treasury Bonds in Face Amount of $305,000.00 are on deposit with State Insurance 
DANY or services. The reluctance of every partment at Atlanta in 1922 as assistant Saastesenle. 

iormal person to ask somebody to buy loss superintendent. The following year 

's something which should never be he was made head of the reinsurance M Y 

lorgotten by any salesman, either a department and in 1927 was appointed VERNON CASUALTY INSURANCE co PAN 
Co. hovice at selling or a veteran salesman internal auditor of the Southern depart- fi 

who has the responsibility of breaking ment. He was appointed assistant audi- 155 E. Market St., Indianapolis 4, Ind. 

in new people. Many a young man, tor at New York in 1938 and promote: 
, Indiana Who could and should have made good, to auditor in 1947 
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For extra helpings of profits and client satisfaction, turn 
to Mutual of Omaha Group. These are the Group plans 
that provide maximum coverage at low net cost. 


MODERN! Mutual of Omaha’s Group coverages are 
written for TODAY’s higher costs of sickness, accident 
and hospitalization. You by-pass client dissatisfaction 
when you provide these group coverages that MEET 
THE EMPLOYEE’S NEED. 


FOCUSED! Mutual of Omaha specializes in health 
and accident, hospital, surgical, and associated risks. As a 
result of its extensive knowledge and long experience in 
this field, it has the plans and the service you and your 
clients want. 





FAST CLAIM SERVICE 


WEEE EB 


be thankful for 





ws) STRONG 


“COMPANY: 


PLENTY OF SERVICE! Full facilities and service 
of Mutual of Omaha’s Group Field Offices are yours. Field 
representatives provide specialized underwriting. They will 
help you sell and will do the servicing. Field Offices pro- 
vide really fast, efficient, PERSONAL claim service. 


STRENGTH! No other company comes near Mutual 
of Omaha for specialized health and accident experience. 
Mutual of Omaha is the world’s largest exclusive health 
and accident company. Besides its group policyowners, it 
has more than TWO MILLION individual policyowners. 
It has paid more than $450,000,000 in benefits. 


PROFITABLE! Mutual of Omaha protects your com- 

missions by single case “Agent of Record” contracts. The 

ENTIRE commission is paid to you. Continuous renewals 
. all field representatives are salaried. 


MODERN GROUP COVERAGE 


HEALTH & ACCIDENT...HOSPITALIZATION 
SURGICAL... Associated RISKS 











Mutual ¢ 


OF OMAHA 





The Largest Exclusive Health and Accident Company in the World 
HOME OFFICE: OMAHA, NEBR. ° 


V. J. SKUTT, President 





MUTUAL BENEFIT HEALTH & ACCIDENT ASSOCIATION 


CANADIAN HEAD OFFICE: TORONTO 


ONE or WIRE 


full information 







Mutual 
Nebraska 





Division, 
Omaha, 





t low net cost. 
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Contractual and 
Assumed Liability 
ls Buyer Topic 


Final Topic at A.M.A. 
Conference Attracts 
Full House 


Those planning the program for the 
insurance conference of American Man- 
agement Assn. at Chicago were canny 
enough to schedule one of their hottest 
items for the final period Friday after- 
noon and hence they held the group to- 
gether until the end. Indeed there were 
quite a number of both insurance men 
and buyers who had not attended any 
of the other sessions that went over to 


the Drake just for that period alone. 
Those on the panel were Clarence R. 


Conklin of the Chicago law firm of 
Heineke & Conklin, John M. Breen, 
third vice-president of Lumberman’s 


Mutual Casualty, and Edmund T. Sin- 
nott, vice-president of C. R. Black, Jr., 
Corp. of New York. The topic was 
“Dangers to Business in Contractual 
and Assumed Liability.” 

_The problem arises because in many 
situations and business relationships 
one or the other of the parties assumes 
and is responsible for certain risks either 
to the ether party or to third parties 
and for which they would have had no 
obligation or from which they might 
have escaped liability in the absence of 
an agreement or condition, Mr. Conklin 
said. There is an unfortunate lack of 
uniformity in form and arrangement of 
language in these agreements, but except 
with respect to a few forms there is 
little chance of reaching universal word- 
ing because the field is too broad and 
too varied. Moreover, the decisions of 
the courts of different states are some- 
what at variance. There is no escape 
rom the fact that only safe proce- 
dure is close scrutiny and analysis of 
each and every agreement, not only by 
msurance management, but by experi- 
enced counsel. 


Words May Be Innocuous 


He said it is the exception rather than 
the rule for a written contract not to 
contain in one form or another some 
term or condition by which the ordinar- 
ily liability or obligation of one or the 
other is sought to be diminished or 
broadened. Sometimes such conditions 
are disguised in seemingly innocuous 
words. There is a wide range in the 
tenor of these conditions. On the one 
extreme there is a clear undertaking 
whereby party “A”, who may be entirely 
without fault, agrees to indemnity party 
B” against liabilities arising through the 
sole negligence of “B.” At the other 
extreme are provisions referring to ebli- 
Rations for a duty of care and liability 
for loss or destruction of property which 
otherwise would not be chargeable to 
that party. 

_ Mr. Breen went thoroughly into the 
Ms and outs of the National Industrial 
Traffic League sidetrack agreement 
Which is the standard indemnity agree- 
ment used by railroads. He also went 
Mto the hold-harmless agreement exact- 
€d by building owners from tenants. 

ere the agreement provides that the 
tenant shall not be liable for damage 
Caused by faulty water pipes, steam and 
other hazards if written notice is given 
to the landlord and he fails to repair it, 

(CONTINUED ON PAGE 36) 
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Big Crowd at 
Md. Convention 


Change By-Laws, 
Will Push New 
Qualification Law 


A discussion of the agency qualifica- 
tion legislation proposal, acceptance of 
the new by-laws, and the new coexten- 
sive agreement with Baltimore Assn. of 
Insurance Underwriters were among the 
items of business completed at the Mary- 
land Assn. of Insurance Agents con- 
vention in Baltimore. A record atttend- 
ance was reported. 

President-elect F. George Ejisenberg- 
er, Baltimore, told the business meeting 
that cooperation would be the keynote 
of his administration. As a part of this 
he asked local boards to submit possible 
February, April, August and October 
dates when the state board, at its own 


expense, could meet with the local 
groups. 
Nick Dekker, secretary of America 


Fore, spoke on “Use and Occupancy In- 
surance.” His speech is reported else- 
where. Virgil W. Souders, secretary of 
Fire Association, spoke on “Manufactur- 





NEW OFFICERS ELECTED 


President —J. George Eisenberger, 
Baltimore. 

Executive Vice-president — Brian A. 
Kane, Chestertown. 

Chairman of Board — Morris B. 
Bassford, Hagerstown. 

State National Director — J. Vernon 
Coblentz, Frederick. 

Secretary — Rodney J. Brooks, Jr., 
Baltimore. 

Treasurer B. Reinhart, 
Cumberland. 


James 





ers Output Policy” and “Comprehensive 
Home Owners Policy,” and Harold M. 
Sterling, manager Washington office of 
Assn. of Casualty & Surety Companies, 
on “A Look Into the Insurance Fu- 
ture.” 

Fred C. Wright, Hagerstown, told the 
officers of local boards of the importance 
of careful selection representatives to the 
state association board by the local 
boards. That point also was stressed 
by George Robertson, executive secre- 
tary of the state association, and Co- 
lumbus K. Oakley, association manager, 
who said local board representatives 
should either be presidents or a carefully 
selected member of the local group. 

Mr. Oakley asked that the local boards 
designate one member to handle legis- 
lative matters. With only a minute’s 
notice, this man must be ready to swing 
into action on some vital matter. 

Distributing country, city or hospital 
insurance among members of the local 
boards is one of the means employed 
to hold local organizations together or 
to expand them, it was brought out in 
discussion. This was a lack of agree- 
ment on how the commission on this 
business should be distributed. 


Agency Qualification Law 


E. Churchill Murray, Annapolis, said 
in his report on the proposed agency 
qualification legislation that the view- 
points expressed in the report reflect 
those of the state insurance department, 
agents and interested parties. The com- 
mittee recommended that the agent com- 
plete an approved course before taking 
the license examination. If he fails, he 
would wait at least six months before 
trying again. The examination fee sug- 
gested is $5, which would cover the cost 
of up to three examinations. 

Furthermore, Mr. Murray said a 
grandfather clause would protect those 
in the business. A. H. representa- 


California Agents 
Elect Dawson 


as New President 


SAN FRANCISCO—Robert E. Daw- 
son, Pasadena, was elected president of 
California Assn. of Insurance Agents 
and its subsidiary, Insurance Institute 
of California, at the annual meeting 
here, with George O. Johnson of Schroe- 
ter, White & Johnson, Oakland, vice- 
president, and Paul Walcott, San Diego, 
secretary-treasurer. 

Mr. Dawson, vice-president of the 
association for the past year, who has 
been inactive under doctors’ orders for 
six months, had been instructed by his 
doctors to retire temporarily from all 
activities, and it was feared that he 
would not be permitted to take on 
responsibilities, but about a week before 
the convention they said that by reason 
of his long rest and application to in- 
structions, he would be able to assume 
the duties of the presidency with the 
understanding that he will be cautious 
in his activities and not over-do. 

The nominating committee, however, 
had to select a new candidate for vice- 
president by reason of the retirement 
of Laurence Canfield, Santa Cruz, from 
all association work owing to added re- 
sponsibilities in his own business, re- 
sulting from the recent death of a part- 
ner. Mr. Canfield was secretary the past 
year and was in line to advance to vice- 
president this year and president next 
year. 





Agent-Insurer Meeting on 
Bigger Auto Market Helpful 


The informal meeting of New York 
State Assn. of Insurance Agents with 
company representatives to explore the 
possibility of fire companies writing 
more automobile casualty resulted in a 
clearer understanding of the problems 
involved by both agents and insurers. 

At the meeting, which was held in 
New York City, company representa- 
tives spoke freely. What the net prac- 
tical effect will be is of course a ques- 
tion. It was pointed out that some fire 
companies are now writing automobile 
casualty in increasing volume—and los- 
ing money on it. Other fire companies 
are beginning to get into the field. 

John C. Stott, Norwich, past presi- 
dent of the agents’ group, presided. 


tives of life companies would not be ex- 
empted. The commissioner would be 
permitted to issue a temporary 12 
months license to a personal representa- 
tive of a deceased, with the option of 
a three-month extension. Licenses un- 
renewed in three years would be voided. 
Applicants representing multiple line 
companies must pass examinations in 
all those lines. There would be a $5 
fee per year for the license. The bill 
would go into effect June 1, 1953. 

Tentative consideration is being given 
a proposal to license solicitors of indi- 
vidual agencies rather than doing it by 
companies, he said. 

In accepting the report, the associa- 
tion requested that prior to submission 
to the legislature, the bill be sent to 
the various local boards for study and 
action. 

E. Albert Rossman, Baltimore, re- 
ported that the group insurance plan 
would cost an estimated $4.02 per $1 
of hospital and surgical per day and 
$1,000 of life insurance. Only Washing- 
ington National and State Mutual bid 
on the plan, which will require 75% par- 
ticipation of the employes of agencies 
indicating an interest in the plan. 

T. B. Cash, Westminster, chairman 
of the legislative committee, recommend- 


ed that members fight the proposed 
(CONTINUED ON PAGE 33) 


Buyers Find No 
Evidence of ‘’Give”’ 
by Excess Insurers 


Stiff Attitude Is Revealed 
at A.M.A. Gathering— 
Markets Lick Wounds 


The period at the American Manage- 
ment Assn. Insurance Conference at Chi- 
cago devoted to “Where and How to 
Buy Excess Insurance” had exceptional 
pulling power. It was a question of im- 
mediate practical interest to both buyer 
and seller, and the question and answer 
period disclosed among other things a 
stiff attitude on the part of the insurance 
markets on the score of coverage and 
price terms. The discussion was con- 
fined exclusively to the liability lines. 
The panelists were George E. Rogers, 
insurance manager of Robert Gair Co.; 
Ben D. Cooke, director of B. D. Cooke 
& Partners, Ltd., of London, and man- 
aging director of Agency Managers, 
Ltd., New York, and who incidentally, 
flew from Chicago to Hong Kong after 
making his appearance and is due back 
in Chicago after going around the 
world in 10 days; Robert L. Braddock, 
executive vice-president of General Re- 
insurance and Herbert P. Stellwagen, 
executive vice-president of Indemnity of 
North America. 

There was one question on why the 
U. S. insurers don’t form a pool to write 
large liability risks. 


Professional Reinsurers Preferred 


Mr. Braddock voiced the belief that 
professional reinsurers can perform this 
service better. A pool whereunder cas- 
ulty companies would be reinsuring other 
casualty companies would consist ef the 
company scattering its own losses 
around and picking up part of them 
again. He said if fire companies were 
reinsuring casualty companies that would 
be a different story. 

Mr. Cooke opined that such a pool 
would be a good thing and he said he 
is certain that it will come to be. 

Mr. Braddock later explained that he 
feels pools such as the inquiry envisioned 
tend to disintegrate for one thing be- 
cause as time goes on, a company that 
regards itself as possessing above-aver- 
age skill in handling a particular kind of 
insurance gets fed up on paying losses 
of another company that it thinks doesn’t 
know right and left field on this kind 
of underwriting. 

Mr. Stellwagen expressed the belief 
there may be room for a syndicate but 
he said there would have to be central 
underwriting. 

There was a question on whether pub- 
lic utilities are taboo as excess liability 
risks. 


Recent Sad Experiences 


Mr. Stellwagen said there is no antip- 
athy to utilities. Insurance companies 
want to insure their needs. He said that 
cover for gas utilities has “shrunk a bit” 
due to some recent sad experiences, no 
doubt the Rochester G. & E. loss being 
uppermost in his mind. The cover has 
to be related to the incidence of loss and 
the available premium income. For in- 
stance, if the available premium income 
were $1 million it would not be rea- 
sonable for an insurer to expese itself 
to a $1 million loss, whereas it might be 
reasonable to expose itself to $500,000. 

(CONTINUED ON PAGE 34) 
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One of a series appearing in 
consumer and business magazines— 


designed to help our agents 


secure new business. 





Shortages caused by employee dishonesty 
continue to rise—in both size and number—at an alarming rate! 
Should one be discovered in your business in 1953, you will want 


reimbursement—fast! 


Make sure that your 1953 budget includes 
the modest amount needed to bond your em- 
ployees. Make sure, too, that the amount of 
your bond corresponds to the size of your 
operations. Your American Surety Agent 
can give you real help in fitting a bond to the 


needs of your business. Call him now!* 


* If you don’t know his name, just write our Agency 


& Production Department. We'll furnish it promptly. 





For the best in protection— 
call your American Surety Agent! 


HMERICAN SURETY 


100 Broadway, New York 5, N. Y. 
FIDELITY - SURETY - CASUALTY - INLAND MARINE - ACCOUNTANTS LIABILITY 
AVIATION INSURANCE THROUGH UNITED STATES AVIATION UNDERWRITERS. INC. 



















99 John St., New York 38, N. Y. 
WoOrth 4-1981 BEekman 3-5010 


REINSURANCE 


CONSULTANTS AND INTERMEDIARIES 


“WE ARE WHAT WE DO" | 























CAN COVER RETIRED EMPLOYE 


Cut Out Lost Time, 
Limit Hospital and 
Surgical: Seese 


In discussing continuation of employe 
insurance after retirement at the insur- 
ance conference of American Manage- 
ment Assn. at Chicago, Edward R. 
Seese, regional manager of Metropolitan 
Life, Chicago, asked: “If it has been 
logical to make these benefits available 
to a man while he is active in our em- 
ploy, isn’t it just as logical to continue 
to supply them when he retires after 
long and honorable service?” There may 
be no legal compulsion to continue the 
benefits after retirement, “but you can’t 
help but see the damage to your indus- 
trial and public relations that complete 
discontinuance will bring.” 

While recommending continuance of 
group life on a 40 or 50% basis, the re- 
duction to be made gradually over a 
period of years, he said that since acci- 
dent and sickness is a benefit payable for 
working time lost it should obviously be 
discontinued when an employe goes on 
retirement, and the same is true of acci- 
dental death and dismemberment. 

However, if group life is to be con- 
tinued after retirement, reducing to a 40 
to 50% death benefit, employers should 
likewise, to be consistent, reduce the 
hospital and surgical benefits available 
to retired employes. 

He suggested they might well place 
a dollar limitation on the hospital and 
surgical benefits provided for the re- 
tired employe of say $500, to use as he 
will, with a similar benefit for all of his 
dependents, if the plan includes de- 
pendents, or a combined maximum of 
say $750 for use interchangeably. 





Claim Costs Up on Older Ages 


The frequency of hospital and surgical 
claims is based on the incidence of mor- 
bidity. On employes age 65 and over, 
the data as to the cost of hospital ben- 
efits, while relatively limited, seems to 
indicate that it is two or four times the 
cost of similar benefits for younger em- 
ployes. This is due both to higher fre- 
quency and longer duration of hospital 
confinement. 

With respect to surgical operation in- 
surance, the cost for employes age 65 
and over is 1%.-to 2 times the cost of 
similar benefits for younger employes. 
The frequency of surgical operations 
does not appear to be substantially 
greater, but the proportion of claims 
for major surgery with corresponding 
increase in the average claim payments 
per case is appreciably higher among 
the older employes. 

He said that an employe benefit plan, 
soundly underwritten, will have deter- 
rents on indiscriminate use. An ideal 
hospital and surgical plan should not 
pay the bill, but rather “break the back 
of the bill.” so to speak, with the em- 
ploye paying a part of the total cost. 


Should Have Deterrent 


“If you provide a plan under which 
the employe goes to the hospital when- 
ever he can get permission from his 
doctor and under which he leaves the 
hospital ten days later with all bills 
paid except a 10 cent phone call to his 
wife to come and get him, that may 
prove to be a mistake and one of the 
principal reasons for our high claim 
ratios on hospital insurance. There is 
not enough deterrent there against in- 
discriminate use.” 

For similar reasons, he said an em- 
ploye might well pay part of his special 
services so as to control the indiscrmi- 
nate use of hospital extras. One sound 
plan provides $100 for special services 
plus 75% of the next $1,900; another 
good plan provides $75 special services, 
with the employe paying the second $75, 
and then the plan stepping in for half 


of the balance and the employe paying 
the other half. y 


Iowa Mutuals Meeting 


The annual meeting of Iowa Assp 
of Mutual Insurance Assns. is being 
held at Des Moines this week. 

Speakers include Commissioner | 
Fischer, former Commissioner Sterling 


Alexander, and Donald A. Tripp of Bel. eae 
videre, Ill., president of National Assp. r 
of Mutual Insurance Companies. 











When your Boiler 

and Machinery Insurance 
is with 

Hartford Steam Boiler, 
our organization of 
specialists is 
a member of your team: 
— skilled underwriting 
and aid in expanding 
your business; 

— expert inspection 

to reduce likelihood | 
of accidents; 

— prompt handling 
of claims. 








These are reasons | 
why more agents and 
brokers place more | 
Power Plant Insurance | 
with Hartford Steam 
Boiler than with any 
other company. 





HARTFORD STEAM BOILER 


INSPECTION 
and 
INSURANCE COMPANY 
Hartford 2, Connecticut 
SPECIALISTS 
in power plant. insurance 
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SAVING 
SECURITY 
40 


ANNIVERSARY 


PAAAAALRBAAARAAANR 


LUMBERMENS 


MUTUAL CASUALTY pee 
COMPANY Lumbermens Mutual Casualty Company wrote its first insurance 


contract on November 25, 1912. The board of directors 
and its 26-year-old manager, James S. Kemper, laid down these eight 





urance principles of the new company: 1. Provide the best protection. 2. Reduce the cost of 
operation. 3. Promptly adjust and pay every honest loss. 4. Study accident causes and guard 
iler, against recurrence. 5. Coilect rates that are both adequate and equitable. 6. Provide full statutory 
f reserves. 7. Build up an adequate surplus, returning the balance of the premium to the 
! policyholders in the form of a dividend or premium refund. 8. Limit the membership 
Sone | to those willing to co-operate in this program. 
ting 
ling 


Today, James S. Semper, chairman of Lumbermens, says: 


Lumbermens has counted each one of our 40 years on the American 





business scene as a privilege. 
| For thereby we have been able to contribute something to that 
economic strength which is such a mighty bulwark to our freedom. 
We are proud to be a part of that bulwark— proud to have come into 
and being to fill a need—proud to have grasped opportunity, accepted 
° | responsibility, performed to the utmost of our ability. 
ince 
m And by we, is meant policyholders, agents and staff—ali who have 
ny shared in building the company. 


That our fortieth anniversary so nearly coincides with the 200th 
anniversary of mutual insurance in America is affirmation of the sound- 
ness of our principles and augurs well for the future, to which we look 
forward with determination and confidence. 














Chairman 


————EE 


TR 


Operating in New York state as 





(American) Lumbermens Mutual Casualty Company of Illinois 


James S. Kemper, chairman H. G. Kemper, president 
Mutual Insurance Building, Chicago 40 
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PONTE VECCHIO ~— Since the 14th century when 
the Ponte V ecchio was completed, Florence, Italy, 
has been known as one of the chief repositories of the 
most beautiful things in the world. The treasures of 
its goldsmiths, weavers, sculptors, silversmiths, artists, 


and lapidaries find their way to all parts of the world. 
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With the holiday season approaching, people are seeking 
unusual objets d'art suitable for gilts. Progressive agents and 
brokers will remind their clients that costly presents materially 


increase the need for insurance protection. 


Keep constant check of insurance to value. 


 ° 4o 
ae wy 
$2 o Pot < 4 Co P 90 JOHN STREET 
4% er 5 4 oat ghok NEW YORK 38, NEW YORK 
~? eS or 
‘\ <o \ 

















Cahill Suggests 
All-Around Look 
at Auto Picture 


James M. Cahill, secretary of National 
Bureau of Casualty Underwriters, told 
those attending the convention of Cali- 
fornia Assn. of Insurance Agents at San 
Francisco that the time has come for 
the companies and agents to review all 
aspects of the automobile insurance 
problem. A course of action will have 
to be determined that will maintain or 
strengthen the competitive position of 
the stock companies and the agents. 
“Our companies certainly do not want 
to end up with an even worse cross sec- 
tion of the total business than that which 
they now have,” Mr. Cahill said, adding 
that thought must be given to what 
higher liability rates mean when there 
are strong financial responsibility laws 
in effect in nearly all states and when 
there is an insistent demand in many 
areas for compulsory automobile liability 
insurance and monopolistic or competi- 
tive state funds. 


Concern Over Specialty Companies 


Even without the dangers of compul- 
sory auto legislation, he said there should 
be concern about the phenomenal growth 
of automobile specialty companies writ- 
ing either direct or through agents repre- 
senting them exclusively at a modest 
commission. He showed a comparison 
between the rate of growth of four of 
the leading specialty companies and a 
corresponding average growth for the 
four largest writers among the members 
of the National Bureau, in which Allstate 
from 1941 to 1951 had a percentage in- 
crease in volume of 1032%. From 1946 
to 1951, Allstate had a gain of 394% 
Farm Bureau Mutual Automobile of 
Ohio gained 636% in the 10 year period 
and 312% in the five year period. Farm- 
ers Exchange of California gained 603% 
between 1941-51 and 338% from 1946 to 
1951. State Farm had a 267% gain in 
10 years and a 73% gain in five years. 
The four largest National Bureau com- 
panies had a percentage increase in 10 
years of 294% and from 1946 to 1951 
the gain was 152%. 

The selective underwriting policy with 
the specialty companies enables them to 
show lower loss costs per insured car 
than stock companies generally, Mr. Ca- 
hill noted. “Not only could stock com- 
panies never be so selective in their 
underwriting, but it would not be for the 
good of the insurance buying public if 
they were to try to do so,” he stated. 
“It is bad enough today to have so many 
risks unable to obtain automobile lia- 
bility insurance coverage except through 
the assigned risk plan, but if these num- 
bers were compounded further it would 
create a demand from the public for 





BUSINESS INDICATORS 


NUMBER OF FIRES EVERY 24 HOURS 
HOMES STORES FACTORIES CHURCHES SCHOOLS HOSPITALS 


98% 
62 Os Ee Ee OE 


RISE IN COST OF PURCHASING POWER OF 
iggy: SINCE 1939 DOLLAR SINCE 1939 


SS FIRE LOSSES HOIST SALES 
FOR 1951 . 
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RISE IN REPLACEMENT VALUES SINCE 1947 
HOME CONSTRUCTION HOME FURNISHINGS 





ANCHOR IS A GOOD GAUGE FOR YOUR FIRE BUSINESS 


PERCENTAGE OF HOMES 
UNDER-INSURED 
COST OF $100 FIRE 


TO 10 LOWER AGO 





SEE YOUR ANCHOR MAN FOR 
COMPETE DETAILS OR WRITE... 








SALES POINTERS 
PERCENTAGE OF BUSINESSES 
UNDER-INSURED 


56. ie 


INS. COMPARED 








some different system.’ 

More and more <1 are becom. 
ing concerned with the competitive pic. 
ture in automobile and they are fearfyj 
that substantial rate increases will cays 
some of their better risks to go else. 
where for their insurance. 
client for automobile due to a substantia! 
difference in price may lead to the loss 
of other fire and casualty i insurance. Mr 
Cahill said that attention has been called 
to the fact that of each $1 of rate ip. 
crease under present rate making meth. 
ods, 25 cents results from the provision 
for the total production cost item. 

He made a comparison between the 
present manual rates for automobile jp. 
surance and the provision in dollars for 
the 25% production cost with the cor. 
responding values before gasoline r2- 
tioning went in to effect during the war. 
The comparison was given for San Fran. 
cisco, Los Angeles, and the remainder of 
California, and was contrasted with those 
in New York City. It was made on the 
lowest rated private passenger classif- 
cation on automobile liability and con- 
tained also the 25/50/5 limits plus $2000 
medical pay, $50 deductible collision and 


comprehensive on a new four-door 
Chevrolet sedan. 
25/50 B. I. 
$5.000 P. D. 
$2,000 Med. 
Payments, 


$50 Deductible 
Basie Limits Collision and 
B. I. and P. D. Comprehensive 
a Class 
-1 A-l 
Class 1 Pr, 1, Class1 July}, 
Territory Present 1942 Present 1942 
MANUAL RATES 
San Fran- 


cisco ....$75 $36.75 $176.20 $97.74 
Los Angeles 56 30.00 140.52 86.87 
Remainder 

of Calif. .. 46 22.50 132.72 72.96 
New York 

Caer ww wene 126 62.05 297.12 157.06 
TOTAL PRODUCTION COST ALLOW- 


ANCE AT 25% OF ABOVE RATES 
San Fran- 


cisco .... 18.75 9.19 44.05 24.44 
Los Angeles 14.00 7.50 35.13 21.72 
Remainder 

of Calif .. 11.50 5.63 33.18 = 18.24 | 


Intended to Focus Thinking 


“IT am sure that you know that all 
this is not intended as a criticism of com- 
mission levels or the agency system,” 
Mr. Cahill said. “I am merely trying 
to focus your thinking on a subject 
which cannot be ignored if you and 
your companies are to remain competi- 
tively strong.” 

Mr. Cahill gave the agents a rundown 


on the workmen’s compensation situa: | 


tion in California, remarking that the 
bureau companies now see a ray of hope 
ahead following the approval by Com- 
missioner Maloney of the program of 
gradation of company expenses and of 
the total production cost allowance by 
size of risk, together with eptional retro- 
spective rating procedures to be available 
on an interstate basis. The program has 
not yet gone into effect since the pat- 
ticipating companies domiciled in Cali- 
fornia have taken the matter to court 
Mr. Cahill said the non-participating 
stock companies could hardly be expect 
ed to write almost nothing but small 
risks indefinitely and remain content to 
stay active in the workmen’s compet- 
sation market in Califernia. “But if 
by any chance they should be prevented 
indefinitely from competing for the 
larger risks, it is common sense, I think, 
to expect that many of these companies 
will conclude that there is no opport- 
nity for them to break even on Cali 
fornia compensation business and will 
decide to restrict their writings or with- 
draw entirely frem the market.” 


He commented also that there is com | 


fusion and harm to the market sitnation 
resulting from the fact that minimum 
premiums are not established by the 
California department because of a pe 
culiarity in the minimum rate law. With 
no approved standard minimum. prem 
iums, companies have established theif 
own widely varying minimums and this 
has had an adverse effect on the placing 
of small risks. Modernization of this 
statute, he remarked, would clearly make 
possible many improvements in rating 
methods. 
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~ CHANGES 


Three Fieldmen Named by 
Manufacturers Casualty 


Manufacturers Casualty has appointed 
Robert C. Anderson state agent for In- 
diana, working out of Indianapolis. He 
has been superintendent of the Vernon 
companies and also was with General 
Accident and Potomac in Indiana and 
with the Waterfield agency at Fert 
Wayne. ; 

Stuart A. Smith is named state agent 
in Michigan, with headquarters at De- 
troit. He is former state agent for Con- 
tinental, agency supervisor for New 
Amsterdam Casualty and special agent 
for Maryland Casualty. 

R. L. Warren, new special agent for 
Ohio, working out of Cleveland. recent- 
ly was state agent for Secured com- 
panies and had been with Ohio Casualty 
and Indemnity of North America as spe- 
cial agent. 


Hartford Accident Advances 
Three in N. Y. Department 


The New York department of Hart- 
ford Accident has appointed James J. 
Dillon office manager, succeeding the 
lae Henry R. Lackner; Edward M. 
Ozanick associate manager workmen’s 
compensation and liability department, 
and John F. Beardsley manager fidelity 
and surety department, succeeding the 
late John M. Smith. 

Mr. Dillon served in the accounting 
division of the New York office 1925 to 
1944 and as assistant to the office man- 











Loyalty group in its western department 





ager since 1946 when he returned to the | 


company after serving in the navy. 
Before joining the company in Chi- 
cago in 1939, Mr. Ozanick was asso- 
ciated with the Michigan Compensation 
Rating Bureau. From 1942 to 1946 he 
served in the insurance branch of the 
army and became assistant superin- 
tendent of the compensation and liability 
department upon his return to the west- 


ern department. In 1950 he was trans- | 
ferred to the home office actuarial de- | 


partment. 

Mr. Beardsley started as 
representative in the western depart- 
ment in 1935 and has been with the 
Chicago office except for service in the 
Navy from 1943 to 1945. He has served 
as all-line special agent, fidelity and 
surety special agent and assistant su- 
perintendent of the bond department. 





Smalley Given Denver Post 


Russell L. Smalley, superintendent of 
suburban production of U. S. F. & G. at 
New York, has been promoted to as- 
sistant manager at Denver. He succeeds 
Eugene B. Sanders, who has resigned to 
enter the local agency field at Denver 
aiter 25 years with U. S. F. & G. 

Mr. Smalley joined the company at 
Baltimore in 1927. He was a special 
agent at Boston, Buffalo and Baltimore 





a claim | 


at Chicago since 1940. Mr. Holland 
joined that group in 1932. He entered 
the business with Continental Casualty. 
He is past vice-president and treasurer 
of Chicago A. & H. Assn, and an army 
veteran. 


Carlton to Centennial 


Mason A. Carlton, formerly state 
agent of the St. Paul companies and 
with Reed Penington agency at Denver, 
has joined Centennial Casualty of Den- 
ver as state agent for Colorado. He suc- 
ceeds Richard Wells, resigned. 


New W.C. Handbook 


A Workmen’s Compensation Insur- 
ance Handbook has just been published 
by McCombs & Co. of Jenkintown, Pa. 
The author is Davis T. Ratcliffe, assist- 
ant secretary and educational director of 
New Amsterdam Casualty. 

This has been adapted from the mate- 
rial used in the New Amsterdam educa- 
tional course which has been successfully 
conducted by Mr. Ratcliffe for many 





battle Retire 


years. It is projected as the first of 
three such books treating third party 
coverages. The other two are tentatively 
entitled Automobile Insurance Handbook 
and General Liability Insurance Hand- 
book. 

Workmen’s Compensation Handbook 
is intended to be used in conjunction with 
the compensation insurance law pamph- 
lets published by the Assn. of Casualty 
& Surety Companies. Chapters 2, 3 
and 4 of the handbook cannot be suc- 
cessfully studied unless the student has 
beside him a copy of the eompensation 
pamphlet for a particular state. 

Workmen’s Compensation Handbook 








Today it’s only 
Half a Loaf 








YESTERDAY’S dime bought a loaf of bread; today it buys 


you only half a loaf. 


Yesterday’s dollars that paid for a house and furniture, linens, 


silver, today have barely half as much buy in them. And the 


limits of fire insurance you bought to protect your investment 


in house and furnishings at yesterday’s values are only half- 


protection today. 


Half a loaf, to be sure, is better than none; and so is half 


enough insurance. But buying less fire insurance than today’s 


values demand is false economy. 


With building and furnishing costs soaring, chances are that if 


you haven’t increased your insurance limits apace, a fire would 


find you tragically under-insured. Why not have your local 


agent help you determine your requirements—today? 
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points to specific parts of the pamphlets 
as well as the compensation policy and 
the manual and explains them, and it 


does so in short, simple words and 
sentences that are arranged to catch 
the eye. 


Other subjects treated are Rate Mak 
ing, Experience Rating, Premium Dis- 
count Plan, Retrospective Rating, and 
the second appendix takes up Interstate 
Experience Rating. There is also a 
series of questions and answers. Where 
the questions occur, they are printed 
following the particular chapter, but the 
answers to all questions of all chapters 
are shown together beginning on page 
213 and running through to page 224. 


Christmas Party Dec. 4 


Casualty Adjusters Assn. of Chicago 
is going to hold its Christmas party at 
the Morrison Hotel, Dec. 4. Guy L. 
Smith of Maryland Casualty is chairman 
of the committee. 


S. Cal. Group Opens Season 

Casualty & Surety Fieldmen’s Assn. 
of Southern California, meeting at Los 
Angeles, heard President Carter H. 
— 


John D. Cain has opened an inde- 
pendent adjusting office at Effingham, 
Ill., called Crossroads Claims Service. 











Laneville outline the program for the 
year, with educational work as the chief 
aim. Robert Emery will give a two- 
minute introductory talk on “Food for 
Thought” at the January meeting and 
Charles McKinnon and W. M. Davis 
will talk on “How I Got into the Insur- 
ance Business.” 


Mountain States Assn. Elects 


At a meeting at Denver, Mountain 
States Casualty & Surety Assn. elected 
these officers: President, Orville M. 
Moore, manager Loyalty group; vice- 
president, Roy C. Lundberg, Standart 
& Main; secretary, Edwin K. Langmaid, 
Reed & Co. 


Talks on Output Policy 

M. F. Collopy, assistant manager in 
the Pacific department of Aetna Fire, 
explained “The Output Policy” to Cas- 
ualty Underwriters Club of San Fran- 
cisco, 


TeBockhorst Joins Agency 
Gerard T. TeBockhorst is resigning as 
special agent for New Hampshire, cov- 


ering Colorado, Wyoming and New 
Mexico, to go with the local agency 


of Morgan, Leibman & Hickey at Den- 
ver. 








Your town—every town—has them: people 
whose bad driving habits and attitudes, sooner or 


later, will cause an accident. 


What can you, as an insurance agent, do about these “rough 
riders” who endanger life and boost auto liability rates? You 
can: 1. Set a good example with your own driving: 2. Pledge your 
community safety organization to support !ocal authorities in 


a drive for traffic law observance: 


on traffic accident causes. 


3. Help educate your fellow-citizens 


In your educational program you will find it effective to 


include the film, “Rough Riders?’ 


and other Zurich-American 


Safety Zone productions. They will help you 
make smooth operators out of rough riders—and make 


friends for your agency, too. 


AMERICAN I 


INSURANCE COMPANIES 
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Zurich General Accident and Liability Insurance Company, Ltd. 


American Guarantee and Liability Insurance Company 


HEAD OFFICE: 


135 S. LA SALLE ST., CHICAGO 3, ILLINOIS 
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Won't Sentence Embezzler; 
Raps Bank on Low Salary 


At Toledo, Federal Judge Kloeb re- 
fused to sentence George W. Sponsler, 
former cashier of First National Bank 
of North Baltimore, O., on a charge 
of embezzling $7,500 over 10 years. In- 
stead, the judge censured bank officers 
for paying the cashier so small a salary, 
$1,080 a year to start 32 years ago and 
$1,900 by 1942. The judge deferred sen- 
tence indefinitely and refused to put 
Sponsler on probation since that would 
have marked him with a crime. 

Hartford Accident carries a bond on 
the bank. 

At Philadelphia, Miss Margaret De- 
vine, teller at Swarthmore National 
Bank near Philadelphia, was charged 
with embezzling some $35,000 to $40,000 


by issuing checks on her personal ac- 
count and then making false deposit 
entries. It was reported that she spent 
the money on extravagant living. In- 
demnity of North America is on the 
bond. 


Dallas Surety Assn. Hears 
Lewis; Williams President 


Surety Underwriters Assn. of Dallas 
at its annual meeting elected Andrew A. 
Williams, Jr., American Automobile, 
president; W. S. Moore, Jr., Fidelity & 
Deposit, vice-president; Del Barron, 
National Automobile & Casualty, secre- 
tary. 

Guests included Martin W. Lewis, 
general manager of Surety Assn. of 
America; A. W. Penn, director, bond 
and burglary section of the Texas board 
of commissioners, and Angus McDonald, 
casualty actuary of the board. 

Mr. Lewis paid high tribute to Mr. 
Penn, the other members of the board 
of commissioners, and the surety men 
in Texas for the fine spirit of cooperation 
they have displayed in solving their 
mutual problems. Commenting on the 
trend of fidelity and surety experience, 
Mr. Lewis pointed out that on the basis 
of a sample survey just completed for 
the first six months of 1952, there ap- 


ae 
pears to’ be some hope that the 1959 
level of surety claims may not be worg 
than 1951; however, no such optimism 
can be found as to fidelity claims. 


Big Conn. Housing Bond 

A contract bond of $5,287,000 fo 
the construction of a 450-unit moderate 
rental housing project at New Britain 
Conn., has been executed by Hartfor 
Accident. It covers performance of the 
contract by Frouge Construction Co, 9 
3ridgeport, which is building the ¢. 
velopment for New Britain Housing 
Authority. y 


No. Cal. Surety Men Elect 
James Wells, American Surety, has 
been elected president of Surety Under. 
writers Assn. of Northern California 
Fred Reimers, Fidelity & Casualty, js 


vice-president and William Risdon, F.-} 


delity & Deposit, secretary. 

They will be installed at the banquet 
following a golf outing Dec. 5, which 
honors Donald Stevick, Standard Ac¢i- 
dent, retiring president. 


Grow Insurance Clan Has 
Birthday Rally at Detroit 


Twenty-nine members of the Groy 
family gathered at the Detroit Athletic 
Club Nov. 13 to celebrate the 60th birth. 
day of Russell W. Grow, the last of the 
four Grow brothers to attain that age 
He was preceded by his_ half-brother 
Charles E. Freese, and his_ brothers 
J. Alfred and Hobart B. Grow. 

Their father, Julius A. Grow, was one 
of the original agents of Michigan Fir 
& Marine. The family is now in it 
third generation in the insurance bus: 
ness. Charles E. Freese operates the 
Freese agency along with his two sons 
Lawrence A. and Charles E. Freese II 
and Hobard B. Grow. J. Alfred Grow 
is vice-president of Homer Warren & 
Co., and associated with him are his 
sons, Robert J. and J. Alfred Grow, Jr 
Russell W. Grow is with the Detrot 
Insurance Agency and his son-in-law 
Robert Bush, is with Standard Accident 
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Outlook for Prospecting 
Described at Indianapolis 


A panel of insurance men presented 
views on prospecting to 50 members of 
the Indiana Assn. of A. & H. Under- 
writers and their guests at the November 
meeting in Indianapolis. 

William Helms, Monarch Life, Ander- 








son, reported prospective buyers are 
harder to approach but that they 
ave the ability to pay and the re- 
newal ratio is high. They also are 
sources of good leads, he added. 

Best sources of prospects were re- 


sorted by Robert Garrett, Orwig agency, 

Lafayette, as cold canvass, referred leads 
from people not sold, referred leads on 
lelivery of claim checks, and women 
yer 65 who have grown children with 
families. 

Joe Whittington, manager Monarch 
Life, Indianapolis, said cold canvass is 
as good as a referred lead. He urged 
the use of visual aids in prospecting and 
selling. 

Spafford Orwig, manager Orwig agen- 
vy, Indianapolis, recommended prospect- 
ng wholesale by becoming active in 
trade organizations. 

The views of the panel were summar- 
ized by Alden C. Palmer, of the R. & R. 
Service. 
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Three Columbus Speakers 


Speakers at the November meeting of 
Columbus (O.) Assn. of A. & H. Under- 
writers were E. W. Welton, manager of 
Business Men’s Assurance; Boyd S. 
Crall, Insurance Associates, and Burton 
C. Holmes, Columbus manager of Aetna 
Life. 


Plan No. Cal. Group Assn. 


Stephen Chelbay, formerly superin- 
tendent of A. & H. business for the 
Loyalty group at San Francisco and in 
more recent years a local agent at San 
Jose, is heading a movement to organize 
Group Underwriters Assn. of Northern 
California. Membership will consist of 
specialty agents and general agents han- 
dling group welfare, pension, A. & H. 
and life insurance programs. 


A. & H. Men Hear Packer 


_ The role of the meat packing industry 
in prolonging life expectancy through 
development of medicines and pharma- 
ceuticals from animal by-products was 
told by E. M. Brinkerd, assistant to the 
vice-president of research of Armour & 
lo, at a breakfast meeting of Chicago 
A. & H. Assn. 

The Christmas party for 100 orphans 
has been set for Dec. 16. 





Myers Named at Freeport 


All-American Casualty has appointed 
William G. Myers district manager at 
Freeport, Ill., in charge of two counties. 
e has had more than five years’ experi- 
ence in A. & H. insurance. 


Blue Cross Drops Unions 
_ST. PAUL — Minnesota Hospital 


service Assn. (Blue Cross) is dropping 
members of several large unions, from its 
group hospital insurance plan, because 
msurance purchased by their unions, as 
Part of health and welfare programs, 
duplicates the Blue Cross coverage. The 
association has had adverse loss experi- 


)<Nce, officials said, in similar cases of 
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“double coverage.” 
>] + . . . 

blue Cross coverage on an individual, 
“irect-billing basis, they have been ad- 


vised, 


A, & H. Club, N. | Elects 
Frederick E. Boes, Metropolitan 
Chi elected president of the A. & 
Club of New York at its annual meeting. 
At the same meeting Lawrence K. 
Farre] 
‘an Life, was honored upon his retire- 


i * 
_ The members affected may purchase | 


Life, 


l, 3d vice-president of Metropoli- | 


ment after 48 years in the A. & H. 


business. 

Others elected were: Arnold W. 
Danckwerth, Mutual Benefit, 1st vice- 
president; Ronald H. Duncan, Metro- 


politan Causalty, second vice-president; 
Frederick W. Bumby, W. L. Perrin & 
Son, third vice-president; James W. 
Moran, Ocean Accident, treasurer; Nor- 
man FE. Walter, Guardian, assistant 
treasurer; Joseph A. Walsh, Metropoli- 
tan Life, secretary, and Edward E. An- 
derson, Commercial Travelers, assistant 
secretary. 
The club 

party Dec. 10. 


will hold its Christmas 


Big Crowd at 
Md. Convention 


(CONTINUED FROM PAGE 27) 





of the insurance, banking and 
loan departments of Maryland. 
He said the insurance department re- 
ceived more than $5,300,000 and used 
only $194,000 for expenses. This com- 
pares with the banking department, 
which takes in less than it spends. 
John H. Coppage, acting commis- 
sioner of insurance, asked the associa- 


merger 
small 


tion’s support in fighting the proposed 
merger. 

Charles M. Cover, Baltimore, toast- 
master at the Thursday luncheon, an- 
nounced the first insurance day in Balti- 
more will be held Feb. 5, 1953, the an- 
niversary of the Baltimore fire. The 
Binder Club, the state association and 
Maryland-Delaware-D. C. Field Club 
will be co-sponsors of the event. The 
program will feature the economic ad- 
vantages of insurance and the further- 
ance of the agent’s education. 


Mr. Souders in his talk said multiple 
line writing is now accepted in 46 states. 
This fact has not brought agreement 
as to how to proceed in writing multiple 
line policies. With two groups, one 
relying on the old standards of writing, 
and the second on the package type of 
insurance, it is often rather difficult for 
the agent to determine his course. 

There is now the Multiple Peril In- 
surance Rating Organization, he said, 
which also rates homeowners A and B 
and catastrophe excess forms. 

Frank A. Doyle, Baltimore, conven- 
tion chairman, opened the two-day meet- 
ing. J. Vernon Coblentz, Frederick, 
state national director and past presi- 
dent, was the toastmaster at the open- 
ing luncheon. Robert M. Morse, assis- 
tant dean of American Institute for 


CASUALTY 


Property & Liability Underwriters, pre- 
sented three C.P.C.U. designations at 
the second day’s luncheon. 

Frank Bennett, safety expert of the 


3altimore department of education, 
spoke on “Driver Training.” Stuart 
Webb, vice-president of Union Trust, 


discussed the bank and agent auto plan 
at the second day’s educational meeting. 

Mr. Coppage installed the new officers 
at the banquet, which closed the affair. 





MARYLAND NOTES 





Home headquarters hosts included P. 
Norman Fenton, secretary. 

The Fidelity & Deposit contingent in- 
cluded Owen E. Donegan, vice-president. 

U.S.F.&G. was represented by E. As- 
bury Davis, president; Dillard Hall, 
assistant agency director, and John May- 
hew, field supervisor. 

Harry C. Michael, vice-president, 
on hand for Maryland Casualty. 

Other companies with headquarters in- 
cluded Hanover Fire, London & Lanca- 
shire, Globe & Rutgers, Springfield 
group, Security of Connecticut, National 
Union, Great American, Ohio Farmers, 
Hartford group, Leonhart & Co., National 
Surety, American Bonding, American, 
North America, Marine Office of Amer- 
ica, Newhouse & Hawley, Fire Associa- 
tion, North British, America Fore, Poor, 
Bowen, Bartlett & Kennedy, and John 
Roane, aduster. 
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TEVA 2: JOHN ADAMS Excess Market Still Tight derwriters 
It Happened While He Was President (CONTINUED FROM PAGE 27) gether, he 
es There v 
6 There is a limited volume of premium tract picking up where the direct aggre. a — 
with a loss potential up to the top gate leaves off. cach r 
* amount of the cover. There was a question as to whether} - vadivid 
Mr. Braddock said that the coverage the success of Lloyds is not due to th} * “ sr 
@ is provided, at a price. There is definitely pool sy stem. Mr. Cooke said, no, it js ju ili 
/ a market, but maybe nobody wants it at because “we still believe in underwrit.} “2? a a 
+ that price. ing in the old sense.” He said he was phe st 
Mr. Cooke said “we have no antipathy taken on a tour of a handsome new U.§ an ages 
RN & a__\ toward the utilities, but we have an insurance company office and wa; elie Me 
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from $3 million to $5 million than he SS ary te 
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Whose Money Is At Stake? Mr. Bra 
Mr. Cooke observed that each London siderable 
underwriter fixes his own rate. A par- sult of ms 
ticular risk might use up the customary — t 
. aaa market, and for the top limits an ap- ce gn 
as a N Fee oan im! ! proach might have to be made to un- quoted, a1 
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righ this type of risk. They could be made to . ‘ 
e At 10 o'clock on the night of December 14, pe interested, but only for a price. They The evolution of the Gar. this acco’ 
1 ? age Liability policy to its | experience 


from date 


While U. S. had naval vessels during Revo- 

lutionary War, the department was not cre- 1799, George Washington passed away, to be A - ; 

ated until 179%. buried in the family tomb at Mt. Vernon, Might say, for instance, that they were 
being asked to risk a million dollars and present breadth of cover- 
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observing “we don’t care what you put the sincere desire of insur. lh + P 
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. when they join Hawkeye-Security and Industrial. They know that these two Mr. Stellwagen said there is no lack id i h There ¥ 
companies do everything possible to help them build volume. They can depend of capital to finance excess of loss under- provide protection where ‘asurance 
upon Hawkeye-Security and Industrial to provide prompt settlement . . . every writing. Rate regulation is no bar to this it is needed. Thorough eral inter 
sales aid . . . and skilled field representatives to work closely with them at all ang. —- a 2 sg knowledge and wise use of _ 2 federal 
“eae ets off base, in advocating holding a . Se if asthe 
= close rein on such underwriting. With- this form is important. a : 

HAWKEYE = SECURITY out naming him, Mr. Stellwagen ap- Seade * 
peared to be referring to Commissioner Lan 

INSURANCE co. Cheek of North Carolina who just re- How Hig 
cently advocated bringing reinsurance In some cases you may Mr. St 

INDUSTRIAL INSURANCE co. under rate regulation. f 2 find it d Shi. i some pla 
Des Moines. lowa Mr. Stellwagen said all hands should even find it desirable to to $4 mil 

‘ fight against any reaching out for con- extend coverage by use of Cooke ha 

trol in this direction. Most states will a “Comprehensive” form.  ? to $1 

allow the filing of rates for excess Shelby agents meet specific high is u 

covers that are suitable. ds by taki d said there 

The trouble is, he said, that many Seems Sy Sanang S vantage ance beca 

companies take the position that they of their company’s ability The qu 

are primary insurers and that they to fit coverage to the cli- | underwrit 


the exces: 


should not make excursions into the ex- %@ . 
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Interest Is Belated n Europe 
Mr. Cooke declared that for years in advanc 
buyers were importuned to take high | coming ir 
limits of coverage. They were resistant The | nomics Of 
to this and hence did not permit a mar- SHELB Y world and 
ket to germinate under favorable condi- ness are | 
tions. Now in an era of inflation and in its earl 
ravishing verdicts buyers are scrambling Mil j Tl JA -. The qu 
to buy high hmits in a market that they sured car 
— not permit to grow under normal CASUALTY COMPANY set of cor 
conditions. Pany and 
a Rogers declared that the buyers of Shelby, Ohio stand bac 
actually want the American market to > | Wagen sai 
be selected, realizing that this is the Insurance Since 1880 have no r 
way to make the public loss conscious. prmaerehe See Tog difference 
There was a question on the market said it is 
for excess liability on an aggregate basis. cover by 
Mr. Braddock said that General Rein- certificate 
Casualty surance won’t write an aggregate loss in all res: 
cover of any type because they are con- Primary i: 
vinced that this is unsound. Suggests 
Mr. Stellwagen vouchsafed that this Mr. Br: 
is not a good deal for the underwriter. fer the I; 
The contract should provide excess cover fering ey 
per accident and should be subject to its [R¥s since bere Mr. C 
own aggregate. It should not be a con- : — a lines ‘ther 
syndicates 
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auorescent lights. They were called 
jerwriters. In London there are not 
9) underwriters in the strict sense, alto- 
gether, he said. : 
*'There was a question on why experi- 
ence rating can’t be made available for 
each buyer of excess cover. 

Mr. Stellwagen replied that each risk 

js; individually rated and underwriting 
iydgment is used. He said he denies the 
applicability of merit rating to castastro- 
ghe covers. Just because a loss does 
not occur in one or two or five years, 
or any specified number of years, the 
insured is not entitled to a discount. A 
iynd has to be accumulated against the 
possibility of a devastating loss. 
“Mr. Cooke observed that inflation has 
to be taken into consideration. For in- 
stance, a loss of $15,000 under a contract 
in 1946 might very well cost $75,000 to- 
day. If an experience credit were grant- 
ed that was based on the past five years, 
then the underwriter would “lose his 
pants and it is not customary in my 
country to go about without pants,” he 
said. 

Mr. Braddock answered this with con- 
siderable feeling. He said that as a re- 
sult of a rate negotiation with a big risk 
looking to renewal, the line was can- 
celed because of the price that was 
quoted, and 30 days later he said Gen- 
eral Reinsurance was notified of $90,000 
of losses running back eight years on 
this account. “Where do you get the 
experience?” he asked. The average time 
from date of loss to report to the rein- 
surer is 2% years, he said. A statement 
on the part of a self-insurer that he 
hasn’t had a loss in any one year doesn’t 
mean a thing. 

There was a question on whether the 
insurance business is not courting fed- 
eral intervention and the setting up of 
a federal insurance fund to provide high 
limits of coverage by reason of the fact 
that the U. S. and overseas market is 
“inadequate.” 


How High Is Up? 


Mr. Stellwagen said that there are 
some placings in the U. S. market up 
to $4 million. He mentioned that Mr. 
Cooke had said that there are placings 
up to $10 million in London. “How 
high is up?” he asked. Mr Stellwagen 
said there is no ghost of federal insur- 
ance because of any lack of capacity. 

The question was asked why London 
underwriters can operate profitably in 
the excess field if the U. S. market can’t. 
Mr. Cooke said London has had advan- 
tage of learning of the effect of inflation 
in Europe and hence knew the answers 
in advance when London saw inflation 
coming in the U. S. The laws of eco- 
nomics operate the same throughout the 
world and those doing a worldwide busi- 
ness are better able to spot a situation 
i its early stages and take measures. 

The question was asked why an in- 
sured cannot get one policy with one 
set of conditions with both direct com- 
pany and reinsurer joining hands to 
stand back of the contract. Mr. Stell- 
wagen said that the two companies may 
have no relationship. They may have a 
difference of opinion on the risk. He 
said it is possible to get uniformity of 
cover by getting the reinsurer to give a 
certificate stating that its coverage is 
m all respects the same as that of the 
Primary insurer. 

Suggests Facultative Route 


_ Mr. Braddock said that he would pre- 
ter the line coming as a facultative of- 
tering of the direct. 

Mr. Cooke said that on these large 
‘mes there may be many insurers and 
syndicates interested and numerous 
‘rokers. It may be difficult to get these 
various layers of coverage on any terms 
and to try to get all hands to agree on a 


‘ingle contract might spoil the whole 
thing. The answer, he said, maybe 
‘omes out in a pool. . 

Mr. Braddock, in his prepared talk 
‘aid the general attitude of buyers has 
een that there should be a bargain 
Sunter for their insurance program. 


ae 1946 the domestic reinsurance and 
~- ead companies have lost more than 
” million in the liability and compen- 
‘ation lines and this was at a time when 


Most huci : 
lost businesses were making money. 
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The large self-insurer buying an excess 
policy for say, $2 million over a $25,000 
retention and escaping a loss in a given 
year, fully expects to receive a pre- 
mium reduction which recognizes en- 
tirely that his risk is completely cred- 
ible. On the other hand, if he has a 
serious loss he still wants to pay the 
same premium that he did the year 
before. For many years this theory of 
buying worked. The large losses did not 
appear regularly and the excess market 
engaged in cutthroat competition. They 
were left when the deluge came with 
inadequate contingent reserves, insuff- 
cient current premium and the customer 
who became indignant when confronted 
with a realistic premium. Some in- 
surers withdrew from the market and 
the remedies that were taken by those 
remaining were too little and very much 
too late. 


How to Get Spread 


The excess underwriter could not in- 
duce all the oil companies, for instance, 
to pay enough money to cover the losses 
produced by the oil industry in a five- 
year period. Hence the excess under- 
writer realizes he cannot build a book 
on any one industrial category. He must 
hope to get his spread by putting all 
of the excess business he can write into 
one pot and then getting enough money 
from all risks combined to bring him 


out on the black side over a period of 
time. 

Tax laws do not permit the piling up 
of large contingency reserves. These 
would be considered as profits and would 
be taxed. 

The domestic excess market will never 
be able to increase capacity and show 
ability to make a profit on the business 
it writes. If the market is not to dry 
up entirely, the buyer is going to have 
to start looking at his costs in light of 
1952 values instead of 1941. Retentions 
must be increased in order to retain the 
same relative protection that they did 
a few years ago and rates must be in- 
creased to the point that normal losses 
and overhead can be paid and leave 
enough after taxes to cover the catas- 
trophe which is no longer a rarity. 
Unlimited Medical Problem 

The problem of unlimited medical 
under workmen’s compensation insur- 
ance is alarming. The remedies here, he 
said, are satisfactory neither to the 
insurer nor the buyer. One remedy for 
the excess underwriter to establish 
an internal limit applying to medical 
on any one individual in addition to the 
top limit payable. Another is to make 
the coverage applicable only in an acci- 
dent that can truly be considered a 
catastrophic occurrence. A third solu- 
tion would be to have a commutation 
clause, or the permission by industrial 


is 
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commissions to discharge the liability 
by a lump sum payment. 

The four largest professional reinsur- 
ers lost more than $2,600,000 in 1951 on 
compensation and their current experi- 
ence is disastrous. 

Mr. Stellwagen in his talk expressed 
the belief that excess insurance is a 
legitimate and proper need of the public 
and that the direct writer must meet that 


need. Direct writers have well-manned 
far flung claims organizations and in 
catastrophes can bring in their large 


force of claims adjusters. Where claim 
service is not a controlling factor, but 
where the amount of coverage may be 
controlling, the foreign market may be 
preferred. 


Costly Losses Abound 


In these days of the devalued dollar 
costly losses are all too common and 
they arise in connection with nearly 


every type of risk exposure. In just two 
years he said he has noted a general 
liability loss on a public utility of $1 
million, products liability loss on a phar- 
maceutical manufacturer of $700,000, 
property damage liability loss of $1,250,- 
000 on an oil company, workmen’s com- 
pensation loss arising from injury to one 
person of $170,000 and a verdict of $284,- 
000 on a private passenger car. 
Excess insurance is not cheap. Gone 
are the days when a buyer could divide 


Provident’s Over-Age line proves-- 
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“This is the best friendmaker for the 
Provident of any line of policies you 
have ever issued.” That is the way 
one good Provident agent character- 
ized our Over-Age line. As he points 
out, “Not only does it do an excellent 


job of maintaining clientele where, because of advancing age, it is necessary 


to retire from other policy contracts, it enables us to go out and actually 


create an entirely new class of clientele.” 


We have so much to sell, it is difficult to keep the emphasis on all of our 
lines all the time. But, we think that our Over-Age line is one which 


deserves thought and attention each week of the year. 


Full information on this and other plans in Provident’s complete line 
of A&H coverages is yours for the asking. Why not write today? 
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his risk between a primary underwriter 
and an excess underwriter with the 
expectation that the sum of the pre- 
miums charged would be less than the 
primary underwriter’s price for the total. 
The buyer of excess insurance must be 
prepared to.pay the price which current 
conditions require. 

For hazardous classifications there is 
little market among the direct writers 
for excess for self-insurers who have a 
retention of less than $25,000. If a cor- 
poration can’t afford to stand the first 
$25,000 of any one loss and accept the 


hazard of two or three such losses in 
any one year, it should purchase pri- 
mary insurance. If excess insurance is 


purchased on a basis such that a fre- 


quency of losses invades the excess 
cover, the cost of such insurance will 
be uneconomical to the buyer. Catas- 


trophe insurance should not be priced 
to include premium dollars for the part 
payment of normal losses. 


Adequate Spread 


For those risks where an adequate 
spread can be obtained where the expec- 
tancy of catastrophic loss normal 
rather than acute, the direct writing mar- 
ket can provide coverage up to $1 mil- 
lion for any one accident and sometimes 
even more. For those risks that produce 
more than their share of serious losses 
and on which the aggregate premium 
income is limited the available coverage 
in the direct writing market may not 
exceed $500,000. 

Mr. Cooke in his 
round of applause 


is 


talk got a great 
from the crowded 
meeting room when he said: “We in the 
insurance business in England are free 
not only from government regulations, 
we are equally free on the subject of 
rate making. We prefer to rely upon 
our own individual knowledge of risks 
than upon massive columns of statistics 
that, to us at least, seem more like rail- 
way timetables than a basis upon which 
to set our indvidual judgment.” 

The effect of this freedom of action 
enables the underwriters in London to 


MeNATIONAL UNDERWRITER 


offer certain types of contracts—simple 
in form, yet secure in performance— 
that are unobtainable frequently in the 
U. S. This permits great flexibility in 
writing the contracts and enables the 
London market to fill world-wide in- 
surance needs. 

Mr. Rogers in his paper, 
generally excess coverage 
Sometimes it is domestic, 


said that 
available. 
sometimes it 


is 


is both domestic and foreign. Excess 
underwriting may be more liberal than 
direct by the force of foreign, particu- 


larly British competition. In any event, 
there is a saving, he said, that may accrue 
through the proper use of excess. This 
may come about through a lower rate 
structure resulting from succeedingly 
higher layers of coverage, but more im- 
portant is the fact that a greater assump- 
tion of risk by the insured should de- 
velop in him a higher loss consciousness 
and a greater adherence to sound loss 
prevention practices. 
Foreign Insurers Give Pure Coverage 
The theory that foreign companies fur- 
nish insurance at lower cost than is 


available domestically, Mr. Rogers said 
is due to the fact that foreign insurance 


consists of pure coverage without load- 
ing for service. It seems unlikely, he 
said, that foreign underwriters are more 


canny than those in the U. S., and that 
they are able to provide exactly parallel 
coverage at a lower figure. 


G.A.B. Changes on Coast 


General Adjustment Bureau has ap- 
pointed W. L. Fulenwider manager at 
Salem, Ore., to succeed W. R. Criswell. 
He has been in charge of the Baker, 
Ore., branch since its opening in 1947. 
He started with G.A.B. at Portland, 
Ore., after three years adjusting expe- 
rience. 

Thomas C. Keller of the 
staff succeeds him at Baker. 
with the bureau in 1947 at Salinas, 
and has served at Klamath Falls, 
and Tacoma, Wash. 


Portland 
He started 
Cal, 
Ore., 
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BUCKEYE UNION 


means 


e-Strong in their belief in the American Agency System 
«Strong in prompt settlement of claims 
«Strong in field service to agents 


THE BUCKEYE UNION CASUALTY CO. 


Automobile—General Liability — Burglary — Plate Glass 
Fidelity and Surety 


THE BUCKEYE UNION FIRE INs. Co. 


Fire—Allied Lines—Inland Marine 


Capital Stock Insurance Companies operating in Ohio, 
Indiana, Pennsylvania, Michigan and Kentucky 
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written notice must be given, oral notice 
is not enough. 

The tenant should avoid agreements 
that call for “all liability” as distin- 
guished from “loss.” Use of the word 
“liability” means the tenant must assume 
the defense of a claim against the land- 
lord even before there is an actual loss. 
He would have to pay costs of defense 
and attorney’s fees, whereas where the 
word is “loss” he will have to pay only 
if the landlord actually suffers a loss 
and if the contract is silent about costs 
of defense and attorney’s fees he will 
not have to pay them. 

In New York and Massachusetts there 
are statutes declaring it to be against 
public policy to try to circumvent the 
rules of liability arising out of the rela- 
tionship of landlord and tenant. For in- 
stance, where the landlord seeks to make 
the tenant liable for the landlord’s sole 
negligence, particularly on the premises 
over which the tenant has no control 
such as common ways in a multiple ten- 
ancy building. However, the general 
rule is that the court will try to give 
effect to the clearly expressed intention 
of the parties. In many states the ten- 
ant can be held liable even for the sole 
negligence of the landlord unless the 
landlord is guilty of wanton negligence. 

Mr. Breen said if the tenant is precise 
and exact in expressing his real inten- 
tion in the indemnity contract so that 
there seem to be no ambiguities, the in- 
surance problem will be greatly lessened. 


Automatic Protection 


Mr. Sinnott said usually complete 
blanket coverage for assumed liability is 
not obtainable; if it can be secured the 
policy should grant automatic protection 
on a blanket basis. Another method is 
limited blanket coverage plus automatic 
coverage. A particular risk may have 
certain types of agreements commonly 
in use and that may be outlined in ad- 
vance, and on these the insurer would 
grant blanket coverage. These agree- 
ments could be picked up on audit and 
a premium charged. On agreements fall- 
ing into non-defined types, the insurer 
might grant automatic coverage subject 
to reporting within a specified period. 





Multiple line underwriting calls for a review 
of your Reinsurance requirements. 


Our trained staff can be of valuable assistance 
in helping to work out your problems. 
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Still another method is automatic coyer.| 


age on all non-defined agreements sub. 
ject to reporting to the insurer withj, 
a certain period. That means the jp. 
surer may agree to give automatic Cor- 
erage for a certain length of time by 
the insurer would have the right to de. 
cline continuing coverage after submi:. 
sion., 

The least desirable method is a specif: 
basis for non-defined agreements. 

Insurance men believe that assume; 
liability should be eliminated from cop. 
tracts. For one thing, the ultimate cog 
is increased because of the duplicatio; 
of insurance premiums. Then, unless a 
indemnifying pee has a provisior 
in its fire and E. policy providing the 
right to waive abet tard against othe 
parties, the insured conceivably coul 
invalidate its own fire insurance contract 
That would be true where the corpore- 
tion would be required to hold harmles 
a second entity because of loss by fir 
and explosion. 

Contractual liability, he said, shoul 
be insured because the agreement ir. 
volves negligence of others and there i 
a probability that the indemnitor lacks 
control of the acts of the others. Ther 
too, the company that has exacted the 
indemnifying agreement very often 
wants the obligation insured, especiall 
where the financial structure of the ir- 
demnifying party 

In some contracts the principals re. 
quire that the second party aiey 
owners’ protective liability insurance j 
account of the principal. Here owners 
protective as well as insurance on the 
contractual agreement should be secure 
by the second party. This could resut 
in a duplication of insurance costs. 








Phoenix Has Agency Forum 


W. S. Chandler, secretary of Phoe 
of Hartford, and head of its agenc 
management department, and A. § 


Fabian, Jr., special agent of the inland 
marine department, held an agency mat- 
agement forum for agents at San Ar 
tonio, taking up problems of recor 
keeping and production. 
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GLENS FALLS EXTRAS 


Years ago, the Glens Falls realized that 
its agents would need a market for avia- 
tion insurance. 

That is why we became charter mem- 
bers of the Associated Aviation Under- 
writers, which acts as our Aviation 
Department to provide Glens Falls poli- 
cies covering physical damage and lia- 
bility of aircraft; liability and persona! 
accident for passengers; accident insur- 
ance on stewardesses and pilots; and 
property insurance, all types of liability, 
and workmen’s compensation for air- 
lines and airports. 

Our agents appreciate the expert help 
of the AAU in writing the specialized 
risks of aviation. 

Here is a Glens Falls Extra which be- 
comes more important and valuable with 


each passing year. 







“Old and Tried"’ Organized 1849 
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GLENS FALLS INSURANCE COMPANY 
GLENS FALLS INDEMNITY COMPANY 
COMMERCE INSURANCE COMPANY - 
Glens Falls, New York a 
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The advertisement above . . . one of a continuing series . . . tells 


the story of a man—a typical insurance agent. It will be seen by 

more than 19 million readers of national magazines. 

The story it tells is important to the Home agent. It represents him in a new 
and significant light to the people he serves—establishes his important 
place in his community. It’s designed to help you sell by selling you 
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